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proof of the pudding... 


TRUE or FALSE: /s it easier to sell the piston ring TRUE: In many ways. More ring installations 


More satisfied customers. More repeat busi 
ness. More dollars 


people prefer 


TRUE: Obviously! And more people prefer Pe rfect 


Circles than any other brand! Consistent adver 


tising on a nation-wide basis since 1924 in such . — 
Don’t Miss Your Doctor of Motors Clinic: 


publications as Saturday Evening Post and in 
Doctor of Motors Clinics sponsored by your 


leading farm and trade papers, backed by a 
steady flow of dealer aids has made Perfect PC Jobber, are packed with facts of great 
benefit to you. Don’t miss your next oppor 


Circle the ‘‘buyword”’ in piston rings! 
tunity to attend. For your added interest and 


TRUE or FALSE: Do Doctors of Votors profit enjoyment you'll see the latest movie of the 
more by installing Perfect Circles Indianapolis 500 Mile race 


PERFECT CIRCLE piston rings 


The Standard of Comparison 





For a few cents per hour... 


you can RENT... 


BUY or SELL 
this Profit-Making 


No. 562 


Automatic 
Wet Surface 
Grinder 
... with the New 


VAN NORMAN “Pay-as-you-Profit Plan” 


That’s right! Van Norman’s new ‘‘Pay-as-you- 
Profit Plan’? enables you to buy now .. . for a few 
cents per hour... anew No. 562 Automatic Wet 
Surface Grinder that does all 3 jobs . . . heads, 
blocks, and manifolds... with far greater speed and 
ease and accuracy. Send today for a copy of this new 
Van Norman Plan... and see how easy it is to have 
this or any other VN machine on terms best suited 
to your needs. Write Van Norman Co., Springfield 7, 
Massachusetts. 

. . and remember: it costs no more to have it ground ptan 

on a Van Norman No. 562 


The Best-Equipped Shop “h- Pays th Vy, Wie ’ " 


Gets the Business! , 


wh he wane mw 
Onman co 
Onmrany 





BOUTHEBEN AUTOMOTIVE JOURNAL | " t WwW a. Cc 
806 Veachiree Mt N.} Atlanta Ga. | Ga . 
Canada and For 


monthly « 
” 1 ase ft 


Volume 35 Number 7 








HG ULL extn 


PATCHING . 
1 HEAD 
i. GASKETS 


EMERGENCY REPAIRS FOR A BLOWN HEAD 
GASKET CAN BE MADE WITH FORM>- A=. 
GASKET No.!. CUT A PIECE FROM 
ANOTHER GASKET TO MATCH THE BLOWN 
SPOT. COAT GENEROUSLY WITH FORM-= 

A- GASKET No.!. FIT INTO PLACE 


AND REASSEMBLE . STURE PROOFING FOR 
mae "SEALED ELECTRIC MOTORS 


ELECTRIC MOTORS OF THE SEALED TYPE di 
CAN BE MADE MOISTURE-PROOF WHEN 
REASSEMBLED AFTER REPAIR By COAT- 
ING MOTOR AND SEALED FLANGES AND 
GASKETING ASSEMBLY JOINTS WITH 

FOk 1-A- GASKET No. 2 














Form-A-Gasket withstands the enormous pressures of modern 


FROM PLASTIC SEAT COVERS high compression engines. It is unaffected by gasoline, hot or 
cold oil, grease and water, anti-freeze. Always say PERMATEX 
Form-A-Gasket when you order sealing compound. 
PAINT A NARROW BAND OF FORM~A-~- EVERY SHOP NEEDS ALL THREE TYPES 
GASKET No.3 FROM THE RIM OF No. 1 — Sets quickly. Dries hard. 
ONE WHEEL TO THE CENTER OF THE No. 2 — Sets slowly. Remains pliable. 
TIRE TREAD. SPRAY WITH POWDERED No. 3 — Brushable. Sets to a paste. Remains tacky. 


GRAPHITE. FORMS A“ GROUND ” 
waar auninares “suoce™= FORM -A-GASKET. 
MORE THAN 50 CHEMICAL PRODUCTS | 


FOR BETTER AUTOMOTIVE MAINTENANCE 


PERMATEX COMPANY, INC., BROOKLYN 35, N. Y¥. + KANSAS CITY 15, KAN. 
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Hastings Oil Filter 
Cartridges keep oil clean 


when replaced as normally 
recommended. The reason 


Densite—an amazing new type of 
filtering material—is made of mil- 
lions of selected raw cotton fibres, 
pressure packed so oil must flow 
* » »« . ° 
As proved by tests conducted in through countless tiny openings, pass 
accordance with U. S, Bureau of ‘ : 
Standards procedure. ~cs many surfaces of fibres. The most 
microscopic abrasives cling to these 


fibres—and stay there! 


wh “ 4 ‘ 
. “A -— Install a Hastings Cartridge next 
<p time you change a car’s oil and rec- 
ommend replacement at normal pe- 
riods. You'll pick up profitable re- 
peat business—and your customers 


AR T 4 | D G t s will have clean oil all the time! 


HASTINGS MANUFACTURING CO. « HASTINGS, MICH. 
Oil Filters, Piston Rings, Casite, Spark Plugs 
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Advertising Manager Technical Editor 
ROBERT E. YARBROUGH, JR E. M. LOWERY VEEDOL 10-30 MOTOR OIL 
Production Manager Nouthweatern Edttor 
J. A. MOODY BARON CREAGER makes customers sit up and notice the difference . .. gives 
Circulation Director (1305 National City Rldg . 
REDFERN BOLLING = ee Pallas 1, Texas highest octane performane e, upto 1 extra miles per tank 


ntatives 


Mich tive ‘ entral 7 
a +8 ful of gasoline, battery-saving starts. stall-free warm ups, 


Chicago: FB. A. McGinty ; 

Philadelphia: L. Ro MeCanry 
liryn iwr OAs! 

fA 4 ty ’ tl ” top oil economy, all-weather protection and extra high 


detergency. You'll notice the difference too in stepped 


up sales! 


Gb 
tlholpl 
sda} ber 


Fel. 9-1495 150-HOUR VEEDOL TRACTOR OIL 


Member of Audit Bureau of Circulations 
Member of National Business Publications, Inc. keeps tractor owners coming back for more .. gives them 
UAL SUBSCRIPT S100 PomeRIGN Slim 
complete lubrication for a full 150 working hours be 
tween changes in gasoline tractors . cuts oil costs and 


Put hed monthly ¢ 


W. R. C. SMITH PUBLISHING COMPANY resists heat and wear. Recommend and sell 150-Hour Vee- 


4; 1 Daltor (i 
dol for steady turnover with a full margin of profit 


Editorial and Business Off 


806 Peachtree Street, N. E., Atlanta 5, Ga. 
Veedol oils and greases are sold through independent 


distributors. Write for information today! 


Va 
Smith, Vice l’re rs 


AF. omens, Secretary. TIDE WATER ASSOCIATED OIL COMPANY 


TULSA, T hompson Building 





Copyright 195 ¢ Smith Publishing Co Atlanta. Ga 
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FESSIONAL 


TO UCH 


ALSO NEW! 


GRAB-ALL 
Retrieving and 
Holding Tool 


The tool of 1000 uses 
for every home, every 
shop! A push of the 


thumb, and four strong 


gripping fingers grab 
objects in hard-to- 
reach places 


Chuck swings 
in 270° arc 


Handle swings 
in 180° arc 


‘al 


Both professionals and “Do-It-Yourself” handymen will ¥ 
the PROTO All-Angle drill indispensable for hard-to-get-at job 
like drilling in close quarters, or next to floors, 
or around obstructions 
Work it straight, or work all the angles. Either way, y: 
will find the All-Angle drill a versatile addition 
to any tool kit. Buy it from your PROTO dealer, today! 
Send 10¢ for catalog of entire line to 
PLOMB TOOL COMPANY 
2214F Santa Fe Ave Give your work 
Los Angeles 54, Calif the PROFess:0n 


$562 





Eastern Factory, Jamestown, N.Y. « Canadian Factory, London, Ont 
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Used-car dealers are 





southern states whi 
finds it too tough to 
n June 29 they rall 
next legislature wil 
that the legi: 
temporarily 

)klahoma the 

has been proceedi 


Car production th 





last month's figur 
number of cars was 
522,021 produced 
last 

total was 

period of 

vehicle. 


Even more drastic 
tc 





) shove new car: 
when '56 models begi 


With an invent ory 
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Y very good mechanic: 


You 

5 oO k 44a 
©€p your Present 

” . ; CUStOMme 

Cal oj] econ 1ers 


my ar | . 
at a fo; ; 4Nd fine 
fair Price. 


*k. the SL > 
d . ire V ve , 
‘P> Smoother p, " 


Cc, Maxi 


~~ , 





PS » Every re-ring job deserves all three... 


aC ie tde 2 


Sct feb? 
Use KromeX on ma Ota £ Have all pistons 
tte 7 PAS 


all ring jobs. resized on SEALED 


eet AA 
Modern engines Paso pees. POWER Super- 
need chrome att. _ fries Sizer—expands 5 ras SEALED POWER 
rings to fight ce contee: skirt to original GI-60 Contracting 
heat and corro- close fit — re- Groove Inserts—the only 
sion and reduce tains cam con- dependable, economical 
friction, answer to top groove wear. 














tour. 











Automotive 


MARKETS 








Service Industry Buzzes Higher in early 


wns a parts and equipment 
volume, it mean 


l omeone 


When 92!2'-7 of the wholesale: 
up the first flv 


ales volume wa 


eriod of 1954, that means the 
That the re ilt obtained f1 


il 


350 jobbers over the South and Southwest. It wa 


plies mentioned frequently 


For details, turn to page 120 


Humdinger under Belt, 
They Roll ‘Em out! 


a ACTORIES chalked up a hum- 
dings of a six months by June 
high of 
truck and 
thereby beating the old record of 
4,250,000 registered in the 
half of ‘50 

A total of 4,250,000 car came 
off the lime in the month 
vith GM Ford and Chry ler at 


counting fo 


30, rolling out a record 
4,900,000 car and 


econd 


approximately 96° 
Production this third quartet 
1] harply 


| hnelve off because of 


iration r tn introduc 


laranteed annual 


and GM conceded 


SOUTHERN AUTOMOTIVE JOURNAL for 


ne thing 


greater volume for machine 
creasing busine in paint and body 


Phat with the 


nental to | 


$10,000 
introduced pt 
October, will 

five line of cat 


wholesaler Where fit l dealer in all 


reports increased 


thi yeture ol yrroduction 
more repair busine | 


Already many 


laid down law 


aoing 

answering a survey report the 

months of this year over the same 
cion to promote 

multiplied 

questionnaire ent last 


notable 


month to 
that the re 
hop and an in 


UMS Announces Addition 
Of Four Zone Offices 


OD hep Motors Service Din on 
J of General Motors Corp, ha 
otlice in Houston 
announced last month, GM Jacksonville Fla Wash 
Buick Division holding tenac! ington, D. C.. and Milwaukee, Wi 
ously to third place’ already toland S. Wither 
would then be able to step up from ive! inced last month 
a capacity of 750.000 to a round 
million. Already Buick ha 
(since 1950) from 
000 
Ford 


Ve no reason to 


hop work 


opened 4ome 
aid it Texa 
general man 
anno 

former assistant 

climbed ZO! n Dalla Tex 
50,000 to 750 i ! name Houston 
continuing 
anticipate 
cooling-off period in its battle 
top Chevrolet. In addition, plan 
vere continuin Dearborn to 
Oring out 
yeal the cal 


called the Edsel 











yvety | 
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WILL HE RIDE OUT... 
OR WALK OUT ON THE DEAL? 














That’s up to you, Offer him a good used car, quote him a fair price... and you've 


started to make a sale. To a point, that is. You still need fast on-the-spot finance 

and insurance service to keep him enthused, to control the sale and clinch it. Look. 
Get profit-minded with Associates’ Prompt-Action Used Car Sales Plan. Here's 
speedy, complete, one-stop financing that leads the used car buyer to the dotted line, 

helps you convert trade-ins to ready cash, [It includes sound insurance 

protection the buyer appreciates... prompt approval on credit, simplified paper 

work, fast moving Associates service that helps close sales and build profits 

Next time, make sure your prospect rides —and in a used car you've sold him. 


Get all the facets from your nearest Associates representative. Call him today. 


Th, Ua Sige Myfe... 


“The secret of closing sales is to 
anticipate all the help you'll need 
and provide for it beforehand.” 
Associates Investment Company 
Associates Discount Corporation 


(The Old Sage is a composite of all the 
successful dealers we've known in over E I Cc on 
o third of a century in the field.) Jmmeco tnsurance AOTTD Pain’ 
South Send, Indiana 
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"Sax" Lloyd to Direct 
Florida Development 


SAxTON Lloyd, 47-year-old 

J. Daytona Beach, Fla., dealer 

ident of the Florida 

Deale: Association 
and National Automobile Dealet 
Association, has been named chair- 


Florida 


and ex-pre 
Automobile 


man of the Development 
Commission 
The commission 


go into operation July 1, consist 


which was to 


of one member from each con 


gressional district and a chairman 


from the state 
] to encoura 
the tate 

“Lloyd possesses all the 
cation 
for Florida in this important pe 
LeRoy Collin aid 
His character and integrity are 
tioned He know Florida 


intimately He ha outstanding 


qualif 


required to do a great job 
ition Goy 
undue 


proven ability as an administrato1 

He works hard and he can sell 
Lloyd resigned from the ra 

ing commission to accept the post 


He Wa 


tate road 


earlier a member of the 
board in the admini 
tration of the late Gov. Dan Mc- 
Carty 

He is a native of Savannah, Ga 

president of Sugar Mills Pro 
ertie Inc., and is a regional vice 
president of the Miami 
Bow] committee 


The appointment 


Orange 


yCadl 


Ex-Dealer Wins Suit 
Against Factory 


re ee ee by 
Studebaker-Packard Corp. to a 
former Baltimore, Md., dealer wa 
ordered last month at Washington, 
D. C., by a federal court jury 

The dealer, Richard C. Webster 
charged a company arrangement 
with another dealer drove him out 
if busine 

He wa 
of $190,000 
law the 
was trebled 

Webster charged that before it 
merger with Studebaker the Pack 
ard Motor Car Co. conspired with 
Zell Motor Co. of 


force from busine 


awarded actual damage 
Under the anti-trust 


amount of the judgment 


saltimore = t 
other Packard 
Baltimore area 
follow 
ing happened when Packard made 
Zell its wholesale distributo1 

Zell could buy new cars, part 
and accessories cheaper than could 
ub-dealers; Zell was able 


trol with Packard’s consent the al 


dealet in the 
The complaint aid the 


to con 


ub-dealers could make 
and Zell re 


ibstantiall lowe! price 


lowance 
on used cars in trade 
quired 
than it 
Restrictions on h operation 


Webster contend 


complaint 


own 


made him quit 
ed in hi 


[JANUAR] APRIL[ AUCUST DECEMBER | 
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Aug. 21-23 Annual convention of 
Automobile Dealers Association of 
West Virginia, Greenbrier Hotel, 
White Sulphur Springs 

Aug. 28-30 Annual convention of 
Kentucky Automobile Dealers As 
sociation, Kenlake Hotel, Hardin 

Sept. 16—Annual convention of Kan 
sas Motor Car Dealers Association, 
Broadview Hotel, Wichita 

Sept. 22-24 Annual convention and 
trade show of Automotive Parts 
Rebuilders Association, Fort Shelby 
Hotel, Detroit 

ept. 23-24—Annual convention of 
New Mexico Automotive Dealers 
Association, La Fonda Hotel. Santa 
Fx 
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Sept. 25-27 Annual convention of 


rennessee Automotive Association, 
tjuena Vista Hotel, Biloxi, Miss 

Sept. 25-27 Annual convention of 
Texas Automotive Dealers Asso 
ciation, Shamrock Hotel, Houston 

Oct. 9-11 Annual convention of 
Mississippi Automobile Dealers As 
ociation, Buena Vista Hotel, Bi 
lox! 

Oct. 9-10 Annual convention of 
Georgia Automobile Dealers Asso 
ciation, Bon Air Hotel, Augusta 

Oct, 15-17 Annual convention of 
Arkansa Automobile Dealers As 
ociation, Majestk Hotel, Hot 
pring 

Oct. 16-17 
Georgia 


Annual convention of 
Automotive Wholesaler 
Association Dinkler Hotel 
Atlanta 
Oct. 16-17 Annual convention of 
Oklahoma Automobile Dealers As 
sociation, Mayo Hotel, Tulsa 
Oct. 16-18 Annual convention of 
National Independent Automobile 
Dealer \ Hotel Willian 
Penn, Pittsburgh, Pa 
Oct. 19-20-——Fall convention of Virgin 
Carolina Whole 
el Association, Hotel Robert F 
Lee, Winston len N. ( 
Oct. 23-25 Annual convention of 
Florida Automobile Dealers Asso 
Hotel, Miami 


Plaza 


ociation 


\utomotive 


ciation, Sans Souci 
Keach 
Oct. 27-29 
tomotive 
Shamrock 


Annual convention of Au 
Wholesalers of Texas, 
Hotel, Houston 
Nov. 6-8 Annual convention of 
Automotive Trade Association of 

Virginia, Hotel Roanoke, Roanoke 

Nov 13-14—-Annual convention of 
Automobile Dealers Association of 
Alabama, Tutwiler Hotel, Birming 
ham 

Nov. 17-22 Convention cruise to 
Bermuda from Wilmington, N. C., 
by North Carolina Automotive 
Wholesalers Association 
Jan. 28-Feb ] Annual convention 
of National Automobile Dealer 
Association Sheraton Park and 
Shoreham Hotel Washington 

Feb. 21-22—Annual convention of } 
Motor and Equipment Whole 

Association, San Francise ( 

Feb. 21-22 Annual convention of Na 
tional Standard Part Associat ! 

in Francisco, Calif 

May 10-13 l3th Southwest Automo 
tive Show Houston 
Texa 

May 25-26 
tomotive Shov 
ville, N. ¢ 

April 25-27, 1957 Biennial South 
east Automotive Show, Dinner Key 
Auditorium, Miami, Fla 

May 9-12, 1957 Midwest Autorme 

Industrie Prade hov 


Mo 


Coliseum, 


Bie nnial outheast Au 
Conference, Ashe 


rvice 











LACQUER PUTTY 
Newest in the industry... finest in the field 














Zac-Lac’s Bulls offer the finest colors and qualities 
in lacquer putty today. The Bull threesome gives 
you a smooth-working, flexible putty that drys fast 
and sands easily. A lacquer putty that requires 
no prime coat—porous or pin hoje surfaces are 
eliminated. After sanding, only the finishing coat 
is necessary. 

Work the Zac-Lac Bulls to perfection on your 
jobs. This putty has excellent adhesion and is 
shrink resistant. It is a time-saver, a money-saver. 
Ask for Zac-Lac Bull Lacquer Putty for your 
shop today. 


The color of the 
bull on the 
handsome, 
A 
tells you the color 1-pound tubes— $1.10 each 
SLIPS pony. Quarts (3 pounds)—$1.95 each 
Gallon (12 pounds) — $6.45 each 


(Prices are in case lots) 





350 SIMPSON STREET, N. W., ATLANTA, GEORGIA 


- NAMEL AC ERATOR YNTHETIC ENAMELS @ PRIMER-SURFACERS @ PRIMERS 
MANUFACTURERS OF eet E Cel es RIMER-SU 
@ LACQUERS @ THINNERS @ COMPLETE AND ACCURATE COLOR MIXING EQUIPMENT 
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Automotive NEWS BRIEFS 
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ASI Show Cancelled; Frisco Gets Conventions 


Service 


ventions of Motor and Equipment 
and Equipment Wholesalers 
Association, 
be held Feb 


previously scheduled 


Te Automotive Industri 
tentatively set for this coming December, has been called off 
Manufacturers A 
Association and 


Executive So00th Conference 
Con- 
Motor 
Part 


ociation 
Standard 
will 


National 


pre-ASIS event inste 


21-22 at San Francisco, Calif 


The new dates are just preceding the opening of the 


tomotive Show 
A statement i 

the ASI Show, 
The 


convention 


ued in behalf of 
aid 

decision is part of an ove 
will be held at 


adequate facilities are 


variou 
where 
convention 

“San Francisco was decided 
ultation with Pacific Show 
the ASI Booth Conference 
Chicago next December will not 


more acce 


and 


be 


NADA Board Adopts Plan 
For Young Executives 


\ board of directors of the Na- 
tional Automobile Dealers A 
adopted a plan of o1 
objective for it 
igned to provide man 


ociation ha 
ganization and 
program de 
aid and 


agement development 


for young 


NADA 


participation medium 


executive employed | in 
member dealership 

Eligible for 
between 21 and 40 who are 
ored DY NADA membe1 

National chairman is Al Norman 
Jr., son of an Oldsmobile 
Ill. Stewart Johnson 
of a Chrysler-Plym 
outh dealer in Syracuse, N. Y., and 
Malcolm Milks, a Chrysler-Plym 
outh dealer of Lan Mich., 
vice-chairmen 

On the 
Charles C 
Zweifel 
Sande! 
A. Sahl 


entative 


registration are men 


pon- 


dealer in 
Evanston 


on-in-law 


init are 


committee are 


Ear! 
M 


teering 
Freed 
chairman J 
H. L. Galles, J1 Ed 
Gil Haley is the repre 
of Automotive Trade As- 
Manager Horace 
taff 


chairman 
Vice 


and 


ociation and 


Henderson j membe! 


Studebaker Names Kouns 


of Stude- 


appointer 


Studebaker Division 
baker-Packard Corp. ha 
Leavitt T. Kouns as a 
ales manage! 
with Ford 
Motor: 


istant ¢ 
He Wa 
Motor Co 


Ty) 
ral 
me rly 
American 


the 
all plan whereby 


available as a 
ible to their 
upon 
authoritie As 
convention 


held.” 


three group 

the a 
the 

making 


ociation 
country 
thei 


throughout 
ol 

rotating basi 
for the 1956 meetings afte 
a result of the new plan 
tentatively scheduled at 


lox ation 
mean 
members on a 


Con 


American Finance Urges 
Shorter Credit Terms 


pe American 
ence l urging ¢ 


k Mnance 
ar buy 
than 


| po 


rather 
the large 
and to 
they ma 

hort 


Unnec 


eek 
term 


hortet 
to make 
down payment ente! 
that 
full ownership in the 
ible oid 
finance 
Advantage 
the total cost 
er, he build 


on his ¢ an eme! 


tract ) 
time and ay 
charge 
that 


low 


pointed out are 
will be 
trade-in 


buyer’ 
will 
al 


in pen he 


be position to refinance hi 


will have a better 


in a 
purchase and he 


credit standing 





Luck Was a Lady 
In Memphis 


Lue h, 


even to 


lady, a 
Cook, part 
manager, Motor Part Mem 
phis, Tenn. Newt had offered 
to help one of his « 
ell 1955 
edan to 


wa a queen 


Newt 


ustome! 
Ford 
money for 
1¢ Hi School 
I ; Having 
ts left, at 50< 
ht them 
behold 


to win 


ticket on a 
help raise 
ne 
two 
each, he 
If, and lo 
h name Wi 


the car! 


t 
Boost 
t 

I 


ICKE 
ous hin ‘ 


and 


drawn 








Thompson Products Offers 
Safety Inspection Film 


| 
! 


Inc Cleve 
ol 


VHOMPSON Product 
land hic offerin 
other o1 
und-color 
operatio 


free 
faniza 
Wie 


atin 


Milner to Crowd Hull-Dobbs? 


recent rate of acquiring (se! 
a matter of time until R 


flung Hull-De 
the Milne 


I HI 
it 


be crowding the fai 
Late t acqul ition bs 
at Fort Worth, Tex 
We believe we are 
3 ar-old Missi 
hould be about 
The franchises are 
Chevrolet Co., New 
Milner Chevrolet 
Inc San Antonio, Texa 
The gargantuan Hull-Dobl 
managed franchise 


bb 


sH-ye ipplan 
$45,000,000 


Milne I 


in many cits 


Rico, with home office 
Ford, with some Li 


neoln and Mer« 
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Only the STORM-VULCAN 


MODEL 85 
HEADMASTER 


offers these exclusive 
head resurfacing 








POSITIVE 
STOCK REMOVAL 


CONTROL 
ad vantoges AN : 


Restores ORIGINAL MILLED finish. No 
wheel to load up...No dust, heat 


or distortion. 


AUTOMATIC Milling operation frees 


time of operator for other work. 


DIAL-O-MATIC control permits exact 
stock removal on V-8 heads, assur 


ing engine balance. 


FIXTURES for precision resurfacing 
Heads and Manifold pads without 


use of cumbersome gauges. 


The Nation's Leading 
Automotive Machine Shops 


with STORM-VULCAN Machines 


8 
€ ‘ MODEL 240 
( =A TURBO-BLAST 
, a CLHANING 
od 


MACHINES 


all needs 
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16 HEAVY-DUTY 
CARBIDE 
CUTTERS 





Ask your STORM-VULCAN 
Salesman to show you the 


36 sTORM-VULCAN 
excLUSIVES 


in his Purchase Evaluation 


Manval. Assure yourself of 


quality, performance, ac- 
curacy, long service and 
other desirable equipment 
features. 


STORM-VULCAN INC. 


2225 BURBANK STREET DALLAS, TEXAS 


MODEL 
75-A 
CAMSHAFT 
GRINDER 


MODEL 
15-A 
CRANKSHAFT GRINDER 
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G'wan and Give Up; 
This Takes Cake 


Might as well give up, you 
enginee! armchair design- 
ing experts and plain ama- 
Surely to top the top- 


outlandishest rig of 


chure 
pingest, 
all thi Wa een 
through Five Point in the 
heart of Atlanta, Ga., June 
30 

A standard-make car of 
vintage with 


Loing 


everal Veal 
not one, two or three but 
four bug deflector taggered 
back about a foot apart on the 
hood 
N original- 


would-be 
to the back eat 











Eight Southerners Attend 
L-M Dealer Council 


_— of 23 dealer delegate to 
4the Lincoln and Mercury na- 
tional] dealer council in Detroit 
Mich., June 21-23 were Southern 
el 

The delegates, representing 2,400 
dealer met with company and 
attended 

during 


division executive and 
exclusive dealer meeting 
the session 

Southerners were: J. B. Bratch- 
er, Plainview, Texas; W. D. Bacon 
Greenville, Miss.; Z. F. Zimowski 
Cumberland, Md Glenn sel] 
Texa : s0vle, Tam- 
pa, Fla.; Joseph Hinder, Aberdeen 
Md Dick Price Wichita, Kan 
and D. A. Graham, Atlanta, Ga 


Orange 


Prest-O-Lite Separates 
Battery, Electrolyte 


= r-O-LITE 


is packaging electrolyte in a 


Jattery Co., Inc 


disposable glass container separate 
Hi-Level” dry-charged 


to give the dealer a com- 


from it 
battery 
plete dry-charged “package.” 

The separate packaging wil] give 
the dealer acid with proper elec- 
trolytic quality and 


t eliminate helf deterioration 


pecific grav- 


and cut down inventory problem 
company said. If a_ bottle 
davertently opened or only par- 


ised. it can be resealed 


Chrysler's 300 Marks Up 
17 Firsts this Season 


oo ler 300 automobile ha 
marked up 17 first places in 
NASCAR and AAA 
races held throughout the country 
thi eason 

Piloted by Frank Mundy, Atlan 
ta, Ga., the 300 won all four AAA 
events held at Knoxville, Tenn 
Kansas City, Kan., Oklahoma City 
Okla., and Hammond, Ind 

It has won 12 NASCAR grand 
national championship races, and 
Lee Pett Randleman, N. C., ha 
topped the list of U. S tock cal 
drive! with 3,756 point 
his 300 


anctioned 


piloting 





Irate Customer 
Clobbers Car 


Ever gotten so mad at your 
car you wanted to bash in 
its windows with a baseball 
bat? A customer of a Green 
ville, S. C., dealer had done 
just that when he brought in 
a beat-up and battered wreck 
for a trade-in on a new mod 
el 

The dealer offered the di 
gusted man a_erock-bottom 
price, to which the custome! 


readily agreed 











The Electric Auto-Lite Co. has 
elected W. E. Blank to its newly- 
created position of vice-president 
in charge of replacement sales for 
batteries, spark plugs and elec 
trical parts. Blank, who joined Au 
to-Lite in 1932, has been sales 
manager of its battery division 
since 1935. 
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Here's a portable bed that mounts 
on top of a car or station wagon 
and provides sleeping room for 
two adults. To make it up, or to 
get in and out of it they climb a 
two-piece telescoping steel ladder. 
It doesn't interfere with speed or 
steering, the announcement said, 
and it takes just a few minutes to 
pack and unpack. The spring mat 
tress and bedding weigh 150 Ibs. 
and the car-top carrier has been 
test loaded to 1,200 lbs. The cur 
fain screen zips up to prevent 
sleepers from falling out and a 
pullman-type clothes hammock 
holds clothes. 


Nash Motors Signed Up 
48 Dealers in June 


additi 
Aberneth Nash 
dent, angounced 


thie Cal 


Aberneth ‘ 


of the dealer 


profit 


i¢ 
Of 1Y55 


Louisignans Set Convention 





NOW AVAILABLE 





This Handy, 

Attractive 

AC FILLER 
CAP 


MERCHANDISING 
CARINE] 





with FACT MOVING ACCORTMENT 
of HIGH-QUALITY AC FILLER CAPS 


YOUR FILLER CAP DISPLAY CABINET comes complete with an 

assortment that meets practically all replacement needs. There are 17 

types (57 caps in all) in this FM-13 Merchandising Assortment — 

GOOD SALES radiator pressure caps, regular radiator caps, gas tank caps, and lock- 
REMINDER ing gas tank caps. A convenient specification chart is on the back of 
the cabinet. This Merchandiser puts you in business and goes on to 


KEEPS STOCK help you sell. 
ORGANIZED 
More caps... 


. “, 
MAKES REORDERS in a quality cabinet. . . 
SIMPLE at lower cost to you! 





NEEDS LITTLE SPACE 
(wall or counter) 


’ 
STURDY ALL-STEEL TBAT contact your AC 
CONSTRUCTION Supplier today! 


AC SPARK PLUG DIVISION + GENERAL MOTORS CORPORATION «+ FLINT, MICHIGAN 
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itsS what's under 
the surface that 


Super Adflo Reduce: 
treasure beneath many 

Get in the vim with Supe 
summertime reducer for 
enamel ‘ It lows the 

time, holds cname! pel 
lapping in, yet dries out of 
minutes, You can t begin t 
depth of color and the 1 
get with Super Adflo! 


cl 


(so deeper into tl 
Arco jobber 
Super Adflo . 


ARCO 
PAINTS THE ARCO COMPANY 
Quality SINCE 10861 


7301 Bessemer Avenue Cleveland 27, Ohio 
3325 South Garfield Ave. « Los Angeles, Calif 


COLOR BAR® , COLOR BAR, JR, 


21 goals. of bose colors 8 gals. and 13 ats. of 

Desigr ed for high volume bose colors. Built for the 
refinish business The | medium sized shop 

king” of all color mach equipped with practically 

fits in space the oll the features of the 

size of household refrig ~ famous COLOR BAR.” The 

erator, 29 inches square latest model in the Arco 

line, COLOR BAR, JR 

offers high volume out 

put. Mounted on drum or 


bench top 
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te bed 
IT TAKES’MORE THAN BEARINGS 


TO MAKE UP A BEARING LINE! 


; 


FEDERAL-MOGUL 


1508 SB-20 


vO 4 


Next time you open a Federal-Mogul package facturing aim for just one goal —the very finest in 


and take out the bearing . . . think of its back 


ground. Federal-Mogul engine bearings are 


products of specialized skills and sciences. Our 


research, design, metallurgy and precision manu- 


for New Power... 


FEDERAL-MOG 


Oil-Control Bearings 


engine bearings for all your replacement needs. 
Whatever your engine bearing needs — you will 
find the best answer in the red-and-black Federal 


Mogul package. Ask your Federal-Mogul jobber! 


AE RR 
Agta Me 


/EEDERA| 


| ae 


\ Mogul 
y 


RESEARCH e DESIGN e@ META Y eo PRE ION MANUFACTURIN ° 
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Mr. Dealer—Here’s how to 


make a $7.15 per car sale 


on an operation as simple 


as an oil change! 


* Flare Liqui-Matic Fluid retails for 
65c a qt. The average car uses 11 qts., 
which makes a total sale of $7.15. in addi- 
tion, many dealers make a charge for serv- 


ice. Your opportunity for greater profits. 


Over 10,000,000 Automatic Transmission Cars are Potential 
Customers ... Millions More Are Built Each Year! 


These units require a refill every 15,000 to 25,000 station can render this service. Your local jobber 
miles. The Service Manual which the Bell Com- has FLARE LIQUI-MATIC FLUID available in 
pany offers, fully explains how to service and convenient sizes. Contact him today. 


refill these transmissions. Any garage or service 


FLARE LIQUI-MATIC TYPE ‘‘A’’ IS RECOMMENDED FOR ALL POWER STEERING UNITS 


ree! ~ ase 


THE BELL COMPANY, Inc. Dept. SA 
411 N. Wolcott Ave., Chicago 22, Ill, 


New Service Manual On 


Automatic Transmissions Please send me immediately a free copy of your Service 


Manual on Automatic Transmissions. 


1 service station attend 
fains complete details on 
draining and ref ng all 

tomatic and semi-auto- 
s, and Hudson wet 
he coupon today. 


THE BELL COMPANY, Inc 
411 N. Wolcott Ave., Chicago 22, Ill 


trated service guide for me- wy! | ' 


STATI 
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I" IN THE “500° 
°" IN PROFITS FOR YOU! 


| 
| he rugged stamina and dependability 
of Monro-Matic Shock Absorbers have 
been convincingly proved in the Indian- 
apolis “500.” For the third straight year, 
Monro-Matic-equipped cars have finished 
first in this gruelling race. And this 
year, the cars finishing in first, second 
and third places were Monro-Matic- 
equipped. 

Monro-Matic 


Shock Absorbers will 


prove themselves real champions in your 
shop, too. Their ability to improve the 


MONRO-MATIC 


riding quality of any car will build 
customer good will for you. The excel- 
lent margin of profit — as much as fifteen 
dollar set — makes them a real money- 
making item. And Monroe’s sensational 
30-Day Free Ride Plan, thoroughly 
dealer-tested and proved, makes Monro- 
Matics as easy-selling as they are 
profitable. 

Ask your jobber for full information 
about the profitable Monroe franchise, 
or write us. 


SHOCK ABSORBERS 





tional 


30-DAY 
FREE RIDE PLAN 


Get the facts on the industry's most sensa- 
sales-producing plan. 





Dealers report 


sales and profits upped as much as 500% by 
the Monroe 30-Day Free Ride Plan. 


MONROE AUTO EQUIPMENT CO. 


MONROE, 


WORLD'S LARGEST MAKER OF 
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MICHIGAN 


RIDE CONTROL PRODUCTS 





FREE! 

You are invited to a 
FREE showing of “Be 
hind the Scenes at 
Indianapolis.” Ask your 
jobber for date of 
showing. 


More car manufac- 
turers specify Monroe 
Shocks than any other 
brand. 
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Still Adjusting 
Valve Clearance 
the Way Grandpa 

Did It? 


ympression Engines Demand 
Precision Valve Adjustment: 





...and ONLY the New 


® Assures 100% Accurate, Uniform Valve Settings 
Even When Rocker Arms are Worn or Pitted! 


* Reduces Valve Adjustment Time up to 50%! 
* Eliminates Valve Job Service Combacks! 


* Instantly Locates Defective Hydraulic Lifters! 


There's a P&G VALVE-GAPPER for 
almost every OHV gas engine.... 
Ask your jobber for the model best 


Order from your jobber or write P&G Mfg. Co. 





i 
PEG MANUFACTURING CO., Dept. 20-G 
New Model Ready for ete pseag tg 


suited to your needs. 
‘55 Chevrolets, Pontiacs 


Models also available for GM-71 
and 110 series Diesel engines, Model 121 expressly designed 
Cummins and other Diesel engines. for Chevrolet and Pontiac ‘55 
V-8 engines. Also fits all other 


Chevrolets. 
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IT RAINS INSIDE THE ENGINE because every gallon of 
gasoline burned in an internal combustion engine 
produces a gallon of water. Some water passes out the 
exhaust but some always blows by the piston rings 
into the crankcase oil. Water in the oil is the chief 
cause of sludge and source of corrosive acids. And this 
water is a real threat to 9 out of 10 of your customers 
They do start-stop, cold-engine driving which pro- 
motes excessive water contamination of oil. Give 
them the protection they need. Install a Walker 
Laminar Oil Filter Replacement Element. It is 
the oil filter element specifically designed to remove 
water from crankcase oil. 
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THE WALKER REPLACEMENT ELEMENT 
GIVES ADDED PROTECTION 
IN ANY MAKE OR TYPE OF OIL FILTER 


WALKER OIL FILTERS 


dL aaiinar 


Check the Water 
in the Crankcase Oil 
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WATER IN THE OIL... 
from engine blow-by and 
from crankcase condensa- 
tion caused the sludge that 
gummed up this valve. Pe- 
troleum chemists know that 
water is the most objection- 
able of all oil contaminants 
because it is the chief cause 
of sludge and source of 
corrosive acids. 


GIVE YOUR CUSTOMERS THE FACTS BEHIND 


THE QUESTION... 


‘May I Check the Water in your Oil?’ 


YOU CAN DO IT IN 30 SECONDS! 


Every gallon of gasoline burned in an in 
ternal combustion engine produces a gallon 
of water 

Not all of that water evaporates or passes out 
the exhaust—some water always blows by 
the pistons into the crankcase oil 

Water in the oil is the chief cause of sludge 
and source of corrosive acids 

Sludge and acids cause poor engine perform 
ance and costly repairs 

The Walker Oil Filter checks damage from 


water in the crankcase oil because it is the 
filter specifically designed to remove all 


a WHAT THE ENGINE PUTS IN... WALKER TAKES OUT af, 
7_ = 


harmful contaminants— including water 





WATER from engine blow-by 

ROAD DIRT from engine breathing 
CARBON SOOT and LEAD COMPOUNDS from engine combustion 
Metal PARTICLES from engine wear 


























WALKER MANUFACTURING COMPANY OF WISCONSIN ... RACINE, WISCONSIN @ OIL FILTERS EXHAUST SILENCERS JACKS 
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“2WAY-CLASS A 
DIRECTIONAL SIGNAL 


A COMPLETE SERIES OF DIRECTION SIGNALS Griffia’s new Class A, double-faced model shoots 
NOW AVAILABLE an amber signal forward and a red signal to the 

rear with one bulb and a single set of wires! 
It’s thin—barely two inches deep—because the 
Stimsonite-Lucite lens requires no reflector. Color is 
stable and the lens is optically accurate. All-steel 
black enameled housing with stainless steel trim 

rings makes it both sturdy and smart. 

The 550 Series signal kit includes lamps, fuse 
assembly, current interrupter, wire and self-cancel- 
551—Single-faced aaa ot oy fush ling switch. A complete line of signal lamps (shown 


for fender mounting. ‘ brea 
° above) for any type of installation are now avyail- 


able through your Griffin wholesaler. 


THE GRIFFIN LAMP COMPANY + HAMILTON, OHIO 


WAREHOUSES — 736 East Washington Bivd., Los Angeles, Califorma 
440 Golden Gate Ave., San Francisco, Califorma 
37 Leon Street, Boston, Massachusett 


308 Ninth Avenue, North, Seattle, Washington 


3758—Self-Cancelling 


551-LR—Single-faced with Switch 
L-bracket for rear mounting 


3800—Full Manual 
Control Switch 


Never fail, lifetime switch assemblies 

Rugged construction. Examined by AUTOMOTIVE SAFETY LIGHTING 
551-FR—Full flush-mount. AAMVA and approved by states requiring 

approval. 
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mow, I-00; , con with the new 
ADVANCED £.00 K 


styled in the spirit of the 
1955 CARS 


for the operator who desires to offer 
the FINEST WHEEL ALINEMENT SERVICE for 
extra Profit and outstanding Prestige. 

















Send now ftor this FREE BROCHURE 
Right before your eyes in full color — the profit magic of Telaliner 


right before your eyes... THE FULL BEAUTY OF TELAUINER! right before your eyes... THE SIMPLICITY OF TELALINER | 


right before your eyes... THE ACTUAL TELALINER SCREEN-BIG AND CLEAR AS TV! right before your eyes... THE MANY CONVENIENCE FEATURES OF TELALINER! 


BEAR MFG. CO., DEPT $-1, ROCK ISLAND, ILL 

right before yoor eyes... THE TRUE SHOWMANSHIP Jj ony to joke o clover look of the FINEST IN WHEEL | THAT HELPS YOU SELL MORE TELALINER JOBS! 
ALINEMENT SERVICE! Please i me ' t 
or ot tion, the j, four TELALINER & 





ONE OF A SERIES: HOW DU PONT BUILDS SALES FOR YOU 








JANUARY 5. 1955 THE GASOLINE RETAILER 





Fair Trade Violations in 
4 Anti-Freeze Sales Fought 


a 


With DU PONT anti-freeze you get 


protection against price cutting 


against price cutters within a few days following receipt 


Prompt legal action has been taken by Du Pont in states 
having Fair Trade laws to prevent price cutters from 
destroying your legitimate profits. Du Pont has taken 
a firm lead in nipping price cutting right in the bud. 
This past season, for example, various price cutters in 
the New York area were stopped by restraining orders 
issued by the New York Supreme Court. New York 
dealers took their hats off to Du Pont for what they 
termed ‘quick and aggressive action in its drive to pro- 
tect legitimate profits.”’ 

New streamlined procedures have made this protec- 
tion available in all Fair Trade areas. Attorneys with 
specialized experience in such cases have been retained. 
Thus, it is possible to obtain temporary injunctions 





of a complaint. 

Assurance of legitimate profits through Fair Trade 
enforcement is another important benefit you get when 
you sell “Zerone’’ and “Zerex’’ anti-freeze. Other big 
selling advantages include: 

Nation-wide Du Pont “‘Anti-Freeze Week" Promotion 

Newspaper, magazine ads, billboards, in your own town 

Weekly “Frank Leahy and His Football Forecasts," the big- 

gest anti-freeze TV show on the air 

Testimonials by famous motor experts 

Product advantage (chemical inhibitor) you can see for 


yourself 


ORDER NOW 
and be listed with 
WESTERN UNION 

‘Operator 25" 


ar 
WE'RE OW TOP BETTER THINGS FOR BETTER LIVING 
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THROUGH CHEMISTRY 
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Independents: Get your fair 
share of this bigger Ford business! 


c 


Alert independents are displaying the Genuine 
Ford Parts Sign and pulling in their share of the increased number* 


of Fords on the road. Here’s all you have to do to get it! 


Ry ST MAIL In the coupon bye low and we I] let CVvel a ( So mail the oe tpn toda 
e you know how easy it is to have a Genuine Ford read o pull in your share of this inere 
Part: oval working for you It the wn that | ord tr iffic | ) ol it pat ‘ etl lf Cor ¢ iil I 
owners look for when repair or replacement part : 7 
are needed, When they see that you re ‘ tI ( a 
; PARTS AND SERVICE SALES DEPARTMENT 

take care of their special needs, they're more ely 

Ford Division, Ford Motor Company, Box 658, Dearborn, Mich 





to give you their busines 
Pleane ser 
e Kor | I 


And what a business it is! 
Because Ford continu to sell 


pace there are more Fords on the 








*R L. Polk & Co. estimates more tt 
' 4 over 19 » tot ‘ 


road in 
J an 
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Look to your WAGNER JOB 


HYDRAULIC BRAKE PARTS 


are available for all cars and trucks having hydraulic brakes 








There’s no need to go one place for some hydraulic 
brake parts and another place for “hard-to-get” 
numbers. Save time and money by getting all your 
requirements from one convenient, reliable source— 
your nearest Wagner Jobber. 


No other line of hydraulic brake parts offers such a 
complete selection of replacement brake cylinders, 
cups, boots, pistons, springs, hose, and washers as 
does Wagner's. All parts are manufactured to the 
same specifications, by the same machinery as parts 


used in complete assemblies for original equipment. 
This assures perfect fit...dependable performance 
. easy replacement. 


Wagner Lockheed Hydraulic Brake Parts are avail- 
able individually or in factory-sealed kits. Cylinders 
are supplied in complete assemblies or parts may 
be purchased separately. See this extensive line of 
hydraulic brake parts at your Wagner Jobber today. 
He can also supply you with Wagner Lockheed Brake 
Fluid and Wagner Brake Lining. 


You can depend upon WAGNER QUALITY because Wagner Products are used 


as original equipment by manufacturers of cars, trucks, buses, and trailers 


Wadner Electric @rporation 


6362 Plymouth Ave., %. Lovis 14, Mo. U.S. A. 
(Branches in principal cities in the U. S$. and in Canada) 


Safe 
Brakes 
. Save 


~ 
S * 
t= 


: 1 >) Lives 
narne in brake service 
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They'll all come back if you give ’em the best. When it’s 
a bearing jbs..just tll em its TIMKEN ! 


bearings, the one name that mean 


A free manicure might make customers 7 
stomers. The Timken 


look sharper —but it’s not going toim- — quality to your cu 


Roller Bearing Company, Canton 6 


prove the sharpness of your car service . 
Ohio. Cable address: “Timnosco”, 


And that’s what customers come in for. 


One sure way to give them the best 
service is to use nothing but the finest TIMKEN 
replacement parts. In tapered roller om a 
bearings, tell them you use Timken" TAPERED ROLLER BEARINGS 


4 
MOT JUST A GALL () NOT JUST A ROLLER > THE TIMKEN TAPERED ROLLER > BEARING TARES RADIAL AND THRUST ~@)~ LOADS O8 ANY COMBINATION 4 
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ca aad 


Ee er RR eT AME eo 


wi 
"COME DOWN TO THE STATION WITH ME, MISTER’’ 


Bad bi ike ire al poor CACUS when there in iecident (; ( your cu Mie the pr 


install genuine wev-Rock Bal ed Brake | in 


ind bigw Distinctive woven and molded linings 
Balanced Braksets and Trucksets for 
| certain make na model} 


You'll get more satisfied customers, fewer comebac! 
profits if vou're a Grey Rock dealer installing Grey Rock Balance 
Linin bor with Gres Rock balance IS more than i 

high and low friction linin Care Rock use manv ditteren molce con nati 


ed for each make In other 


linin in ¢ mbination pecially cnyines 
lor ni It cit | com nat 


model, And this exclusive Grey Rock principle 
form brake wear and smooth, sate st | Rock teatu 


GREY-ROCK FACTORY BONDED SHOE EXCHANGE SERVICE IS THE EASY WAY TO HIGHER RELINE QUALITY, LESS LABOR PER JOB, GREATER PROFITS 


rGr 


ee your 


Only ey-Rock jobber 
- FACTORY-BONDED SHOE EXCHANGE 
= a it's the g that ' 
a ee a 


Rock jobt for 


Co 


ently advert 


BALANCED BRAKSET LININGS :- _ ed in the 
GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. : POST and Better Farming 


Brake Linings + Brake Blocks +* Clutch Facings + Radiator Hose (e y 


RAYBESTOS-MANHATTAN, INC 
Ry Fan Belts « Industrial Rubber, Engineered Plastic, and Sintered Metal Products +* Rubber Covered 
Equipment «+ Asbestos Textiles + Packings « Abrasive and Diamond Wheels « Bowling Balls 
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Lube men here average $80 a week. They like the point system which 








H AVING had no employee to leave By J. ALBERT EDMONDS i 0 profit which came to $300 
our company in the last fou Edmonds Motors. Inc. (Ford) Then when we made the change 
years, and in view of the success of Arlington, Virginia as outlined earlier ou see what 


























incentive pay plans now bein happened 

used throughout our operation rking, ¢ er for the shop doc Let us take a look at productior 

maybe someone would like to to be opened morning and who n the shop and see how an incen 

know what we've been doing follow thei upervisor around tive pay plan work tf our 15 
When we put our shop on a pe! king f , k in al brief let mechani I'he ire | 1 weekl 

centage plan, two of the lowest 15 of labs produced, Over a 

paid men became the highest paid Any automobile lealer wl ! f ee} ( 1 the e paid a 

men and two of the highest-paid 1 an incentive pay plan knov additional 20 n all labe 

men quit. The five who remained that it is not nece to follow duced ‘ ta. The ba 

turned out $3,000 in labor the first ployee is close he ta 10) i eek ¢ 

month at a cost to me of $1,500 there no incentive puted at our lab ite 

The net result was $1,500 gro I know thi » because I | ( If our mechani work 44 1 

profit to the compan and no bserved it ht ir i ope eek, their bor equivalent t 

work Wa turned away. The cor 1 n. No one kill time lodge t ‘ l-a-half f ertirmne | 

clusion was obviou or} Each and eve i int rie a ( t it $4 
We have since extended our ir t produce a mucl i ( ble hou ind basing bon on a 40 

centive pay plan to include depart aximum ear! Higher ea ! eek, the g ta 60 t 

ment head ale ervice and f the en me he ‘ ( | ‘ 

art department employees a fit f the com +, 16 I é ( 

Vell a lubrication wasn poll n Pri t 46 1 ha | f seve ‘ f 60 e } r eeded 
d undercoating employee ilaried met whose bine ta | 000 ‘ 

incentive pa plar pell duction was $2,000 t nti ¥| () of th lifference $400 

gher producing employees, high iends and custome vere pr O mechanics have fared 

( profits for the company, and etually telli me that the had er t ‘ é } the 
re prompt, more courteous sery vork done the else rf ee} ‘ 1 « toy ‘ 

ce to the customer. It means an vhere as our ow! hop was to c} ( t I j f $69 t 
ganization of well-paid happy bu to attend to it. Labs Wa pre i '6-weel d he ( 

men who are enthusiastic about t me $1,700 th eld ed $ ‘ é 





“No one has left our organization in the last four years.” 
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Top mechanics at Edmonds Motors earn in excess of $7,600 a year. Yearly 
earnings of all men average $5,450. After the shop went on a percentage 
pay basis, two of the lowest-paid men became the highest-paid and two of 
the highest-paid men quit. Now the shop doesn’t have to turn away work. 


our top mechanics are over $7,600. 
Yearly earnings of all men aver- 
age $5,450. 

Before we go on to sales and 
management, let us take a look at 
our four highly producing lubrica- 
tion, wash, polish and undercoat- 
ing personnel, whose’ earnings 
average $80 a week per man. They 
are on a point system that supple- 
ments their $35 weekly salary 

When productivity exceeds 
double their salary, the men are 
paid 10¢ a point for each 25¢ of 
labor. The points are computed as 
follows: 

5 points for a lubrication 

1 point for 
ion lubricant 

1 point for changing differential 


changing transmi 


lubricant 

1 point for changing oil 
for changing a battery 
for undercoating 


2 point 

24 point 

6 points for a wash job 

35 points for a polish 

The incentive point-system has 
doubled our volume in this depart 
ment, The distribution of points, as 
any reader will gather from our 
listing, is based on profits of ma 
terials used as well as labor. When 
our lube man earns $80 a week, he 
is making over $100 a week for 
the company 

This department is 
when it comes to jobs, and is con- 
stantly on the lookout for more 
work, As I passed through the de 
partment during lunch hour one 
day, I saw one of the boys with a 


insatiable 


30 


sandwich in one hand and a grease 
gun in the other, working on a car 
They stay beyond closing time to 
finish any or all job 

Now for our incentive pay plan 
as it applies to the manager, who 
is also sales manager, and depart 
ment heads. Our general manager 
gets a straight salary, sales incen- 
tive and percentage of net profit, 
bringing his earnings to $15,000 to 
$18,000 a year. Our used-car man- 
ager gets a salary, sales incentive 
old and percentage of net 
exceed $10,000 


per unit 

profit. Hi 

a year. 
Qu! ervice manager receives a 


earning 


alary, incentive on labor sales and 


percentage of net profit. His earn- 
ings exceed $10,000 a year. Simi- 
larly our parts manager earns ove! 
$7,000 a year, derived from salary 
ales incentive and percentage of 
net profit. Our bookkeeper alary 
and percentage of net profit 
amount to over $7,000 a yea! 

two service salesmen also 

alary and incentive on labor sale 
alesmen get a 
percentage of “washout” after the 


used car is disposed of. We pay a 


Qu! even Cal 


guaranteed minimum per new Ca! 
old and a $40 maximum per used 
car sold. Our top salesman earn 
over $10,000 a year, the average 
alesman $8,000. There i 
to explain here the “washout,” for 
it is generally known and unde: 
tood throughout the automobile 
business 

There are other benefits to a 
company that puts into effect an 
incentive pay plan besides high 
production. We have had no labor 
turnover in over four years. No 
one has left our organization in the 
last four years, nor have we added 
anyone in the past two. We have, 
on the other hand, applicants eage1 
to become employed here 

Department managers do not 
have to keep after men when they 
are on an incentive pay plan. Quite 
the reverse, the men follow the 
manager around when there is the 
slightest lag, looking for work 
Supervisors who are getting a per 
centage of net profit are very 
alert to overhead costs, and see 


no need 


that care is given in the handling 
of tools and equipment 

The net result of our over-all 
plan is happy employees, happy 
management and happy custome! 


(Continued on page 74) 


A service salesman discusses needed work with a customer. For him, as 
for all employees, there's extra pay for keeping himself on the beam. 


| an 
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The lady gets the information on the credit repair plan from Garageman Brissey. 


CAS Is a “Good Shop Tool’ 





a Brey is just another good too} hops are using it to sell repai 

4to have in the shop.” parts and accessories. CAS activi 
That’s his opinion of the Certi- ties cover 42 states, the District of 

fied Automotive Service plan of Columbia and ome part f 





Canada and Hawaii 
Cities of ten to 50,000 populatior 
till hold the lead, accounting fe 


financing repairs expressed by I 
M. Brissey, Jr., of Brissey’s Garage, 
Greenville, S. C 

































In his first three months of op- . 38.7 of all cities participating 
erating under this plan this yea! \ 1% tip tot Towns of le than 10,000 popula 
he handled a dozen jobs ranging \ AUTOMOTIVE SERVICE tion show a slight increase, but 
from $50 to $285 \ cid sh Sart Mle he one this is due to the fact that a num 

‘I wouldn't do without this ber of regional and metropolitar 
plan,’ he commented, “because we groups include irrounding town 
are not in a position to carry srissey Garage has been pro and suburb 
credit paper. As it is, when a man moting the plan through radio ad Here are sample figure ipplied 
comes in who wants a Job on time and by a sign on the firm’s car a by CAS headquarter 111 Nort 

e have him fill out the necessar: hown in the accompanying pi Market Street, Champaign, II] 
forms and pass them on to one of ture on CAS busine done this pa 
our local jobbers. Where a man’ Brissey, a garageman for more April 
credit is determined to be okay, it than 20 year aid he knew the St. Loui Mo.: 25 jobbers a1 
has been taking only about an hour plan had enabled him to get job 150 repair hop participating 
before we got the green light to go where otherwise the would not $14,196.68 dollar volume from the 
ahead with the needed repairs. have been handled 67.8% of applications which were 

“Where a man’s credit is not The result is that a car will be approved 
okayed—and about a third are afer because the job was done Oklahoma Cit Okla.: 29 j 
turned down—it takes longer to get and done right—without scrimping be and 125 repair shops, $7,584.19 
word to that effect as they make on cost he said from the 74.1 f all application 
certain they are right in rejecting A recent check disclosed that al which were approve 
his application most 400 cities and towns over the Panama Cit Fla K jobbe 

The jobs repaired under thi United States are operating the and 45 repair shops, $6,343.41 fron 
plan have varied from wrecks to CAS budget plan. Approximately the 69.7°. of application 
front-end repairs 2,000 jobbers and 35,000 repai: (Continued on page 66) 
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The Boss Is in the Center! 


By Baron Creager 
Southwestern Editor A rT A cost of $125,000, this new- 
, , car dealership was constructed 
Eight overhead lights separated by glass from the painting area were fo! pa Bradle Ms d obile Co. iz 
installed in the paint shop, thus minimizing any threat of fire from Th ; , le freee odie 
ulsa Kila 


this source. Note the heavy emphasis on service in this blueprint. 
Design features include a set- 


back of 18’ from the curb which 

— permits display of new cars in 
front of the dealership as well a 

in the showroom directly behind 

SHOW ROOM A glassed-in front projects the 
PM Brpoenod howroom, with a capacity of three 
cars, ahead of the main structure 

The showroom is finished in birch 


paneling 
] 


Owner Joe Bradley, with con- 
PARTS DEPT. iderable previous experience in 


35’ x 20’ | 
UPSTAIRS 70'x20' automobile dealership upervised 
STORAGE 


layout of the plant to give his of- 
fice a central location. A hown 
he can be in immediate contact 


RAMP TO SERVICE 


\ 


with new- and used-car sales man- 
the accounting office 


° 
° 
° 
2. 
oe 


SERVICE 

MGR. agers OI 
10/x15’ “I can step out of my office 
he says, “take one quick walk 
through the shop and back acro 
the lot and know just about what 
is going on all around me 

The building is of a rigid frame- 
type construction, with supporting 
steel exposed inside the walls and 
ceiling. This permits additional 
Ope ne d 


bdOOR 


windows or doors to be 
almost as desired 

The front is of gla and brick 
but the long walls are of Hadite 
block, painted inside and out. Ad 
ditional property around _ the 
building ha been obtained by 
gradley so that in addition to the 


4 STALLS 


2 ADDITIONAL LOTS 
Qe 


50’ x 100° 
50’ x 140' 


CUSTOMER & 
DEALER PARKING 


a !;); |) X iB HIGH 


Joe Bradley likes this plan of his 
handsome building because, “I can 
step out of my office, take one 
quick walk through the shop and 
back across the lot and know just 
about what is going on around me.” 


LUBE , WASH 
A 
FRONT END 


2 DUAL POST [LIFTS 


PARKING 


PAINT SHOP 
24'xKi4' 


CUSTOMER 


_BODY SHOP 


LOCKERS & 
SHOWERS 


LOT 140' FRONT 
x 202' DEEP 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 





original 140 by 202 lot, he op to set the building farthe 
erates two additional lots with a but the city insisted o1 
total of 10,200 square feet of space As the building prog 
for customer and dealer parking I saw how that set-back wi: 
Metered lubrication is one of ing up, I knew then I 
the features of overhead utilitie using some of that sy} 


recognition it ecel 

highly profitable phase 

el ervice operation 

ace ft | big factor in net profit 

in the shop and when the shop playing ca! he comment Where the skilled labo 

floor was poured it was graded to Note the eye-stopping display of able—-and ometime 

the center for drainage the firm’s name appearing at right hop operators have prov 
Bradley explains that he wanted above this installation 


BRADLEY OLOSManILE 


WANN i | 
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Anti-Trust 


\ b- guarantee 


against coercion 


is the cornerstone on which the 


tructure of small busine 
level 


wholesaling and 


whole 
enterprises exists, at every 
manufacturing 
retailing 
Today there is a systematic, de 
liberate and concerted campaig: 
underw to circumvent the exist 


ing laws on thi ubject, which 


uccessful, can profoundly alte 
oul entire 
econom ubstantially lessen con 
petition, deprive the consumin 
public of the wholesome benefit 
in regard both to price and qualit 
of product——of competitive ente 
prise, and hollow out the meanin 
and value of our anti-trust statute 
This campaign is being conducted 
b the major compani« in two 
dustrie fasoline refinin and 
automobile manufacturing 
It these field organized co 
of independent businessmen 
ng practiced a u matter of 
corporate policy; likewise, it is a 
matter of corporate poli con 
doned by management, to pursue 
these unlawful coercive practice 
with obstruct 


uccessful prosecution, Both viola 


elaborate care to 


tion of the law and evasion of ju 


tice are now sanctioned by some of 
the most respected and most im 
of the nation 


calculated 


portant corporation 
The impact of thi 
evasion of the federal—and state 
anti-trust laws has far-reaching 
implications and represents, at the 
minimum, @ major challenge to the 
future existence of small busine 
as a genuine competitor in_ the 
CCOnOMY 
Specifically the 
which I refer is the practice of the 
major gasoline refiners and auto 


practice to 


mobile manufacturer in forcing 
independent dealers and operator 
to handle those 


tire batterie accessorie and 


exclusively only 


parts from which the refiners and 
manufaeturers will realize a profit 
and in which they have an interest 

Exclusive arrived 
at by the use of coercion, are un 
lawful. The Federal Trade 
mission cease and desist orde 
against Motor in 1942 
and the more recent decision of 


agreement 
Com 
General 


the Supreme Court in the Standard 
Oil of California case (337 U. S 
293) leave no doubt a to the 
illegality of thi 

Testimony already presented to 


practice 


organization of the 


Laws 


By G. C. MORRIS 


Executive Director, Automotive 
Wholesalers of Texas 
Austin, Texas 


Here are from 
fatement filed with the 

ttee of the Small Bu 
Committee oft the House oO 


Wa hington, D 


ey at the invitation of the 


‘ reerpl 
comm 
f 
Repre entative 
ubcommittee chairman, Rep 


Roosevelt (D-Calif). The 


ubcommittee has been investi- 


Jame 


gating the distribution of auto- 


motive parts and equipment 


this committee offe: 
proof that violations of the anti 
trust laws in this field are con- 
tinuing and are becoming com 
monplace. The Automotive Whole 
alers of Texas has, for some time 
maintained a file—a growing file 
of service station operators and 
automobile dealers who have been 
ubjected to such illegal coercion 
In) Texa 
The operation of thi 
tem of coercion is a direct and 
eriou ve threat 
to the wholesaler business and the 
entire distributive system which j 


flagrant 


even Brave 


oO important a part of our economy 
today. I will say that it is the 
tudied conclusion of the member 

of the a 
if these coercive practices continue 


ociation I represent that 


at their present rate a majority of 
the automotive wholesalers in ou 
region will be forced out of busi 
re within ten year 

unaffiliated 
handle can 


No mall retail 
tore whatevel it 
compete successfully with large 
chain-operated firms if it is forced 


expense of inventory 


conclusive 


warehousing and other such items 
carried ordinarily by the whole 
aler. Likewise, without the whole 
aler such operations could not af- 
ford to stock the wide variety of 
and products now typical of 
retail outlet 


advantages 


good 
the average American 
Needle to say. these 
increase in direct ratio as you move 
way from the concentrated cen 
ters of manufacturin into small 
town America 

The wholesaler } vitally im 
portant to the standard of living in 
a small-town or rural as, and 1 
orresponding|\ the pro 
perity of the 
uch area 

The present pattern 


retail merchant 


coercion, about wh 
presents as it 
rf not its aim 
the independent 
result will not 
ume! nol | 
economy 
Furthermore, w 
the legality or illegality 
methods employed to achieve the 
goal, I believe the point should be 
made that the tematic elimina 
tion of the independent wholesaler 
trongly foste: With 
out the wholesaler, the retail mar 
ket falls to the corporate organiza 
tion most able—in terms of finan 


monopoly 


cial reserves—to finance a retail 

tem. Thi 
things, that in certain regions ol! 
territorie uch integrated system 
can build a system of virtually ex 
which a com 


mean among other 


clusive operation 
petitor would find unprofitable 


‘ 
Lo 


challenge 

Territorial agreements have longs 
been a characteristic of monopoly 
By eliminating _ the wholesaler 
denying his products acce to the 
retail markets, overpowering Co! 
porate organization can acquire 
complete command of the market 
of whole With the 
wholesaler’s presence eliminated 
uch unaffiliated operations as in 
dependent automotive repair shop 
will be forced 


territorie 


or used-car dealer 
to buy parts and othe! 
fromyY the dominant monopoly, too 

Clearly, if mall businessmen 
independence 


equipment 


are to retain thet 
and their competitive position in 
this field, the automotive whole 
urvive. What is tri 


the automotive field 


aler must 


(Continued on page 
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Profit 
Box Score 
Materials $12.00 
2.00 
5.00 


$19.00 


Cost to customer $27.50 
Less our cost 


This employee removes the wheels, does his own masking, shoots the works, 
tightens bolts, puts wheels back on, removes masking paper and cleans up 
the car at the fast rate of seven jobs a day-——-a one-man production line! 
Left: The old car wasn’t worth undercoating, she said, so she got only a 


polish job. Later, seeing the sparkling car, she quickly changed her mind. 


Thar's Black Gold 


in Undercoat Sales 


I AMAZES many} iragemen to By PAUL BOREN 7 we do have plenty of sun 

learn that we way up here a Paul Boren’s Auto Washing and hine and, subsequently, hot sum 

doing Steam Cleaning, me! 

such an undercoating job. It is not Albuquerque, N. M. ol and, off the main highways, 
pray roa mountain roads! 


even 


mile above ea level—are month Too, we have dust 


unusual for us to complete 
jobs a day. In a month’s time, we 
average from 60 to 100 
Furthermore, we are only fou 
years old. We started from scratch 


in a competitive area. By compe 


tive, I mean thi ty of work 
readily available from a number: 
of long-established source 

When we decided to go into u 


dercoating we realized there 





would be a selling job ahead 

And what I mean, we had 
sell it, to bring our volume up to 
its present state. Those first two 


yeal were rugged one because 


te 


fing 


the publi felt that ndercoa 


Wa unnecessar \ oO! a lux 





except along the _ coast 
dampne and salt air ru 
fenders and oxidized the 
metal underneath the ca! 





Up here none 
tions exist. Up here 
desert all around u 
of our dry 
would often 
humidity 
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Paul Boren’s program of pushing undercoating is obviously something he 
keeps closely in mind, as indicated by advertising on exterior walls. 
Above: Boren does undercoating for dealers and garagemen, to whom he 
pays $5 commission. Here he (at left) explains his commission plan to 
the Gatewood brothers, who own and operate a garage at Albuquerque. 


From the preceding conditions 
comes our sales pitch. 

Undercoating insulates the car, 
lowering summer temperatures 
from seven to 10%. Also, under- 
coating keeps the car tightened 
up free from rattles. Futher- 
more, undercoating makes for a 
more pleasant ride, sound-proofing 
the car so the occupants are not 
annoyed by tires tossing gravel 
stones up against the car so it 
sounds like stones falling on a 
drum 

All the above are sales points 
But to those who don't know the 
difference, they are just sales 
points 

Currently I drive a car that is 


now four years old. It has been 
undercoated since it was brand 
new. A year ago this car had 
roughly 80,000 miles on it. And I 
began using it for demonstration 
purposes to good results. 

I'd get a prospect in the car and 
drive over rough graveled streets 
and alleys, pointing out my car, 
thanks to undercoating, was free 
from road noises and that my 
car was still tight and free from 
rattles, and that it would remain 
so for its life. 

This demonstration convinced 
the most skeptical, for they com- 
pared my car's condition with their 
own even those just a few days 
or weeks old 


SOUTHERN 


Two years ago washing and 
polishing were our main source of 
revenue. It was surprising the 
number of motorists who would 
spend their money on a waxing 
job without ever giving under- 
coating a thought. 

As we are thoroughly sold on the 
benefits of the latter we began 
unselling those coming in for a 
polish job. We pointed out the 
reasons why that money would be 
better spent on undercoating 

Here’s an odd thing: We sold 
the majority of these customers on 
the undercoating, but they took 
the polish job, too! 

One of our Cadillac customers 
put the right words in our mouth 
when he said: 

“The polish job pleases my van- 
ity, while the undercoating pro- 
tects my investment and provides 
me greater riding comfort.” 

In getting started, we had a 
tough pull. After the first year of 
toughing it out, depending entire- 
ly on retail trade, we went to serv- 
managers and inde- 
owners with a 


ice station 
pendent garage 
proposition 


50°% Liked This Plan 


For every customer they sent us, 
we would give them $5. Some liked 
this extra revenue, others just ig- 
nored it. I'd say that no more than 
50% of those who agreed to take 
us on ever followed through 

Automobile dealers send us the 
most business. The majority of this 
work is their own cars 

During December 
one dealer sent us 5 
of which went back to his lot 

For the average-size car, we 
have a flat charge of $27.50 

Materials, including the mask- 
ing tape used, run us $12. Labor 
costs us no more than $2 and one 
man turns out seven jobs in a 
day’s time. That, with the $5 off 
which we pay the garageman or 
service station leaves us a gross 
profit of $8.50. 

In conclusion, let me say that 
we attempt selling all our polish 
customers an undercoating before 
accepting the polish job. But there 
are those who claim their car isn’t 
worth the cost. We then go ahead 
and polish their car 

When these same people call for 
their polished car, we tackle them 
again about an undercoating job 
Better than 50% after seeing their 
car all cleaned up and sparkling, 
decide to get their old car under- 
coated. It is hard to sell a custom- 
er with a dull-looking car an un- 
dercoating, weve found 


f last year, 
cars, most 


0 
‘ 
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Slice the Melon Right 
and You Cut Overhead 


A one-time mechanic, now a dealer operat- 
ing in the black, tells how he avoids red ink. 


By HOMER G. BAUSERMAN 


President, Bauserman’s Service, Inc. (Chrysler - Plymouth) 


Arlington, Virginia 


H° CAN overhead be kept down? How can we hold 
expenses and stay out of the red? 

This question tre ubles many dealers today. I know 
because I get out among them 

One dealer I recall complained he was in the hole 
$13,000 last year; another saw the dark foreboding 
of $16,000 this year. And I wondered why, since every 
department in our own operation was showing a 
profit, when every department was carrying its own 
weight 

Was it overhead? 

Was it really the shop with its heavy 
some dealers believed? 

As a franchised automobile dealer for over 33 yea1 
I have been in the advantageous position of having 
started out as a mechanic. I have always been close to 
my service operation, and remain so even today. I 
believe I am one of the few dealers who operates hi 


payroll a 


shop at a profit. 

How come? 

I think it pays to take a look at ourselves once in 
a while and get at causes 

I have always believed that the more money I 
make, the lower my overhead, The more I can make 
my mechanics produce, the greater the shop profit and 
lower my overhead. To stimulate high production, you 
have to offer the incentive of high earnings. One of 
our body shop men is drawing better income than the 
$8,500 a year I draw 

That brings me to a point dealers frequently do not 
like to face. Many dealers are swelling their overhead 
and undermining their operations by drawing the 
enormous salaries of $25,000 a year, and paying two 
or three of their top executives $18,000 and $20,000 
You cannot take everything out of a business and ex 
pect it to remain sound and healthy 

Mechanics who are high producers and high earner 
turn out for the company the labor sales volume that 
spells profits. They are producing for their high earn 
ings. They are putting back into the company more 
than they are taking out 

But there’s many a dealer who won't concede the 
point. There’s many a dealer who doesn't know what 
is going on in his shop, who takes a trade just to sell 
a new car, who doesn’t know what it is going to cost 
to put that trade into shape for profitable resale. In 
other words, he’s taking out of his business but put 
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ting little or nothing back in. Many of them do that 
You cannot run a busine that wa Every deal 
has got to stand on its own merit every department 
carry its own weight. Every man has got to be on the 
production line. And every man is, too, when you re 
ward high production with commission bonuse 
plan ou deem 


percentage of profit or whatever 


feasible 

My customers catch me in the shop alongside of my 
They expect me to locate a squeak in their 
lining or tell them 


mechan 
cal put in a set of new brake 
what their old car will bring on a trade. I am proud 
to be able to jump in and grease a car when the 
cheduling gets tight. I help produce 

A few of our practices will illustrate how we lick 
triving for top produc 
than-$1,000,000 an 


the proble m of overhead by 
tion from everyone in our better 
nual gro operation, keeping overhead down by at 
least 25°% 

Three factors make out 

Job specialization 

Modern time-saving tools and equipment, and 

Our incentive pay plan 

Our top mechanic earns $125 a week. Weekly earn 


mechanics high producer 


ings for others range down to $65. Shop personnel are 
on a 38-hour week with a guaranteed minimum of 
$75 - $50. They work on a 50-50 basis after 38 hours 

Job specialization means a front-end and wheel 
balancing mechanic, a transmission and clutch man 
a brake mechanic, etc. Specialization means high skill 
and rapid turnover. Our clutch man does not spend 
two hours installing a clutch; he does it in less than 
half the time 

A mechanic gets full credit on a labor sale whether 
he completes a job in the time designated by the 
manual or in half the time. Since we get $3.50 an hour 
for customer labor sales, our mechanics earn on an 
average of about $2 an hour ($75 a week divided by 
38 hours). On labor sales over 38 hours they get $1.75 
an hour 

High-priced equipment that saves time and labor 
pays off in dividends. Our overhead greasing equip 
ment puts a job through in 15 minutes. A mechanical 
washer takes care of three cars with the amount of 
oap and water it used to take for one 

Our body and paint shop foreman gets a percentage 


(Continued on page 7/6) 





This Maryland garage does $12,000 a year in servicing mowers, garden tractors, boats and water pumps. 


Mower Repairs Are ‘Gravy’ 


“e F Y@U were newly arrived in 
LaPlata and you asked ten 
people on Main Street where you 
could get a power mower repaired 
or sharpened, seven of them would 
tell you at Mitchell Motor 

So believes H. Maxwell Mitchell, 
owner of Mitchell Motor Co., La 
Plata, Md., where service volume 
in the small gasoline engine of 
power mowers, garden tractor 
boats and water pumps brings a 
gross business of $12,000 in season, 
and good desirable volume in ga 
oline gallonage and general auto- 
motive  repail Word-of-mouth 
promotion around the community 
has brought a yearly gain of ten 
per cent in servicing volume ove! 
the last five seasons and a wide: 
acquaintanceship with the opera- 
tion of Mitchell Motors 

The more “acquaintances,” the 
greater is the shop potential 

“I suspect that any independent 
or dealer located in an area where 
a power mower or garden tracto! 
gets hard usage such as mowing 
a two-acre piece of land, would 
find profitable volume in servic 
ing the small gasoline engine,” 
Mitchell pointed out, adding that 
a person with mechanical aptitude 
could be trained in three weeks in 
a shop, and get basic and thorough 
going training, which was more 
advisable, in a factory-conducted 
school 

“Investment in a few special 
tools would be a very minor cost 


38 


A good mower lathe for sharpen- 


ing the reel type 


essential and 


would cost about $350.” 


Small gasoline 


engine repalil 


are invaluable volume during slow 
periods in automotive repair, like 
December and January, or in any 
slack intervals where regular me- 


chanics can work 
engine Three 


“We're getting 


on small gas 
mechanic of 


too big. 


Mitchell 


Moto! all fact 


7 


ory- 


trained, work on these repairs 


Mitchell 
ing small 


elf-taught in overh 


aul- 


gasoline engine, occa- 


ionally pitches in 
‘We have never put any 
mal promotion into this de} 


ment, but 
dependent 


for the dealer o1 
just starting out, ne 


(Continued on page 70) 


I can’t even remember everybody's 


number anymore.” 


SOUTHERN 


AUTOMOTIVE 


JOURNAL for JULY, 


for- 
jart- 
in- 
Ws- 


right 


1955 





Brought | ax... 
n Job S THREE ROBBING YOu? 


Yes, Chances ore, 3 
‘, of 5 tir 
ae Pleasure and M net Ht 











ore Ovut-of Round Robbing You of 


oney becouse of Th 
+ « « Get Four Perfect Circles on the ated = Bumping ond Vibration? 


By Baron Creager 
Southwestern Editor 


B O. “BILLY” Ham, an indepen- . ' ye a 
e dent garageman of Stillwa- x ; stAR oer 
ter, Okla.. nearly doubled his : 
monthly volume within six months 
after installing and advertising a 
tire-truing machine 

Ham, who operates Ham’s Auto- 
motive Service and Alignment Co., 
reports that when he bought the 
machine last September his vol- 
ume was $1,200 a month. In the 
early months of the current year, ) , 
volume was $2,000 to $2,300. Tak- Have These Ovt-of-& 
ing an average of those two fig- TIRES TRUED to eyes 4 Perfect Circles by Ouy 
ures, or $2,150, the volume increase Lathe . . . Then Let Us Bolonce Your West Prewen tire Trusing 
would be 79° ene @ GLIDE RIDE you'tl enley nak ond Your Cor Wilt 
Naturally all that increase in ibration _we ne bumping 


volume did not come from tire- PREWETT TIRE TRUEING 
ond Mokes Driving A Pleasur 








Saves Your Tires 


be Seves You Money 


truing jobs, as Ham explain 
“What happened was that ou! 
advertising brought a good many Thaek Your Repair Man fer 


“For Front End Alinement 


For Speciolized Service” Bring lt To 


of the customers among those ca! "The Accident Thot ’ 
owners and there are many Didn't Happen” HA 
who are riding on out-of-round , 


tires 

“When we got the wheels off Automotive Service 
for the tire-truing job, we found 706 S$. Lewis 

that we could sell a lot of wheel 





And ALINEMENT CO 





balancing jobs, too 
With the wheels off, we had 
a chance to inspect brake lining 








This newspaper ad, three columns wide and nine inches deep, helped 


(Continued on page 74) . 
build a variety of shop volume not just for the tire-truing activity. 


Billy Ham, shown here, says this tire-truing machine, As has been found true in many shops where a piece 
costing $700, paid for itself in three months’ time. of equipment is bought to perform a specific job, it is 
It proved a pulling card for much front-end volume. inevitable that edditional repair jobs then roll in. 
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SOUTHERN JOBBERS 
and FACTORY MEN _ 














Tulsa Has 
New Idea 


A NEW $100,000 store and a new 
concept of doing business in 
automotive wholesaling has risen 
from the ashes of the Standard 
Part Co., Tulsa, Okla., which 
burned to the ground with almost 
a total lo in February of last 
yeal 
The retail store is all gla 100° Owner Sue Dannenburg presents 25-year watches to Leo Reinkemeyer, 
acro the front at the = site salesman; E. H. Schweering, machine shop foreman, and Paul D. Tetley. 
of the destroyed structure. The salesman, Years with the company command recognition by this firm. 
front it back 35’ from. street 
curbing, this creating parking fo! 
1] cat The machine shop also Mrs. Sue Dannenburg, owner, house removed from the congested 
fronts on the parking area, behind now makes her office in a second district 
plate glass, is 40° wide and ex- unit, a new warehouse located in This warehouse is 120° on the 
tends the depth of the building, an industrial district 4% miles re- front and 202’ deep, will have a 
which is 115’. There is a partial moved from the downtown store two-car railroad siding and has 
basement It was her decision that account a four-truck or -car loading dock 
Both machine shop and = store can be better served on lines the An office area is yet to be built fol 
area are air conditioned company distributes from a ware- the warehouse 


Below: Store provides parking for 11 cars. Bottom: Huge warehouse is to receive addition of office area at front. 
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Mrs. Dannenburg and 14 employees who received service awards at 


On the occasion of the formal lent social activ pre ob i inston-Salem, N 
opening of the retail store last outstanding onvention ; Z| ohn Midyett 
March, M1 Dannenburg pre ented mented Ernest url in stundat "i orp Richmond 
wrist watches to three employee f John A. Harris & S« ! t \ nnour len 
with 25 years of continuou ery lanta, associatior retal 
ice each Howard Hout of Keenat 

A 20-year service pin was pre arts, Albany, is president 
ented to Roy E. Bli warehouse H. “Crutch” Crutchfield 
foreman; 15-year pins to Boyd N tive secretar’ 

Powe! alesman, and Houston El 

lison, machinist; 10-year pins to VCAWA Meets Oct. 19-20 didi ibmit photograph 
Ola geck and Henry Blackburn proof but M. D. “Buck” Taylor of 
machinist talph Marion, assist The 26th annual fall meeting of Taylor Parts & Supply, And 
ant store manager, and Toby Haw- the Virginias-Carolina Automo lusia, Ala reported Went fi 
kin porter; five-year pins to W tive Wholesale Association will ing in Orange Lak Florida, (fou 
C. Grave tore manager, C. F be held Oct. 19-20 at the Hotel men) and we caught 251 bluegill 
McCullough and Ed _ Siegfried 

alesmen, and Jesse Vance, de- 

liveryman The two branches of Richmond (Va.) Auto Parts, Inc., are now in larger 

quarters. Top photo shows the front only of the Petersburg opera 


; H tion and bottom photo is the Fredericksburg unit. Said President 
Georgians Set Convention H. B. Truslow: “We consider them two of the finest stores of their kind 


With Boosters, AAR in Virginia with complete stocks of parts and machine shops to serve the 
area.” The one in Petersburg has approximately 9,000 square feet and 
or annual convention of the the store in Fredericksburg has over 10,000, with ample parking. 
Georgia Automotive Whole 

salers Association will be held Oct 
16-17 at the Dinkler Plaza Hotel in 
Atlanta in conjunction with Auto 
motive Booster Club and Automo 
tive Affiliated Representatives 

Beginning with registration and 
reception on Sunday evening, Oct 
16, the convention will continue on 
Monday with Boosters and AAR 
holding separate business meeting 
in the morning. The groups will 
join for the luncheon and afte! 
noon program, which will feature 
leading speakers from government 
and industry 

Plans for a cocktail hour, ban 
quet, entertainment and dancing 
are being developed by a joint 
committee 

D. R. McCleary of Genuine 
Parts Co., Atlanta, is chairman of 
the wholesalers committee and T 
Austin Young of Commercial 
Solvents heads the AAR-Booste! 
committee 

‘This spirit of cooperation by 
AAR, Boosters and wholesalers in 
working together to stage a worth 
while business session and excel 
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Shown above are the men who will head up the Southeast Automotive Show for 
the next two years. They are (1. to r.): M. D. “Buck” Taylor of Taylor Parts & Sup- 
ply Co., Andalusia, Ala., president; Guy B. Dodd of Florida Motor Service, Jackson- 
ville, Fla., first vice-president; Glenn N. Keim of AC Spark Plug Division of General 
Motors, Atlanta, second vice-president, and Ned Holland of Holland Auto Supply, 
Inc., Greenville, 8. C., treasurer. The secretary wili be named by the board, probably 
at its next meeting, in September. Harry F. Gee, Jr. (right), of Federal-Mogul, At- 
lanta, is the veteran secretary. The results of the balloting were announced at a 
meeting last month at Highlands, N. C. Taylor had been first vice-president. He 
succeeded Max A. Hayes of Hayes & Hopson, Inc., Asheville. Next event will be the 
conference to be held at Asheville May 25-26. The next show will be staged at 
Dinner Key Auditorium at Miami, Fla., April 25-27, 1957. The last show wes April 
28-30 at Atlanta. Names of the newly-elected directors are presented below. 


There should be no doubt in his mind that Governor and Mrs. Hodges of 
North Carolina are invited to make the convention cruise of the North 
Carolina Automotive Wholesalers Association November 17-22. Here (I. 
to r.) President E. L. Brown of Hickory and S. M. White of Motor Bear- 
ings & Parts Co., Raleigh, present an invitation scroll to the gover- 
nor and also a framed photograph of the M. S. Stockholm. Hodges ex- 
pressed a keen interest in the cruise since this will be the first trans- 
Atlantic liner to sail from Wilmington. More than 65 persons had filed 
their reservations by mid-June and others were sending in their forms. 


NAPA Miami Meeting 
Hears Reinberger 


4 green Automotive Parts As- 
| 


sociation held its mid-year 
meeting at the Sans Souci Hotel at 
Miami Beach, Fla., May 16-20 

C. T. Reinberger, president, 


spoke on “Progress” and suggested 


42 


ways to further the progress of 
NAPA. R. L 
and general manager, talked on the 
trength of NAPA’: 


recommended a course of increased 


Stacey, vice-president 
operations and 


expansion of its program 
It was reported that ale 
through NAPA warehouse 


at an all-record high 


were 


é 


Southeast Show Elects 
New Officers 


SIDE from the principal office! 
listed Southeast 
Show will be guided the next tw 
years by a board of directors cor 


isting of the following wholesale) 


above, the 


and manufacturers’ representative 
and factory men 

Wholesale: 
Parts Service, Montgomery, Ala 
Dave Wilson of Motor Service, In« 
Miami, Fla., John A. Doyle of 
Southern Bearings & Parts Co 
Atlanta, Harold W. Hart of Hart 
Supply Co., Columbia, M1 i 
White, Jr., of Motor Bearings & 
Parts Co., Raleigh, N. C., Fred W 
Herlihy of Part Supply Co 
Orangeburg, S. C., Burris M. Gibb 
of Service Auto Parts Co., Knox 
ville, Tenn., and (at large) Max A 
Hayes of Hayes & Hopson, In 
Asheville, N. C 

Manufacturers: Lem W. Bell, Ed 
H. Britton, Henry S. Clark, G. W 
Klier and B. W Larry” Hirsig 
representatives; Al 


Sam B. Meadows of 


manufacturers 
S. Goodgame of Ammco Tools, In¢ 
C. G. Jackson of Wagner Electric 
Corp., A. Lee Proctor of The Black 
& Decker Mfg Co and John 
Rogers of John Rogers Co. All are 
from Atlanta except Hirsig, whe 
headquarters in Jacksonville, Fla 

Foster B. Steward of Atlanta 
the veteran show manage! 
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“Hot Shot” Delivery Cramps Profits 


i medium 


ee *“H": shot’ delivery service is ees eer m eee A company in : ze 
killing us. What can we ; HH ox Heat Florida city reported 
will 


ttt On total ales delivery co t 


do and not lose our accounts? What rt A Reader carey ae 

is the national cost per delivery?”’ mee 
Thus wrote a jobber in behalf of reaaueee +H rt 

the jobbers in his Texas city 4oh iy i tt 
To get some—and at least partial 
answers to this long-perplexing 


ailment of the wholesale industry ly varies at any given period. How 
that delivery busine but it 4 one the 


wholesale part necessary items to offset competi 








un about 2° However, on each 
will run much 





+++ 
tT delivery ale it 
+ 

















+ 
+ 
+ 
4 


+ 
- 
- higher 

An official of a firm in a mall 


Kentucky city commented 





Delivery cost runs too high for 


a questionnaire was sent to 350 ever, we do know 
jobbers over the South and South- as we do it in the 
west. Among some of the con business is really expensive tion 
clusions to be derived from the re ‘I believe that the correct ap An eastern South Carolina 
plies were: proach to overcoming so-called 
Many other firms have been ex hot shot’ delivery service is to first That was the estimate placed by 
periencing difficulty with “hot realize that actually there is no a Texan operating in a small city 
shot” dehvery uch thing. Any competitor might On the other hand, 50¢ per ordet 
In some localities the whole pick out one or more customers to was the approximation of a Balti 
salers have adopted a no-“hot shot” render ‘at once’ delivery and a more, Md., house 
delivery policy, substituting in complish that for a few. However, A prominent Southeastern 
stead deliveries several times a if this is broadened to include sev wholesale who ha everal 
day in the nearby area eral customers, the whole busine branches said 
Some, particularly in smaller fouls up as there just will not be ‘We ship most of our salesmen’: 
towns, have eliminated delivery enough trucks, motorcycles, moto1 orders. We deliver (next trip) some 
The cost per delivery ranged cooters, or bicycles to go around We do not prepay except in local 
from 50¢ up for “hot shot” service and do the job ties where there is a jobber. We do 
The size of the city affected this, ‘Therefore a sensible approach not ‘hot shot’ deliver in 
since it would also influence the is to have scheduled morning and except (Name of city 
time to make the delivery and afternoon deliverie to certain deleted by editor 
other factors entering the picture ections of the city—you will find A central Louisiana company 
One Georgian said his cost was them really hard to maintain. Then found its cost to be about 6054, 
18¢ (for all deliveries) and com- a good education on the part of while one New Orlear firm reé 
plained this was “too damned your inside organization along the 
high.” line of taking care of a real Approximate] 90¢ per deliv 
A North Carolinian recalled ons emergency delivery when trul ery, taking all factor into con 
‘hurry-up” order for a part cost needed by your customer will help ideration, The problem today in 
ing only about 30¢. He figured it This will point up the fact that no 
would cost him $1 to deliver it hard and fast rule of no ‘hot shot tore and small jobber n the 
“Actually I would have been delivery can be lived up to all of city 
money ahead if I had told the cus the time of reducing the delivery servi 
tomer to come for it and we'd give Good, orderly control of de From an Oklahoma town 
him the part,” he said, “but then liveries under the watchful supe: this report 
we would have lost the account vision of a capable employee will This city doesn't have delive 
We figure, of course, on making pay huge dividends in satisfyin ervice. We only deliver salesmer 
tomers tock order not ‘hot ho de 
from this customer.”’ “As a parting thought, by all livery. Cost per order nearly noth 
James C. “Jimmie” Parker, a means indoctrinate your outsids ing, possibly 25¢ 
past president of Motor and salesmen not to sell on th A central Florida 
Equipment Wholesalers Associa- strength of so called ‘hot shot de vholesaler said 
tion, of the Automotive Whole livery but satisfactory service, We Well established at 
salers’ Association of Alabama and find most of our customers reason der 
a new director of the Automotive able and not expecting the in A northwest Floridias 
Wholesalers Association of Tenne possible in the way of delivery maller city, reported “average 
see, found out some facts about de- and service 7T5¢ In another city in that 


livery costs when he was at Motor A well-known firm in one of the eral area the reply 
mately $1 


wholesaler found his cost was 60¢ 


any tow 


ported 


Vew Orleans, with so many branch 


we cannot see any possibility 


this up on bigger orders at times your cu 


Parts & Supply, Mobile largest cities of Texas reported it approxi 

Said Parker, who is now presi delivery cost was 96¢. It makes no A Mississippiar 
dent of Sharp Automotive Supply hot shot” deliveries but instead had no estimate 
Co., Chattanooga four deliveries dally cost 

‘When we made the survey of A jobber in a medium-size One North Car 
delivery cost three years ago in Missouri city reported several branche 
Mobile, we came up with the ‘We calculate a week's period on aid his cost wa 
of 87¢ per order delivery cost about once a year and A large northet 


alarming figure 
reported it aver l¢ 


So many factors make their con- it runs about 50¢ per delivery 
tributions that this figure natural- labor and truck expense.” (More Jobber News on page 110) 
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SERVICE 


and MAINTENANCE 














Plymouth 
Wipers 


| ew all units which make up 
the fine cars of today, the 
windshield wiper is a very effi- 
cient mechanism, It is also a “far 
cry” from the hand-operated unit 
of “’way back.” And being so, it 
calls for a little more “know-how” 
to service 

The “ole” handcrank jobs were 
composed of a crank, a blade and 
a nut to hold the blade on the 
crankshaft which passed through 
the windshield frame. Even with 
such a simple unit as this we often 
forgot to tighten the nut that held 
the blade in place, and many times 
the guy had to get out in the rain 
and use his hankie to clean the 
windshield 

We are just as guilty today of 
failure to correct defective wind- 
shield wipers. The wiper is very 
definitely a safety item, and its 
operation should be checked when- 
ever the vehicle comes in for serv- 
ice, So, let’s take a look at how to 
service the 1955 Plymouth wipers. 
This model Plymouth may be e- 
quipped with an electric variable 
speed wiper, or an electric con- 


CONTACT 
FOLLOWER 


\ 
MOTOR _\ CONSTANT 


CONTACT 


PLATE GEAR 


SPEED 
OR, 


ICRANK ARM MOTOR 


[VARIABLE SPEED MOTOR 


By E. M. Lowery 
Technical Editor 


stant-speed wipe! 

The windshield wiper motor is 
connected through the fuel gauge 
to the starter-ignition switch so 
that the motor will not operate 
unless the ignition switch key is 
turned to the right or left position 





August: Hot Weather Tips 


Summertime brings its own peculiar service problems. Next 
month Ed Lowery will deal with hot weather precautions when 
you are checking battery and generator charging circuits. 











The constant speed motor is pro- 
tected by a circuit breaker built 
into the windshield wiper switch 

The variable speed motor is pro- 
tected by a circuit breaker which 
is attached to the “B” terminal of 
the switch. Both motors use the 
same wiper blades, arm assembly 
and pivots. Convertible and sport 
coupe blades, arms and pivots dif- 
fer from other models 

The variable speed motor has 
an “off glass parking’ feature 
which is accomplished by revers- 
ing the motor and the use of park- 
ing cams at the pivot pins of the 
intermediate crank arm. When the 
switch is turned to the “off” po- 
sition, the motor reverses direc- 
tion and at the same time the 
parking cams rotate 180°, length- 
ening the linkage slightly to park 
the blades against the moulding 
The linkage shortens when the 
motor runs in the wiping direc- 
tion. 

Wiper blade adjustment 

To position wiper blades prop- 
erly, adjust the parking cam at 
the motor switch plate so_ that 
blades park as low as possible. 
Then loosen the blade arms at the 
pivots. Position the blades against 
the windshield moulding on vari- 
able speed motors and tighten 
pivot attaching nuts Position 
blades of constant speed motors 
one inch from the _ windshield 
moulding 

Removal and installation 

The wiper is mounted on the 
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16 BLACK 








16 BLUE 








0 seme BLUE 


CONSTANT SPEED 
WIPER MOTOR 





16 BLACK ——__ 
iz 


es 


VARIABLE SPEED 
WINDSHIELD WIPER 
MOTOR SWITCH 


16 RED 
16 YELLOW 











a 

















VARIABLE SPEED 
WINDSHIELD WIPER 





WINDSHIELD WIPER 
SWITCH WITH BUILT 


IN CIRCUIT BREAKER |. 10 AMP 


CIRCUIT BREAKER 





‘oo 
12 


FUEL GAUGE FUEL RED 


GAUGE | : ‘ 


Windshield wiper circuit diagram of the Plymouth variable 
speed motor. 





Windshield wiper circuit diagram of the 


Plymouth constant speed motor. 


cowl panel by means of studs in 
the panel and a mounting bracket 
on the motor. Remove the radio 
(if so equipped) to facilitate the 
removal of the wiper motor. Dis- 
connect the wiper links at the piv- 
ots. Remove the motor bracket 
nuts. Lower the motor and remove 
it from the right side. Use care so 
as not to bend the links. 

When installing the motor on 
the studs, do not tighten nuts un- 
til the pivot ends of the links are 
secured, Make sure the nylon piv- 
ot insert does not bind on the piv- 
ot pin. Lubricate the insert. The 
nylon insert is not replaceable 
Keep hands and finger: 
wipe! 


Caution 
away from the windshield 
operating linkage when the wipe! 
motor is running. The power of 
the wiper motor is sufficient to 
cause personal injury 

Reconditioning wiper motor 

Constant speed motor: To disas- 
semble the motor, remove the 
switch plate first. Then remove 
motor crank nut, washers and 
motor crank arm. Lift out ny- 
lon gear. Remove end head 
through bolts and carefully pull 
off end head. Armature can then 
be removed. 

Variable speed motor: Remove 
end head through bolts and pull 
out end head, using care so as not 
to break the lead wire to the brush 
holder. Remove switch plate and 
Rotate armature in 
witch plate 
follower to 
embly 


cover screws 
reverse so that tang in 
will disengage gear! 
permit removal of plate a 
Remove crank arm nut, washer! 
crank arm, gear and armature in 
that order 
Caution 
plate on variable 


When only the switch 


peed motors 1 


removed, position the crank arm 
180° from the park position, Thi 
is done to disengage the spring fol- 
lower from the tang on the switch 
plate 
Inspection 
Thoroughly 


inspect the motor 


parts for wear, corrosion or dam 
age. Clean the armature commu- 
tator with 00 or 000 sandpaper or 
ary, turn down the com 

Replace worn or oil 
oaked brushes. Check the arma 
ture and crankshaft in their re 
spective bushings and replace worn 
parts if any detected 
End play in the armature shaft | 
controlled by a thin thrust washer 
in the end plate 

Inspect gears for worn or broken 
teeth and showing 
damage or excessive wear. Be sure 
that the parking switch contact is 
clean and dry. 

Refacing commutato! 

If the armature commutator is 
rough, out of round, burned or the 
bakelite material is even with or 
extends above the surface of the 
commutator bars, the commutator 
should be turned down. Remove 
only enough metal to provide a 
clean smooth surface. Operation 
can be performed on a suitable 
lathe 

Undercutting bakelite 

Undercut the bakelite segment 
to a depth of 1/16”. Be sure to 
undercut the _ bakelite 
After undercutting polish the 
commutator with 00 or 000 sand- 
burred edge 


if nece 
mutato! 


looseness i: 


replace those 


squarely 


paper to remove 
Caution 5 ure the 
from oil or 


commu 
clean and free 
A dirty 


Cause a 


tator 1 
greasy commutator! 


high re 


impair wiper efficiency 


grease 
will istance and 


greatly 
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Assemble the frame, armature 
and head, being 
the brushe to allow 

Rap the moto! 
harp blow with 


align the 


careful to raise 


entrance of 
the commutato! 
frame several 
rubbet hamme! to 
brushe 

Windshield wipe 


Constant peed 


witch 

motor The 
contains a built-in ten 
breaker to protect 


witch 
ampere circuit 
erviced only a 
witch 


and re- 


the motor and 1 
an assembly) To test the 
disconnect the lead wire 


witch from the instru 


move the 
ment panel 

Connect a test 
“B” terminal of the 
the negative battery post. ¢ 
the positive battery terminal to the 
“P”’ terminal of the post. The lamp 
should light when the switch is in 
the ‘off’ position and go out when 
the switch is turned to the “on” 
position 

Connect the positive battery to 
the “R” terminal of the switch 
The lamp should light when the 
switch is turned “on” and go out 
when turned “off.” 

Variable speed 
switch contains 
plate which provides a 
of controlling the amount of 
current flow to the motor field 
as the switch control shaft is ro- 
tated 

In addition, the 
igned to provide a circuit to the 


lamp between 
witch and 


‘onnect 


motor The 
a bar resistance 


mean: 


witch | de 


motor to reverse the direction of 
the current to the field winding 
thus providing a mean 

ing the armature A 
ten-ampere 
tached 


witch te 





LINK ARM 





INTERMEDIATE 





i SPRING 


CRANK ARM 





Link spring trip installed and link arm of variable speed motor. 


the lead wire and remove the 
witch. Connect a wire from the 
battery 


case of the 


positive terminal to the 
witch and another 
wire from the battery positive 
terminal to the “FI” terminal of 
the witch, Connect a test lamp 
between the battery negative 
terminal and the “B” terminal 
of the switch. Lamp should light 
when switch is turned on and grad- 
witch j rotated 
clockwise, Lamp should go out 
witch is turned “off.” The 
erviced only as an as- 


ually dim a 


when 
switch |} 
sembly 
Bench-testing motor 
Before bench-testing a 
the lead wires should be inspected 
for opens and shorts, and for poor 
connections at the switch plate 
Inspect and clean, if required, the 
breaker points on the variable 
speed motor. Use fine-grade sand- 
the contact points 
Connect 


motor, 


paper acros 

Constant speed motor 
the battery positive terminal to 
the wiper motor ground strap. Con- 
nect the black and blue wires of 
the motor to the negative battery 
terminal. Motor should continue to 
run, Remove black wire with blue 
Motor should park 

Variable speed motor: Connect 
the yellow to the 
ground strap. Connect the battery 
positive terminal to the motor 
ground strap. Connect the red and 
black wires to the battery negative 
terminal, The motor should run in 
the wipe direction 

To park the motor, connect the 
blue and yellow wire to the bat- 
Connect 


connected 


wire motor 


tery negative terminal 
the battery positive terminal to the 
Connect the 


motor ground strap 


46 


red wire to the motor ground 
trap. Momentarily touch the black 
wire to the yellow and blue wire 
Motor should park 

Correct indexing of the contact 
peed motor) o1 


(variat le 


plate (constant 
the contact follower 
peed motor) on the nylon gear i 
After the 
nylon gear and crank arm are in- 
talled, index the contact plate 


important armature, 


(constant speed motor) on the ny- 
lon gear with the slot pointing in 
the same direction as the motor 
crank arm. Install the contact fol- 
lower (variable speed motor) with 
open end pointing in same direc- 
tion as motor crank arm 

Variable speed motor linkage 

It is important that the linkage 
and eccentrics be installed cor- 
rectly on the pivot pins. Install the 
pring washer, concave side down 
over the intermediate crank arm 
pin. Slide the link spring over the 
pin against the washer by slightly 
spreading the end The spring 
prevents slippage in the running 
direction and allows 180° slippage 
on the pin when the motor re- 
verses to park the blades 

When assembling right linkage, 
install link spring trip to engage 
spring ends with the “R” on the 
trip to match the “R” on the in- 
termediate crank arm, This is im- 
portant to parking of the blades 
When assembling left-hand link- 
age, “L’’ mark on link should be 
up to match “L” on intermediate 
crank arm 

Then install the eccentric (park- 
o that it indexes in the 
Install right and 
and “R’’) 
Place the 


ing cam) 
link spring trip 
left links (marked “L” 
to their respective pins 


link washer over pin. Install right 
link assembly in motor crank arm 
and secure with washer and nut 
Left assembly is secured to left 
pin with a spring clip 

Trouble-shooting: 

Wiper fails to operate 

1.—Switch. Inspect for 
connections and correct wiring at 
witch with a new 
witch is at 


loose 


witch. Replace 
one to determine if 
fault 

2 Linkage. Inspect linkage for 
misalignment or binding and re- 
pair and lubricate as required 
3.—Wiring. Inspect 


opens or grounds between 


wiring for 
witch 
and motor 

Wiper operates lowly 

l Resistance. Inspect the mo- 
tor brushes and commutator for 


dirt or carbon deposits in slot 
Check fo! 
sround trap 


2.—-Ground trap 

high resistance at 

Clean area with fine 
3.—Linkage. Inspect linkage for 


binding, misalignment and lack of 


andpape I 


lubrication 
4 Wire terminal 


minals for poor conta 


Inspect te 
t. dirt 
loosene 
Wiper fail 
] Adjustment 
ing lever at moto! 
Further adjustment may be nee¢ 
essary at the pivots to even up 


to part 
Readjust park 
witch plate 


the blade position 

2.—Switch. Make certain that 
lead wires are tight in switch and 
are installed in proper socket 

3.—Contact points. Clean con- 
tact points at switch plate (vari- 
able speed motor) with fine sand- 
paper. Inspect contact spring leaf 
on switch plate for excessive ten- 
sion which would prevent points 
from separating 

4.—Link spring trip. If blades 
lap moulding and park high on 
glass on the variable speed motor, 
the link spring trip is installed in- 
correctly 


Distributors Honor Shank 
At Retirement Dinner 


- HONOR of John A. Shank, man- 
ager of The Electric Auto-Lite 
Co.’s Parts and Service Division 
who retired May 31 after 40 years 
in the industry, 48 central service 
distributors gave a_ testimonial 
dinner last month at the Edge- 
water Beach Hotel in Chicago 
Shank, who joined Auto-Lite in 
1914 as an apprentice on the gen- 
erator assembly line, had served 
two terms as president of the Au- 
tomotive Electric Association and 
had been a director for nearly 30 
years. He is a member of the So- 
ciety of Automotive Engineers 
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Fig. 1—Pontiac’s accelerator and brake hand controls package. 


Installing Controls 


applied 


been made the 


for the Handicapped © °°. 


PONTIAC Division of Genera] Mo- 

tors Corp. issued the following Fig. 2—-Accelerator shaft in position on steering column. 
instructions recently on the instal 
lation of 1955 handicap control 
New accelerator and brake con 
trols for handicapped persons are 
available for 1955 Hydra-Matk 
models under part No. 988507. The 
new controls are entirely mechan 
ical in operation and through thei 
design can be operated ver 


with only slig hand pressure o ; 
the hand leve1 f 
The new accelerator and brak 
and have a feature that could 

thought of ; dual-control il 

enable i river to depre 


accelerato! peda] while the br: 


till apphed. Thi a de ACCELERATOR 


SHAFT ASSEMBLY 
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er 


ACCELERATOR CROSS SHAFT 
BRACKET ASSEMBLY 


SHAFT TO 
LEVER ROD 


ACCELERATOR SHAFT 


IDLER LEVER 


BRAKE TUBE 
ASSEMBLY 


CROSS SHAFT LEVER 
TO PEDAL ROD 


Top: Fig. 3—Accelerator cross shaft assembly installed. 
Above: Fig. 4—Brake tube assembly ia position. 


the hand lever down toward the 
driver to depress the accelerator 
pedal, Easy accelerator operation 
can be attained by hooking thumb 
of right hand over the steering 
wheel rim and using the middle 
fingers to control the lever. When 
the hand lever is released it will 
return to the closed throttle po- 
ition 

Returning the hand lever to its 
top against bracket releases the 
accelerator pedal and _ pressing 
hand lever down toward brake 
pedal applies the brakes. After a 


48 


few applications driver will de- 
velop a natural method of using 
hand lever to control accelerator 
and brakes 

More movement of the hand 
lever will be required to apply the 
brakes as the linings wear; there- 
fore, from a safety and comfort 
tandpoint, it is desirable to keep 
the brakes in good adjustment to 
reduce lever movement 

When parking car on a hill or 
grade, press down firmly on lever 
to apply foot brake and also apply 
parking brake. If engine is not 


running, the gearshift lever can 
be moved to “R” position to pro- 
vide additional holding force 

Installation instructions (Fig. 1) 

1. Remove Hydra-Matic shift 
lever. 

2. With nylon washer (513975) 
on accelerator shaft (521131) in- 
stall accelerator shaft assembly in 
upper bracket (521120). Note 
Lubricate all moving parts and 
bearing points with a 
tity of Lubriplate during assem- 
bly 

3. Locate uppe! 
(521121) on 
proximately 4%” from gearshift 


mall quan- 


bracket and cap 
teering column ap 
upper housing, using short clamp 
bolts threaded finger-tight. (See 
Fig. 2.) 

4 Locate lowe Dracket Cap 
(521136) over lower end of a 
haft on steering 


as shown in Fig. 2 


celerator column 


5. A accelerator cro 
haft bracket assembly (521134) 
and lower bracket cap to steering 
column with long clam; bolt 
threaded finger-tight. (See Fig. 3 
6. Assemble second nylon wash 
er (513975) and accelerator shaft 
idler lever (517720) with offset up 


to lower end of accelerator shaft 


emble 


using 4-20 x 1” clamp bolt 


lock washer and _ plain 
through lever and shaft. (Fig 

7. Position uppe and lowe! 
bracket 
ator shaft rotates freely with ac 
haft in a horizontal 


and caps so that accele! 


celerator cro: 
position and a minimum of play 
between nylon washers and brack 
ets. Tighten clamp bolts with 12- 
15 Ib. ft. torque 

8. Remove 
brake pedal on mechanical brakes 
drill and countersink two 11/32” 
diameter holes in pedal as _ per 
template. Drill 13/32” diameter: 
hole, 1” from treadle pad on power 
brakes. 

9. Remove accelerator pedal and 
remove rubber in hole on under- 
side of pedal (approximately 2” 
from the upper end) 

10. Assemble accelerator pedal 
adapter (517706) to accelerator! 
pedal, using round head screw 
Remove rubber around hole if nec- 
essary to allow screw to be nearly 
flush with surface of pedal. Boss 
on adapter snould be at left of 


rubber pad from 


pedal 
11. For mechanical brake hort 
en brake rod as (521129) 
1-14”. Assemble brake rod a 
bly to adapter (521119) 
cial screw and washe! 
emble to brake pedal 
head crew Rei 


embly 


(Continued o1 
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Accurate aiming of headlamps can be done 
with special machines, or by this simple 
method if space is available in front of a 
flat surface, like a wall or garage door. It 
is necessary to draw several reference lines 
on this flat surface and to mark a target 
point for each lamp. Here is how to find the 


target points and aim the lamps correctly: 


1. Park automobile with no load in it at a 
distance of 25 ft. from wall to headlamp lens 


(see sketch No. 1). 


° 


With a screw driver remove the trim ring 
around each lamp. On most automobiles 
you will find five screws underneath the 
trim ring. Three of them hold the lamp in 
place and two are for adjustment purposes 
The adjusting screw at the top raises or 
lowers the beam. The one on the left, as you 


face the headlamp, aims the beam right or left 


- 


Place two yardsticks as shown in the sketch, 
one at the right front of the car and the other 
at the right rear, so you can sight over the 
top of them. Have a helper mark on the wall 
the height of the sighting line above the 
ground. Repeat this for left side of automo- 


mobile. (points A and B on sketch No. 2). 


> 


Standing behind the automobile, sight through 
the rear window and the windshield, and 
past the hood ornament, so a helper can 
mark a point to show the center of the aiming 


area. You now have points A, B, and C. 














AIMING LINE —- 


SPACE 

HEADLAMP TARGETS 
ON EACH SIDE 

OF CENTER LINE 


EXAMPLE 


To find the distance between the FIRST LINE 
and the AIMING LINE: 


Height of lamp centers 
above the ground in this 


Measure 
af 
example.... 


your own 
car to get 

) correct 
figure 


The “aim specification” 
Remainder 

Height of top of sticks 

Remainder from above...... 


Final remainder... 


Thus, in this example, the AIMING LINE would 
be placed 9 inches below the FIRST LINE. 





5. 


Now measure 

either headlamp 

subtract two 

Subcract the resulu 

(height the vardstick) 
distance you measure down 

sighting line (A, B, C) to locate 

line. (see sketch No. 2) 


Measure the distance between the centers ot 
the two headlamps. Take /a// this distance 
and mark it off on the “aiming line’ at 


either side of the “center line This gives 
you the target points D and E. (see sketch 


No. 2) 


Put a prece ot colored tape, ora good chalk 
mark, at points D and E. These are your tu 
target points for the upper beam 

Turn on the upper beams, and cover one 
of the headlamps so the light wall nor 


show 


Adjust the two aiming screws on the other 
lamp so the center of the brightest spot 
of the light hits the target point on the 


wall 


Cover the correctly aimed lamp, and adjust 


the other one 
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By E. M. Lowery 
Technical Editor 


— installing windshield and 
rear window glass, several 
precautions are necessary to en- 
sure proper sealing against wate! 
leak: 

It is essential that old cement 
and broken glass be removed from 
the glass channel in the rubber 
weatherstrip. The body flange 
should be inspected thoroughly 
for roughness or uneven edges. It 
is recommended that Ford-ap- 
proved glass be used to ensure 
proper fit in the body 

Windshield replacement 

The basic removal and installa- 
tion procedures apply to all body 
types. However, the design and as- 


Illustrations courtesy of 
Ford Motor Co., Dearborn, 
Mich 


shield. 
Right: Fig %3-—Disassembled view 
windshield. 


Below: Fig 2——Disassembled view of Victoria wind- : RETAINER 
SIDE MOULDING —e— . 
of Thunderbird . . : 


vitw 6 
RETAINER CROWN view c 


ASSEMBLY — VICTORIA VICTORIA = MOULDING 


view c 





So WEATHERSTRIP 


RETAINER 
PPER GARNISH 


MOULDIN' 
7 1 WEATHERSTRIP 


Se 


JOINT CC 


GARNISH MO 
WEATHERS TRIP 


TOP MOULDING 


TOP MOULDING 
RETAINER _— 
WEATHERSTRON 


Fig. 1—Disassembled view of Ford convertible windshield. 


sembly of the outside trim mould- the hood to prevent damaging the 

ing varies according to the model paint. Remove the inside rear- 
The following preliminary steps view mirror and the finish strip 

must be performed on all model Remove _ the windshield-wipe! 
Place a protective cover ove! arms 


DING 


RETAINING CLIP 


TOP MOULDING M 


y) 
, 


TOP 
VIEW A 


TOP MOULDING BELT 


MOL 


WEATHER STRIP 


- ’ <@— GLASS 


3 me : : 
SIDE MOULDING JLDING | > = —_— 
4 4 . 7 
/ / ‘ REAR FINISH -. 5 a 
‘ COVER 
SCRE wo | MOULDING \ wean Tee 


SEAL 


* 


BELT MOULDING 


SCREW 
WINDSHIELD SIDE MOULDING 


i as. , BELT MOULDING 


~ 


SIDE 
MOULDING 


RETAINER ; . TOP 
ASSEMBLY iDE WEATHER STRIP MOULDING 


S 
{ MOULDING TOP MOULDING MOULDING 


RETAINER 
INSTRUMENT PANEL RETAINER E 
EXTENSION PLATE 
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Fig. 4—Windshield removal. 


Note: When removing the in- 
terior finish strips, note the length 
of the screws and see that they are 
installed in their original loca- 
tions 

1. Trim moulding disassembly 
The disassembly procedures are 
divided according to body types 

(a) All models except convert- 
ible, Victoria and Thunderbird 
Remove the retaining screw at 
each end of the belt moulding and 
unfasten the belt moulding from 
the clip at each front body pillar 

(b) Convertible: Remove the 
screws and the upper garnish 
moulding weatherstrip  retaine! 
(Fig. 1), then remove the weather- 
Remove the upper garnish 
in Fig. 1). Remove 
, disengage the 


strip 
moulding (“A”’ 
the retaining screw 
side moulding retainers from the 
ide mould- 
Remove the 


clips and remove the 
ings (“B” in Fig. 1) 
retaining screws at each end of 
the top moulding and remove the 
in Fig. 1). Remove 
crews at each end 


moulding (“C” 
the retaining 
of the belt moulding 

(c) Victoria models 
the retaining screws and the two 
windshield side mouldings, then 
remove the screw from each end 
of the belt moulding (“‘A” in Fig 
2). Since the top moulding on the 
Victoria is inserted in the weather- 
strip (“C” in Fig. 2), it will not 
be removed until after the wind- 
shield is removed 

On the Crown Victoria, the top 
moulding is assembled to the body 
by retainer assemblies (“‘B” in Fig 
2). Since the top moulding hold 
the weatherstrip against the body 
flange, the moulding must be re- 


Remove 





moved before the windshield can 
be removed. Pull back the head- 
lining along the top edge of the 
windshield and remove the nut 
and washers from the retainer as- 
emblies (“B” in Fig. 2). Remove 
top moulding and retainers from 
the body. 

(d) Thunderbird 
crew 


Remove the 
retaining from the top 
moulding, disengage the moulding 
retaining clips from the moulding 
(“B” in Fig. 3) and re 

Remove 
extension 


retaine! 
move the top moulding 
the instrument panel 
plate and the rear finish moulding 
from each side of the windshield 
Remove the belt 
cover at each side moulding, and 


moulding joint 
disengage the side moulding clip 
from the moulding retainer (“A 
in Fig. 3). Remove the side mould 
ing 

2. Removal 
ide of the weatherstrip 
the body flange and apply pre 
ure, with the flat of the hand, at 
the upper inside corner of the 
windshield (Fig. 4). After the gla 
is out at the corner, continue to 


Loosen the inner 


around 


apply pressure, working toward 


the center, until the gla is com 
pletely off the body flange. Re- 
‘ 


move the trim mouldin from the 


Fig. 5—Pulling the draw cord. 


equipped) Re 
weather 


weatherstrip (if 
move the gla from the 
trip 

; Installation. Before install 
windshield, clean al] the 
from 


ing the 
old cement and broken gla 
the body 
in the rubber 


flange and the channel 
Inspect the body 
flange for rough or uneven edge 
Straighten any uneven edge vith 
phe 

Stretch the weatherstrip around 
the gla Je certain the gla j 
well embedded in the channel, Ap 
cement between the 
weatherstrip on both 


Install the out 


ply rubber 
gla and 
ides of the gla 
ide belt moulding 
Do not install the top moulding 
and side mouldings on the con 
vertible, Crown Victoria and 
Thunderbird and the side mould 
ings on the Victoria until after the 
windshield is installed in the body 
However, the top moulding of the 
Victoria and both the top and side 
moulding of all other 
(Customline and Fairlane 
must be installed at this time. In 
in the weath 


model] 


series) 


ert these moulding 
erstrip in the same manner as the 
belt moulding. On the convertible 
both side moulding retainers and 
‘ 


the top moulding retainer mu be 








August: Dust and Water Leaks 


The procedure for repairing and correcting the seemingly 
ever-present problem of dust and water leaks will be the 
topic to be aired out here in August by Editor Lowery. 
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SIDE MOULDING 
(CUSTOMLINE 


UPPEK MOULDING 
(CUSTOMLINE ONLY) 


JOINT COVER 


BELT MOULDING 
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. 
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RETAINER 
BELT MOULDING 


CUSTOMLINE ONLY 


Above: Fig. 6—Mainline and Customline rear window 
(two-door). Right: Fig. 7—Mainline and Customline rear 
window (four-door). 


inserted in the weatherstrip at 
this time (Fig. 1). Also, the top 
moulding retainer on the Thunder- 
bird must be inserted in the 
weatherstrip at this time (Fig. 3). 

Before positioning the wind- 
shield on the body, apply several 
pieces of masking tape at each 


lower corner of the front pillar to 
avoid scratching the paint with the 
ends of the belt moulding. Install 
a strong cord (chalk line) com- 


pletely around the inner lip of the 
weatherstrip and _ position the 
windshield in the opening. 

Note: A light application of 
liquid soap to the weatherstrip will 
facilitate installation. Do not use 
oil or grease, 

Press the glass firmly against 
the body flange, then pull the cord, 
starting along the top and working 
around the corners (Fig. 5). After 
withdrawing the cord, carefully 
strike the glass with the palm of 
the hand to seat the weatherstrip 
tightly over the body flange. 

4.—Trim moulding assembly. 
The assembly procedures are di- 
vided according to body types. Af- 
ter the outside trim moulding has 
been assembled to the windshield, 
position the rubber plugs at each 
end of the defroster slot. Install 
the inside finish strips. Draw the 
screws up uniform and snug, but 
not excessively tight. Install the 
wiper arm assembly. Remove ex- 
cess cement and water-test for 
leaks 

(a) All models except convert- 
ible, Victoria and Thunderbird: 
Fasten the belt moulding to the 
retainer on the side face of each 
front pillar. Secure the ends of 
the belt moulding to the rear 
face of each pillar with a 


52 


screw. If equipped with side 
mouldings, be sure to slide the 
lower flange of the side mouldings 
behind the belt moulding before 
securing the belt moulding to the 
pillar. 

(b) Convertible: Install the top 
moulding to the retainer and se- 
cure the ends of the moulding to 
the windshield frame with screws 
(“C” in Fig. 1). Secure the ends 
of the belt moulding to the side 
face of each pillar with screws. 
Install the two clips in the side 
mouldings, position the mouldings 
in place and fasten the clips to the 
side moulding retainers in the 
weatherstrip (“B” in Fig. 1). In- 
stall the side moulding screws. In- 
stall the upper garnish moulding 
and weatherstrip (“A” in Fig. 1), 
install the garnish moulding 
weatherstrip retainers and secure 
with screws. 

(c) Victoria models: On the 
Crown Victoria, position the re- 
tainer assemblies in the top mould- 
ing. Place the top moulding on the 
roof panel so the retainer studs 
will enter the holes above the 
windshield opening (“B” in Fig. 
2). Install nuts and washers on the 
studs and replace the headlining 
along the inner edge of the wind- 
shield. 

The top moulding on the Vic- 
toria will have been inserted in 
the weatherstrip previous to wind- 
shield installation. 

On both the Crown Victoria and 
Victoria models, secure each end 
of the belt moulding with a screw 
and install the two side mouldings 
with the retaining screws (“A” in 
Fig. 2). If a new belt moulding 
assembly is being installed, use the 
old moulding as a template and 


SOUTHERN 


UPPER MOULDING 
(CUSTOMLINE ONLY) 


SIDE MOULDING 
(CUSTOMLINE ONLY 





BELT MOULDING 
(CUSTOMLINE ONLY) 


drill the retainer screw holes (14%”) 
in the new moulding 

If a new side moulding is being 
installed, use the old moulding as 
a template and counter-punch the 
retainer screw holes in the re- 
placement assembly. 

(d) Thunderbird: Install the 
clips in the side mouldings and 
attach the clips to the retainer in 
the weatherstrip. Install the side 
moulding retaining screws and the 
belt moulding joint cover at each 
side moulding (“‘A”’ in Fig. 3). In- 
stall and position the retaining 
clips in the top moulding, mount 
the top moulding in place and en- 
gage the clips to the moulding re- 
tainer in the weatherstrip. Install 
the top moulding retaining screws 
(“B” in Fig. 3). Install the rear 
finish moulding and the instrument 
panel extension plate at each side 
of the windshield. 

a. Rear window replacement: 

The amount of outside trim 
moulding and the method of at- 
tachment differ between models. 
These differences are noted in the 
text. 

1.—Removal. On Mainline and 
Customline two-door models, dis- 
engage the rear sections of the belt 
moulding at the retainer on each 
side (Fig. 6). On four-door models, 
remove the attaching screws from 
the ends of the belt moulding at 
the rear pillars (Fig. 7). 

On Fairlane models, remove the 
screw that attaches the quarter 
moulding and the belt moulding at 
each four-door pillar, remove the 
nuts and washers from the retain- 
er assemblies and remove the 
quarter mouldings 

All window mouldings on the 

(Continued on page 70) 
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OPPORTUNITY 
UNLIMITED 
A Studebaker 


‘case history 


S )METIMES you get where you want 
to go in this automobile business 
pretty fast. But mostly you're better 
off in the long run if you take your 
time fora while and get a full measure 
of solid, well-rounded experience. At 
least, this is the considered opinion of 
G. K. Kindrick, newly appointed Stu- 
debaker Dealer at Pleasanton, Texas. 

Few automobile men would rate 
Mr. Kindrick as more than a young 
man in years. The fact is, he has just 
turned 36. But he has really covered 
the whole automobile front in a very 
thorough way—in nearby Texas areas 
—as well as in Pleasanton itself. 

Beginning as a salesman for ten 
years in the employ of dealers mar- 
keting a Studebaker competitor, 
G. K. Kindrick branched out and 
went into a small used-car business 
of his own three years ago. More 
recently he opened up a body and 
repair shop that nets an excellent 
annual profit. 

But, he had his heart set on a dealer- 
ship for Studebaker —traditionally 


a) 


At busy Pleasanton... 


deep in the 
south of Lexas... 


former automobile salesman 


= G.K. KINDRICK 


is now operating his own 


Studebaker 
Dealership 


among the most popular cars in Texas. 

On January 24 last, this ambition 
was finally realized. That was the day 
on which Pleasanton’s popular Vice 
Commander of the American Legion, 
Assistant Fire Chief and member of 
City Council, proudly became Stude- 


baker Dealer G. K. Kindrick. 
my 


Kindrick Motors, Pleasanton, Texas 


Conspicuously located on Highway 
281 North,the Kindrick Motors estab- 
lishment is already a beehive of activ- 
ity. G. K. Kindrick and Studebaker 
are really going places together in an 
important way. And another success- 
minded automobile salesman has en- 
tered the ranks of Studebaker dealers. 


TUDEBAKER has a number of good dealer- 
S ship locations awaiting qualified auto- 
mobile men. This means that your ambition 
to acquire a fine Studebaker franchise of 


your own need not be too long delayed. 


lf you have the right kind of experience 
and determination, you may not need a large 
amount of cash capital to win a place for 
yourself on the expanding Studebaker dealer- 
ship team. if you are the man we want, 
we'll see to it that you get the requisite 


financial backing 


Don't wait too long before inquiring, 
though. Get in touch with us right away and 
learn what your chances are. Write in con- 
fidence to William A. Keller, General Sales 
Manager, Studebaker Division, Studebaker- 
Packard Corporation, South Bend 27, indiana 


STUDEBAKER 


STUDEBAKER DIVISION OF STUDEBAKER-PACKARD CORPORATION... ONE OF THE 4 MAJOR FULL-LINE PRODUCERS OF CARS AND TRUCKS 
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A 


WE VACUUM CLEAN WOT | 
CUERY LUBRICATION 


DOES THE WORK OF 2 VACUUM 
CLEANERS ... has the flash to 
attract motorists... the dash to 
cover two jobs 


Vacmobile is a unique new portable vacuum 
cleaning unit that moves from gas island to 
lubritorium, from self-service to attendant- 
service, carrying its tool and hose with it. 
Nothing to lift. Nothing to carry. It glides 
over bumps, up ramps, down steps. Its 
flexible Accordion Hose stretches to both 
seats. A power blower for trunks is part of 
its standard equipment. Vacmobile is the 
sales tool of the year, a cinch to repay its 
price before the season is half over. Check 
the coupon now for a demonstration or 
literature. 


free-wheeling fy 
POWER-CLEANING Py ; Pe 


' 


COSTS NO MORE THAN Simian! U7 ae on 
ORDINARY VACUUM , ' LE . 


CLEANERS — DOES 
TWICE THE WORK. 





GLIDES OVER BUMP 
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GET NEW BUSINESS FAST BY 


ADDING PULLMAN 


SELF-SERVICE FOR GAS CUSTOMERS 
ATTENDANT-SERVICE wiTH LUBE JoBs 


They buy their gas and oil 
where they vacuum their car 








Vacmo4ile 








Pullman Vacuum Cleaner Corp. 
Boston 19, Mass. 


|_| Please demonstrate a Vacmobile at my station. 


| | Please send literature. 


Name 


FOOLPROOF OPERATION: 


1. No outside bag. 2. Neoprene Accordion 
Hose not damaged if run over. 3. Patented 
automatic coupling prevents hose loosening. 
4. Low center of gravity. 


Company 
Street ... 


City 


ee eeee nen eae esenenene 
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MAKE AND 
MODEL 


BUICK Special... 
BUICK Century 
BUICK Super and Roadmaster . 


CHEVROLET 6.... 
CHEVROLET 8... 


CHRYSLER Windsor De Luxe. 
CHRYSLER New Yorker De Luxe 
CHRYSLER Imperial 
CHRYSLER Crown wn Imperial 
DeS0TO Fire Dome... 
DeS0TO Fire Fite. . 





DODGE Coronet 6.......... - 
DODGE 6 and DD eveebonsoves 
DODGE Custom Royal 6. wee 








LINCOLN Cust. & Spec. Cust. 


MERCURY ‘Custom ‘and 1 Monterey. 
MERGURY Montclair 


NASH Statesman 
NASH 6 

NASH Ambassador V-8 
NASH-HUDSON Metropolitan 
NASH-HUDSON Rambler 


OLDSMOBILE 68. 
OLDSMOBILE Super 68 
OLDSMOBILE 96. 


PACKARO........... 
PACKARD Clipper Custom 
PACKARD Clipper Super 
PACKARD Clipper De Luxe 
PLYMOUTH 6. 
PLYMOUTH 8. 


PONTIAC Chieftain 
PONTIAC Star Chiet 


STUDEBAKER Champion 
STUDEBAKER Commander 
STUDEBAKER President 


WILLYS Bermuda & Custom 
WILLYS Joop 


*~— Eldorado 270@ 4800. 
A—2 Dr, 100 ani 4-Dr, 108 
Ch—Chain 

















3.625 x 3.20 
4x 3.20 
4 x 3.20 


3G x 3% 
aug 13% 


3G x 3% 


3% 3% 


3.63 x 3.63 
3.81 x 3.63 
3.81 x 3.63 
3.81 x 3.63 


3.720 x 3.344 1 
3.720 x 3.344 ‘ 2 


188@ 4800 
51 20 | 236@ 4600 
51.20 236@4600 


“46.5 | 250@4000 | Ch 
46.5 | 250@4600° | Ch | 
46.5 | 250@4600 | Ch 


42.05 


| Ch 








Ch 


136@4200 
102@4400 
1886 4400 
250@ 4600 


250@4600 
250@ 1600 


85@4400 
4400 


lf 123@3800 
{\ 








3.25 x 4.63 


123@3600 
175@4400 








3.94 « 3.50 


4.752390 | 45 | 188@ 
4.751 3.90 | 45 


3%x3\% 
3% x3 


3.312 x 4.375 


3M 13% 


! 
J 
K 


F — 193@ 4400 straight virive, 198@4400 with Fordomatic trans. 


G—Gear. 
H— Hydraulic. 


1 4000 
162@4400 


115@4000 
160@3800 
208@ 4200 


J 





225@4400 





4400 
198@ 4400 
23.44 100@3800 | 
29.4 1g70 
46.5 208@ 4200 
42@ 4500 
3800 


10.63 
23.44 90) 





48 185@ 4000 
48 202@ 4000 
48 202@4000 


260@ 1600 | 
51.2 | 245@4600 
46'4 | 225@4600 | 
46'4 | 225@4600 


“61.2 





117@3600 
1676 4400 
—| 
45 180@4600 
45 180@ 4600 


25.4 
40.6 


21.6 
40.6 
40.6 


101@4000 
162@4500 
185@ 4500 


26.33 
15.63 


115@3600 
75@ 4000 


ABBREVIATIONS 


Valve-in-head. 
140@ 3800 with supercharger 


16.5 with conventional transmission, 


18.5 with Dynafiow, 
L-head. 
No. 





(No Heater) 
(Qts.) 


Cooling System 


Vibra. Damper 


Oil Fitter 


|< 


| ~<a | 


| 


| Soros 


oo 
cz 


ooo 
| =oo 


ou 





exe | ace | aee| eo 
<< 


20 


<zu<<~ | =<!) 


| 
| 


< 


| 18.09 


184% |0? tos? 





| 
| 
| 
| 
| 





Me to-%° 
Me to— 4° 


Vi* to~—%4 


18.09 oe to- 
18.09 0° to- f° 
0° to— 1° | 


~2 wl” 
~2 to 0° 
—2 to 0° 


— 
= 











—2 wo" 
—2* to 0°” 
i ol 
4° to 114° 


34° to 144° 


nw to I}y 

lO? to 4° 14° Prf 
44° Prf 
4° Pri. 








10? to 4° 


1° to —1° ° Pref 


0 to—1)4° 


14 Prf 
44° Pri.) 


hams 


§ ont °~1° Prf 


| 
| 
| 
af “9 to= 14° 


10 to 4 
\0 to + 


2? to? 
- 1° to + 4° 
—Mtoth 


OB — Oil Bath. 


Prf. 


Proferred. 


0°8' to 1°8’ 
+4° 4 Prt. 
| + 4°—0? Prf 
+\% e  Prf.| 





| Oe0 14-34" | 4 
Prt 


=| se) saseee | emcee |) meee seme | eax | 


| 
oO 2% 
| 





| 0 to 4° 
0° to 4° 
+ 4°—0 Pri 
+ 4°—0 Pri 
£34°—0PPrt | 
3 gf to 114° | 


iP 


tot %° 
eto t +e 


Xe to 
Me to % 
Ow % 


—Y4° Pri 
V4? Prf. 
4° Pri 





“Ye +4 

4° +H 0 to % 
0 to .062 
0 to .062 
gto’ 
Veto’ 
fe to 6 


4° to +4° 
4° to +” 
0° to 1° 


0° to 1° 
0° to 1° 


094 to .156 


%° to 14° 
1'4° % to rey 


Ps —Propeller shaft, rear transmission 
RW —Rear Wheels. 
X—Coup? 120'4”, sedan 116'4” 


Y 


Yes. 


Z—CJ-5 81” and CJ-3B 80” 
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HERE 


L 
PROFIT UN LECTRICS 


YO! 


a TRIC VEHICLES 


LAHER Electrics are automobile engineered. For rugged power, functional 
beauty, easy maintenance, and low-cost operation... there’s nothing finer 


than a LAHER ELECTRIC! 


* Famous Laher engineering 
Heavy-duty Laher 
“Dynamic” batteries 
Full elliptic spring suspension 
Removable wheels and parts 
Dual ratio —2 speed ratios — 
no power loss 
* Charges overnight—use 110 circuit 
* 3%, H.P. (at the wheels) 
Sure grip hand and foot brakes 
Extra large wheels and tires 
All steel welded construction 
Comfortable deep seat cushions 
Estimated life of LAHER ELECTRICS — 
20 years 





LAHER “MUSTANG” DELIVERY 

Factories, hotels, airports, warehouses, hospitals, docks, and dozens of 
other industrial and farm operations will find the “Mustang’’ Delivery 
ideal for light hauling jobs too costly to perform by truck. 1000 pounds 
can easily be carried! Saves time! Saves money! 


LAHER “HILL-BILLY’’ GOLFER-SHOPPER 
Lets a golfer play 36 holes and be fresh at the finish. Seats three peo 
ple — equipment rides securely in the big rear compartment. The “Hill 
3illy’’ Golfer goes anywhere..."roughs,” steep hills... and it doesn't 
harm the turf 

The “Hill-Billy’’ Golfer easily becomes a Shopper or Personnel Carrier 

a handy, economical vehicle with many uses around the home or farm. 


LAHER “MUSTANG” TRUCKER 

A powerful, rugged vehicle carrying 1500 pounds quickly and safely 
—costs only 5-15¢ per day to operate. The “Mustang” Trucker will 
save its low initial cost in time and money in the first few months 
of operation! 


LAHER ELECTRICS will be heavily 
advertised in big National 
publications! 





FOR FREE ILLUSTRATED FOLDER AND COMPLETE 
INFORMATION CONTACT OFFICES BELOW 


LAHER MUSTANG MFG. CO. INC. 


Ii Locust St @ GARLAND, 2615 Magnolia St ey Ts8 
© @ MEMPHIS. 300 Madison Avenue @ ¥! 
’ y€ ath treet @ FORT worn 
7 an PAL, t @ SALT Lane 


ve 1 @ PORTLAN nw 





LAHER TIRE & RUBBER CO., INC. © LAHER BATTERY PRODUCTION CORP. © LAHER SPRING & TIRE CORP. © LASCO BRAKE PRODUCTS CORP, LTD. 
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MAKE AND 
MODEL 


BUICK Special... 
BUICK Century and Super 
BUICK Roadmaster 


CADILLAC 60, 62 and 76 


Conventional 
CHEVROLET 6 Powergiide. _. 


entional... 
CHEVROLET 6 Powergilde ° 


CHRYSLER Windsor De Luxe... 
CHRYSLER N. Y. De L. & imperial 
CHRY AYSLER Crown Imperial : 


TO Fire ‘Dome... 
TO Fire Flight... 


Coronet 6 
Corenet 8 


Royal... 
Custom Royal... 


HUDSON Hornet 6... 


KAISER Manhattan 


LINCOLN Cust. & Spec. Cust. 


MERCURY Custom, Monterey and 
Montcla 


NASH Statesman 

NASH Ambassador 

NASH Ambassador V-8 
NASH-HUDSON Metr 
NASH-HUDSON Rambler 


Rae 88 


itan 


OLDSMOBILE Super 68 
OLDSMOBILE 66 . 
PACKARD & Custom 
PACKARD Clipper Del. & Super 
PLYMOUTH Plaza, Savoyand 
Belvedere 6 
PLYMOUTH Plaza, spans 
elvedere 6... 


PONTIAC Chieftain & Star Chiet 


STUDEBAKER Champion. 
STUDEBAKER Commander 
STUDEBAKER President 


WILLYS Bermuda & Custom 
WILLYS Joep 


17 











19-23) 30-35 
| 19-23) 30-35 


| 19-23, 30-35 


BI1+14 | 
| | 
| 
16-21| 
16 a 


26-33 
26-33 
17 | 32-36 | 
17 





31-37 
33-39 
30 +3 
31-37 





26-33 | 
26-33 | 
26-33 
26-33 
27 | 
| 
|309 +3 
| 26-28 
26-23 | 
38-40 | 
28-34 
28-34 


36 42 
x | 


17-20) 32-8 


| 19 Al 


5*bte 


5’ bte 


| 


5°bte 


19-23| 35 | 244%bte 


| | 
19-23) 33 as tde 


19 23) 33 *| 4 bte 


17-20| 35 
17-20| 35 
17-80] 35 
17-20) 35 
17-20 
17-20 
17-20 
17-20 
17-20 
17-20 
17-20 
17-20 


6° bte 
O’bte 
Obte 


“10°bte 
te 


2 bte 
4°bte 
4 bte 
4*bte 


Sbte 
6’bte 


17-20 
17-20 
17-20 


19-23 








bte* 
#ate 
om 


17 % 32-36 


30 


17-21 = 


17-21 i 
5s 
1 rebte 
4° ate 
S°bte 
5°bte 
5°%bto 
6°bte 
6°bte 


17 
30-941 23°25 
17-21) 90 
19 23| 30 
19-23) 30 
19-23) 3% 


33-37). 


19-23 33 37 


35 2°bte 


4 bte 


17-20 
17-20) 38 
19-83! 33-38 S°bte 
28-33) 2bte 
33-38, 4°bte 
33 38) #’bte 


21 
23 
23 


17 
19 
19 


30 
30 | 


17 20 
17-20 


| 





| 


| 
| 


| 
| 
| 


4°bte | 
5°bte | 


| 
= —_ 
VD | 


ELECTRICAL 


1 


CaP. 


| 
11-13.5°@ 1750 
| 
+ 11-13.5°@1750 | 
| 


VD 


VD 
11-13.5°@ 1750 


VD 10.75-12.75° 
@2000 

FW 

VD 


13°@ 1750 
16°@ 1800 


~ 13-15°@ 2050 
13-15" zusa 
13-15" 


| 
_| 
50 | 


VD 
VD 
VD 


10.5°@ 12” N60 


10.5°@12” | N6O 


0.5°@12" | N60 


13-1444°@15" | N6o 


7°@v 
134%°@15" 
17” | P135 | 


04-12 124° 
[ioe at 
12}4° 17" | P65 ,| 


| N50 
| nso E 


17” 


P120 | 





et 
VD 11-13°@ 1800 


~ VD 7-9°@1350 [ 
CaP. | 15-17@1650 | 
CaP. | 15-17@1650 | 

11-13°@ 1625. | 





6-8°@11" 
10}4-12}4°@ 17" P120 | 
| P1065 | 
| P105 
| P105 
P105 


P90 
P90 


7? 14" 
3-8" af, 
3-5° 
6-8° 


144° a7}4" 


| 
al: P10s 
P105 


6°@is” hate P100 


110 
@ 5 na 


wa 
= 


gear P100 





“ie 
15° 


1400 
1350 
20°@ 1200 
7°@1700 
24°@2800 
29° | 
rge | 
28°@3450 
2100 
1200 


VD 
Ca.P. 
CaP. 
CaP. 
VD 7 16% 
V 20° 


7-9°@ 1350 
17-19°@ 1900 
30°@ 3400 


VD 16°@2800 
VD 34°@2900 
VD 34°@2900 


9°@1675 
22°@3400 


VD 
Ca.P. 


P90 
P105 


114” 


", 





2140 916” 
16” 
16” 

10" 1g" 
rm a 


| P60 
P60 
77@14" 
6-8°@11" 
16°@ 15” 


18° 
18° 
5°@15” 
None 


P100 | 
| P100 

N50 

P100 


P100 
P100 


12” 
114” 
11%” 


N90 
N100 


? 
3 


(Ca. 
‘St. 
(RP 
Ise 
St 
(RP 
Ca 
‘St 
{RP 


{Ca 
RP 


RP 
RP 


"BaB 
Ca 
Ca 


Ca 


Ste 
St 
8t 
Ho 
Ho | 
Ho | 


s& | 
| 
| 
| 


Ca 
Ca 
Ca 


Ca 
Ca 


B&B 


(Ce 
RP 


Ca 
St 

Ca 
Ca 
Ca 


WAI-20098A | 


FUEL SYSTEM 


intake (.0) 


Fuel Pressure 
(ibs. ) 


Model No. 
Tappet Clearance 


| Tappet Clearance 


> 


{ SRAAVB-267 
wcD 


WCFB 


{ RP-4G 
| WCFB 


(Cc . oe te 
RP. 7007970 


7005921 
22 


7006825 
7005510 


_ 21808 
WCF31268 
WCFB21263 | 


| P120 | B&B’| BBDa1178 


WCFB22103 
WW3-124 
WwW3-i3! 
WwwW?-i3! 
WwW3-120 


1904 
2100-DD 
1074 4-6 


4-5 


W DG-2252-5 4-5 | 


i 
| 
| 


Exhaust (.0 


WDG-2231-8 |344-5)4 Au 


1076 


1074 au. tr. 


we D- 20618 
YH-895-8 
2231-8 
WVIGIO 
YF20148 
2GC 
4GC 
40C 


: 4ac 
WCFB22328 


20638 A 


{ Ca-WGD 
22078 
RP-7006 100 


WE21088 
WW-6-115 
WCFB22198 


WGD2052SA 
YF9388 


< 
Pp 
cr 
= 
ay 


Opens b or 


atde 


Intake Valve 


10°bte 
1244°bte 
14°bte 
5°bte 
10” bie 


13 te 
13, 
13 


1 {te 
14*bte 


12°bte 
14°bte 


22°bte 


15°bte 
11°bte 
11*bte 


10°bte 
bte 


' ' | 


ABBREVIATIONS 


RP— Rochester Products. 
St—Stromberg. 

tde—Top dead center. 

VD— Vibration damper. 

X—Jeop CJ-5 42°, Jeep CJ-38 37-43" 
Z—Zenith. 


Ca. P.—Crankshaft pulley 
FW—Fly wheel. 

Ho—Holley. 

N — Negative. 

P—-Positive, 

Q— Usage not recommended. 


*—-Auto tr., 6°bte. 


bte—Before top center 
Ca— Carter 
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READER’S DIGEST SELLS 


G-E 2 Yoze. HEADLAMPS 
IN FULL-PAGE AD IN AUGUST! 


LS 


General Electric's 








New “Eyes” for 
Stom, Neo ) ' Vi CS f 

lend: N ( u 4) 

to wht ving 

thin Nioht Drivi 

Lae a ug / Vii > 

bsctyl 

ache adi 

ettey A remarkable new G-l age _ une: 
igger h pain and sn and extends your vision 
— tes ap red ke at all night driving safer 


vera 
asked 


| a 

= a VY 
= 419,000,000 

CIRCULATION 






4 HEADLAMP STORY 
: TO 1 OUT OF EVERY 


4 U.S. FAMILIES 





bs Our Most Importont Prodent 
GENERAL @ ELECTRIC 








ward light to 
, less hard-on-tly A y« 
will the beam of light and bla 


G-B @t-Mhalin Vi adlamps 





in 








CARRIES G-QYather <__ 


It’s the opening gun 


in the big 


G-E CA-Wheihien 


Headlamp fall 
campaign 


GET YOUR SHARE OF 
THE EXTRA SALES! 


HERE’S HOW 


Here's a by opportunity for extra 


ales! Millions of drivers will see 
this ad. Millions more will see 
other ads to follow this fall. And 
every driver who se s the ads 


c 
t for a pair ot G.I 

lt Wet, He adlam ff ’ 
Yi i make the prot on a $4.60 


ale (per pair = the profit on 
installing and ng the lamps 
How can ye mis Call your 
sad aot eek Lamp Dicwiouens 
in Dis splay 
(,-1 Bt ain He amy sin the 
up the streamer 
packed in each carton-of-# Ash 
tomers to buy a pair. Ain the 
hica amy when you in tall them 
lor best results and best-satj hed 
fomer#r 
Me tw Pe ftant of all le your 
tomer Dout the new alety 


features of G-] Re ntigg md Head 

lainy better cing in fe rain 
Dear } pattern that 

make [ easier to see the road 

apainst once iv hea amy 

ipper bean tor maximus 


light and alety in clear weather 


tra sale al profits! Call our 
G.-l Lamy D tributor nou 


GENERAL @® ELectric 
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HIS IDEA PAID OFF 


Monteath’s Gulf Service mailed 
out 5,000 strange-looking straight 
pieces of plastic to customers and 


an attached note said do, because 
the recipients wanted to know 
what else was supposed to go with 
them. Then a plastic swatter was 
attached to what the people then 


realized was a fly swatter handle 

they had received 
“I find gimmick; 

off,”’ commented R. G 


prospects for their gasoline station 
and two garages operated at Ashe- 
ville, N. C 

sack came 3,500 of the pieces, as 


like this pay 
Monteath, 


A column of informal 

comments about the 

automotive trade and 
its problems. 








Jr. “You have got to keep your 
name before them and if they want 
a particular service you offer, then 
they have you in mind 

Goodwin Buick Co., Sumter, S 
C., has been giving out a set of 
cards which contain numbers from 
two to 63. By merely flipping the 
cards and asking if a chosen num- 
ber is on it, it’s a simple matter to 
find out what number the person 
has secretly chosen 

Cliff Goodwin has found it an 
amusing and interesting give-away 
for his trade. 


in recent important tests 
by a leading consumer testing organization! 


Acme Tire Pressure Gauges rated 
among the top two for accuracy, 
readability and ability to “take it” in 
recent important consumer tests! Used 
by leading servicemen everywhere. 
Send for complete catalog No. 1003. 


VIBRATION HUNT 
No. 525 
Personal Gauge 
(10 to 40 ibs.) 
1 Ib. calibration 


Picher, Okla 

Dear Mr. Lowery: 

Will appreciate information by 
personal reply as follow 

I have been working on a Nash 
1951 Statesman that had violent 
vibration at speeds from 40 to 50 
mph. I 
motor supports and the vibration 
disappeared on the 40 to 50 mph 
speeds, and reappeared again at 
peeds from 55 and upward 

Any information leading to the 


changed front and rear 


— ts ant 
ACME RUBBER VALVES 


Made of premium quality 
rubber. For use on not- Cause Ol 
ural or synthetic rubber. ated 

aLlC( 


ACME VALVE CORES 
Equol to or better thon 
other leading brands, by 
independent test! 


ACME AIRLINER 
The 3-in-) Gouge. In- 
flates, deflates, govges. 
A ‘‘'must’’ for all stotions. 


causes will be appreci- 








H. H. JONES, 
Garage Service, 


Box 631. 
4 R Let me suggest you follow this 
AND OTHER AIRLINE ACCESSORIES procedure 
1.—Start the engine and increase 
ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale St., Brooklyn 7, N. Y. Address any comments to: South- 


ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 5, Ga. 
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New Moog Intermediate Steering 
Arm Kit Locks Out Rattles 
and “Tight” Steering 








{ } i | 
ANNOUNCING . .. 


; 
i 
> 


; 


, 


INTERMEDIATE STEERING ARM KIT K:245 | | | 


EXCLUSIVE MOOG DESIGN! AMAZINGLY 
SIMPLE AND COMPACT! A PERMANENT 


INSTALLATION... NOT A “GADGET”! MOOG KIT K-245" FOR 1949-54 CHEVROLET CARS. 
ALSO K-245+-.005 WITH OVERSIZE PIN. 


Don't depend on steering devices that rely 

on flimsy shims and “gadgets.” Now you ; 2 T Threaded Hole 
can steer Chevrolet owners right with the 3 Pee 

new Moog TENSION-LOCK Intermediate wo tear wate 
Steering Arm Kit... available only at your omenem eae 


’ -_ Pressure Plate 
Moog Jobber'’s! “includes C= Washer 
Grooved Pin, —S—— 2 
Tension Spring 


ELIMINATES GUESSWORK = = aoe 


Te . ” f lete end pressure 
No “shimming down” to set end clearance. or complete 


; . replac ement, T 
Nothing to measure. Faster installation. Heavy Stud with 
g plus MOOG Shoulder can’t 


TENSION-LOCK - back out 
LOCKS OUT END PLAY ADVANCEMENT E 


Simply tighten two nuts. Tension Spring pro- 


Tension Nut sets 
+— pressure on Spring 
Fi eliminates ratios 


cr “Ty without tight steering 
IT’S COMEBACK-PROOF CT itingtecin ton 


No pressure on shims...no annoying rattles. 





vides proper, constant end pressure. 


Steering feels right... is right. 


GHQ for Coil Action 


DESIGNED AND BUILT TO LAST Coil Springs - Leaf Springs 


With Grooved Pin for improved grease dis- A CREAT vag we Shackles - Tie Rod Ends 
tribution. Backed by Moog guarantee. AUTOMOTIVE MAINTENANCE King Bolt Kits - Piston Rings 


MOOG INDUSTRIES, INC. - ST. LOUIS 14, MO. 
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the either of these tests, inspect the 


the speed to approximately 
front wheels and tires for truenes: 


road speed at which the vibration 
appears. If there is no vibration, and balance 


the engine can be eliminated as Vibrations are sometimes diffi- 


a source of trouble cult to locate and the process of 
2.—Jack up the rear wheels, elimination we've found best 

start the engine, place the trans- 

mission in high gear and speed 

the engine. If vibration appears, TEXANS GETTING COOLER 

remove rear wheels and test again 

for the wibration, If it occurs, it In Texas, where summers are 

is definitely in the driveline. If it hot and dry, hot and humid or just 

does not occur, the difficulty will plain fiery, dealers estimate that 

be with the rear wheels or tires 12,000 cars in south Texas alone are 
If the’ vibration is not found in now air conditioned. 





Supplier to leading original equipment manufacturers 


says Harold Emery, Veco Automotive 
Supply, Gloucester, N. J.—‘‘there’s 

a ‘souped-up’ 1937 Chevy here, with 
Manley Valves installed, that 
regularly does 75 mph in second. This 
takes tough parts.’’ Manley Parts are 
tough and the trade knows it. Install 
them— Manley Airchrome Valves, 
Springs, Guides—and Timing Chains. 
Everybody profits more with Manley 
Parts. Write today for name of your 
Manley jobber. Manley Valve 
Corporation, 15th & Fairmount Ave., 
Philadelphia 30, Pa. District Sales 
Representatives: J. S. Connell Co., 
Dallas; Lawrence M. Hirsig Co., 
Jacksonville. 


MANLEY Value Parts 


VALVES «¢ SPRINGS ¢ GUIDES—and TIMING CHAINS 





Air conditioning is booming, in 
fact, with Dallas boasting .221 ton 
per person and Houston beating 
that average reportedly with .271 
Engineers even expect present 
tonnage and units to increase by 
15 to 20% during this year 

One drive-in restaurant has air- 
conditioning ducts that connect to 
customers’ cars. Several farmers 
have installed units on their trac- 
tors and combine 

The schools are still sweltering, 
but officials believe that may be 
changed too. Air conditioning is a 
necessity in some research labor- 
atories, plants and warehouses 
where strict temperature control 
is Imperative 

Yes, those Texans are real cool 
cats. 

Anyone care for an_ ice-cold 
lemonade? 

And here’s yesterday’s newspa- 
per to fan with 


Nash Equips More Cars 
With Air Conditioning 


R° Abernethy, sales vice-presi- 
dent, said last month that Nash 
Motors is almost doubling the in- 
stallation rate of air-conditioning 
units this year. 

He said approximately ten per 
cent of 1955 Nash Ambassador, 
Statesman and Rambler model 
will be equipped with all-season 
air conditioning, compared with 
5.4% of the 1954 models 

An independent survey recently 
revealed that only 1.5% of all cars 
built in 1955 will have air condi- 
tioning, against 0.8% in 1954, he 
said. 

“Nash is well above the industry 
average because of the low cost 
only $271 on the Rambler and 
$317.55 on the Ambassador and 
Statesman (exclusive of cost of 
heater), which is as much as $300 
below other units,” Abernethy said 

“Air conditioning revolutionizes 
summer car use,” he said in quot- 
ing a survey made in the South 
which reportedly revealed that an- 
nual mileage of air-conditioned 
cars increased 25° over non-air- 
conditioned cars 


Schulstad Heads Tampa Dealers 


Don Schulstad of Don Schulstad 
Nash, Inc., is the new president of 
the Tampa (Fla.) Automobile Deal- 
ers Association, succeeding C. E. 
Holtsinger. R. L. Dempsey of 
Dempsey Chevrolet Co. is vice- 
president and V. V. Sharpe, Jr., of 
Sharpe & Co. (Cadillac) is secre- 
tary-treasurer 
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Kust Master Pict-()-Poem 


¢ No Draining 
* No Flushing 
* No Waiting 





There's no need to drain and flush to clean out 
rust and scale and to improve water circula- 
tion... 


When customers drive in with steaming 
radiators ... 


SS ot ee Oe ES ee Ge ee a) eee 





It's smart to stock all 
Rust Master products 
for More Satisfied 


Rust Master dissolves all rust and 
scale in the entire cooling system. 
Just pour Guaranteed Rust Master 
in the radiator — rust proofs for Customers — More 
a whole year... Profits! 


RUST MASTER — LEAK MASTER — SLUDG-MASTER — CARB MASTER — PARTS MASTER 


PRODUCTS we 
- RK WHILE you pdt 
TF 
eit! ROR 
™ es 
vn joe 


/ 56 CREIGHTON ST. CAMBRIDGE, MASS 
4 an 
-“C“ THE SILENT PARTNERS OF MOTOR EFFICIENCY 





Ont io Front 
HiRSIG 





Dear Bill, 


Glad to hear you enjoyed your 
vacation in the Southland, — a\ H E N Ut B U S r E R AAI) 
sorry to hear that you developed 
an inferiority complex after te ( WS BUO DN 
ing sO many smug people riding ~, 
by in air-conditioned cars. Air con- eg Co 
ditioning has come a long way in 
automobiles since the days around 
the turn of the century when a 
buyer could add a few dollars to 
the purchase price of his new car 
and have himself a windshield. 
You and I used to pick up a few 
bucks back in the 20’s installing 














windwings too, remember? Just 
clamp them on the windshield’s 
upright support arms, and the pas- 
lt the Gre ¢ 043 sengers were as “air conditioned” 
ccdway as possible for those days and 
times. The 1930’ upplied some 
MERE HOSE CLAMP QUALITY ys CRUCIAL draft controls and air inlets for 
closed cars that made warm- 
weather riding more comfortable, 
and the filthy rich could actually 
buy refrigerated cooling for their 
limo’s, but they were few and far 
between enough to be only hear- 
say in our home town 

But times have changed. We do 
a good bit of air-conditioning work 
in our shop right now. Installation 
of units in new cars is the main 
volume right now, but there is 
considerable maintenance done on 
conditioners of various makes dur- 
ing the summer months also. It’s 
surprising how many cars are so 
equipped right now, and from the 
questions we are answering, it 
would appear a lot more of them 
will be seen. 

Our new-car set-up crew does 
all the conditioner installation and 
repair at this time, but it will only 
be a matter of time until we start 
a department in the main shop to 
make repairs. 
mal driving — is famous as the supreme testing ground for When we started selling the 

power-package jobs I had the old 

automotive equipment. On each car there are over 50 critical feeling we’d be getting some mile- 
hose clamp connections that must withstand vibration, pres- age complaints, for the boys who 
. ' , ; seemed most interested in buying 

sure and pounding that ordinary quality could not survive. them seemed to me to be the ones 
That's why hose clamp quality is crucial at the Speedway. who would try to take full advan- 
That's why HY-GEAR was chosen by the drivers and me- tage of the extra horses they'd 
provide. Sure enough, we heard 

chanics of the 33 starting cars above all other hose clamps. from a few of them who thought 
they were buying more gas than 
they should. Surprisingly enough, 


however, the complaints were the 
— - : 
a ai r Gos | e simplest to settle we’ve had in 


Cmampor olriom many a year. 


n ” 
the Spssrdwoy | Hote Champa i a aS ids i The mileage tester did the job 
the 


for us, for to our surprise 
power-package engines will give 
a better mileage showing than our 
standard engines when driven 
under the same careful conditions 


The Speedway ‘'500'' — equivalent to 50,000 miles of nor- 
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in filko condensers... 


> Nb e Now Sting of Coun ucld 


j ‘ 4: 
f ~ Again, to the most extensive line in ignition history, Filko 
th , now increases its condenser coverage by another twenty-five 
So if =~ percent! Many of these newly created condensers expand 
y Filko applications in the field of magneto-equipped engines 
+ —a significant new string of Crown Jewel opportunities! 


- 


The expanded line includes many applications for 
magneto-equipped engines not only in the heavy-duty 
agricultural and industrial fields, but also in the 
tremendous market represented by the magneto- 
equipped fractional-horsepower engines. 


As throughout Filko's complete line of performance- 
engineered replacement condensers, each of these Filko 
magneto condensers is fully soldered and hermetically 
sealed for dynamic perfection in action! 


fF. & B. Mtg. Co. 
4248 W. Chicago Ave 
Chicage 51, Mineis 
Warehouses in 

New York, Boston 
Cleveland, 

Los Angeles Oakiand, 
Fort Worth, 

Atlanta, Miami 


, 
ra 
a 
. 
a 
ro 
yes 
7 
AZ 
: 





When we had the customer drive 
our way, which meant a careful 
and steady foot on the throttle, 
he got mileage he never expected. 
Then we had him put the car 
through the jack-rabbit starts and 
full acceleration operation we 
knew he was using, to show him 
what it would cost him. 

The test convinced everyone of 
them so far, and I think it was 
due to the very type of guy who 
goes for this extra-performance 
deal. He knows that it will cost 
him extra for the snap and get- 


away, so when you show him 
actual fuel consumption under 
these conditions, he knows just 
what the tariff will be and the 
choice is his. As a matter of fact, 
I think it will make a better and 
afer driver out of most of them. 
The urge to floorboard the throttle 
isn’t so great when they are a- 
ware it is tied directly to their 
wallet 

Getting back to your complex 
over driving a car without air con- 
ditioning, simply drive by here on 
your next trip. We’ll install a con- 





l Spalemeni of feof / 


about automotive air conditioning 


a 


~ 


=A 


_ 
=~, 
Ln 
ie 
~— 


Mark IV 
offers the 
advantages of . 


CAPACITY CONTROL VALVE 


ADVANTAGES: 


A. The CCV elimi- 


nates solenoid and Oo 


manual by-pass 
valves. 


B. The CCV elimi- 
nates adjustable 
thermostatic or 


, 


/ 


id 








Oneorporated 


3110 N. WALKER 
JAckson 8-6355 
OKLAHOMA CITY 
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© 
pressure controls, 3) 
4 


Definitely unloads the compressor 
when cooling requirements are 
reduced or when engine power is 
needed during acceleration. 


Automatically controls the 
refrigeration capacity against all 
varying heat loads. 


All components of the system are 
preset at factory... eliminating 
field adjustments and reducing 
installation time. 


Requires up to 50% less 
horsepower . . . assures better 
gasoline mileage and a cooler, 
quieter operating engine. 





ditioner while you wait, and add 
to your coolness and confidence 
Yrs, 
Ed 


Plymouth Oil Pressure 
May Show Decrease 


~ LIGHT oil pressure drop is nor- 
mal at high speeds, a recent 
issue of Plymouth Product Infor- 
mation News informed Plymouth 
dealers. It said 

During high-speed operation of 
the Hy-Fire V-8 engine a slight 
decrease in oil pressure that may 
occur is a normal condition. Thi 
is due to the engine’s demand fo: 
a larger quantity of oil at the high- 
er speeds 

When this occurs, the oil pass- 
ages in the cylinder block act to 
a certain extent as a restriction to 
the higher oil flows at the higher 
engine speeds, causing the reduc- 
tion in pressure. The oil pressure 
relief valve is not the principal 
factor in the control of pressure 
at very high speeds because it i 
located on the outlet side of the 
oil pump, controlling oil pressurt 
ahead of the oil passages. 

Corrective measures are not re- 
quired, or recommended, to change 
this condition; as long as pressure 
is maintained near 40 psi, engine 
operation can be considered nor- 
mal. 

This condition may also occur a 
mileage is accumulated with the 
same oil filter in the engine. As 
the filter gradually loads up, more 
oil will then flow through the by- 
pass. 


CAS—"Good Shop Tool" 


(Continued from page 31) 


even jobbers and 
from the 


Enid, Okla.: 
130 shops, $3,595.84 
75.8% approved 

And in Greenville, S. C., itself 
the records showed seven whol 
alers and 100 shop 
In April $5,011.68 resulted fron 
the program and 68.4% of all ap 
plications were approved 

A 12-minute film explaining hov 
this plan operate is available 
from national headquarte: 


participating 


mpeak 
) Inaugurate 


where the 


ers are also available t 
the program in citi 
wholesalers desire to promote it 


Packard Appoints Rebhan 


Packard Division of Studebake1 
Packard Corp. has named Eugene 
B. Rebhan a national 
manager, Dan O’Madigan, Jr., 
general sales manager, announced 


used-cal 
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Everybody profits from this kind of cooperation. 
You, the independent garage man, get a helping 
hand with your particularly tough repair jobs. 
Your Pontiac Parts Department Manager gains 
because he feels closer to your problems and is 
therefore more readily able to help you. And the 
Pontiac owner gains, too, because he directly 
benefits from the vast technical experience and 
know-how made available through this cooper- 
ation. Join with the thousands of other independent 
garage men throughout the country who are 
taking advantage of Pontiac dealers’ machine 
shop service and technical assistance. Put his 
facilities and experience to work for you. 


Pontiac Engineered Parts Insure 
Pontiac Engineered Performance 


Pontiac 
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now... Eatn Big Profits Servicing 
with this Engineered 


SER 


ARU-1 
Rear Unit Holding Tool 


& 
ARC-1 
Rear Clutch Retaining Bracket 


7 
ARC-3 
Reverse Cone Clutch Installer 


& 
AFP-1 
Front Planetary Holder 


*@ 
AFP-2 
Front Pump Holder 


& 
AS-1 
Speedometer Drive Gear Spacer 
Gauge 


_s 
ADI-2 
Dial Indicator Extension Rod 


2 
ATL-1 
Throttle Linkage Pins 


2 
AH-10 
External Band Adjusting Tool 


* 
AH-11 
Front Band Adjusting Tool 


® 
AH-12 
Rear Band Adjustment Gauge 


Adjusting Tool 
(DYNAFLOW-POWERGLIDE) 


* 
AF-11 
Rear Band Adjusting Tool 
(FORDOMATIC-MERCOMATIC) 


* 
AF-10 
Front Band Adjusting Tool 
(FORDOMATIC-MERCOMATIC) 


= 
$D-6 ; 
Seal Driver Set a leaks Rear 
(HYDRA-MATIC, DYNAFLOW, POWER- before —, Transmiss 
GLIDE, FORDOMATIC, MERCOMATIC) are place 


ion Case: 
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HYDRA-MATIC TRANSMISSIONS 
Family of "Save-a-Day" Tools by 


New Bnilain 


Here are factory approved Tools you need for servicing and rebuild- 
ing Hydra-Matic transmissions. Engineered to save time and trouble 
for mechanics, these top-quality Tools add up to more profits for 


you in the big, new field of Automatic Transmission Service. 


You save money right from the start with multi-purpose Tools that 
cut your equipment costs way down, earn more money in the end by 
turning out better work in less time. Expertly designed to do each 
job quicker and easier, precision made and fully guaranteed, these 
practical Tools give a lifetime of useful service. Make your shop 
Headquarters for Hydra-Matic Transmission Service . . . ask your 


Jobber for these money-making Tools today! 


THE NEW BRITAIN MACHINE COMPANY ) 
NEW BRITAIN, CONN. 
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Ford Glass Service 


(Continued from page 52) 


Victoria are assembled together in 
the weatherstrip and will come out 
with the window 

From inside the car, apply pres- 
sure with the hand against a cor- 
ner of the rear window until the 
weatherstrip begins to roll off the 
body flange Moving toward the 
opposite end, continue to apply 
pressure until the weatherstrip i: 
completely off the body flange 

Pry off the joint cover and re- 


move the belt moulding from the 
weatherstrip. Remove the top and 
ide mouldings (if so equipped), 
then remove the _ weatherstrip 
from the glass 

2.—Installation. Clean the chan- 
nel in the weatherstrip and the 
body flange. Stretch the weather- 
trip over the gla Make sure the 
glass is seated firmly in the weath- 
erstrip. Apply rubber cement be- 
tween the glass and weatherstrip 
on both sides of the glass. Install 
the belt moulding and joint cover 
in the weatherstrip. Install the top 








MARVEL MYSTERY OIL 


puts the finishing touch on a job well done! 
And it's a triple PROFIT MAKER FOR YOU 


. OVA OWN F 
Aw NN > 


ALL_YEAR ROUND MIX 
25% MARVEL MYSTERY OIL 


WITH AUTOMATIC TRANSMISSION 
OILS. IN HOT WEATHER 
PREVENTS GUM FORMATION, 
AND PROLONGS LIFE OF 
BANDS. IN COLD WEATHER 
PREVENTS CREEPAGE . 














performance 





MARVEL MYSTERY OIL does the job on any 
car, bus or truck engine. It makes old engines sound 
better, and makes new engines run smoother. Put 
your silent mechanic MARVEL MYSTERY OIL 
to work. Pick up extra profits on the sale of gas, 
crank case or transmission oil by recommending and 
using MARVEL MYSTERY OIL for better engine 
. It's the only lubricant of its kind! 


EMEROL MANUFACTURING CO., INC. 
Dept. 167, 242 West 69th Street, New York 23, N. Y. 





Want more facts? Use Reader Service Card Page 82 





and side mouldings in the weath- 
erstrip (if so equipped) 

Insert a piece of cord (chalk 
line) around the inner lip of the 
weatherstrip, allowing both ends 
of the cord to overlap. Apply 
oap around the inner side 
Position the 


while an 


liquid 
of the weatherstrip 
gla on the body and 
withdraws the cord to 
weatherstrip over the 


assistant 
pull the 
body flange, 
firmly against the body 

After pulling the cord, carefully 
trike the glass with the palm of 
the hand to seat the weatherstrip 
over the body flange. Clean the 
window, then water-test the ve- 
hicle and check for leaks 

Attach the ends of the belt 
moulding as required by the par- 
ticular model, then on Fairlane 
models install the quarter mould- 


push the window 


Ings. 


Mower Repairs—"Gravy" 


(Continued from page 38) 


paper promotion (when slack peri- 
ods in automotive repair are ex- 
pected) would be of great help,” 
suggested Mitchell 

“When mowers and garden trac- 
tors are not in use, a program of 
direct mail to get as many in as 
possible during November, Decem- 
ber and January would ease a shop 
over the hump in the spring when 
customers expect prompt service.”’ 

Mitchell Motor Co. schedules re- 
pairs in the order of their appear- 
ance, interrupting this sequence 
only when a minor repair can be 
disposed of within a few minutes. 
Generally no pick-up and delivery 
service is offered. However, occa- 
sionally in town a delivery will 
be made without charge if a cus- 
tomer requests it. 

The automotive 
wishing to take on the small gas 
engine must have space sufficient 
to store mowers and tractors wait- 
ing for parts or their turn for re- 
pair. A 40° by 40’ floor space is 
a minimum for the shop that has 
developed a fair-sized volume 

A stock of parts of $1,200 is car- 
ried by Mitchell Motor Co. to meet 
needs during a busy season 

“With the increasingly 
use of power mowers and trac- 
tors, we expect another gain this 
season in service volume pos- 
sibly 15%,” said Mitchell. “And 
one of the nice things about this 
is that the more people who come 
m here to have their mowers fixed 
by us, the more get to know Mitch- 
ell’s, and the greater the reflection 
on other volume.” 


repair shop 


wider 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 





Anti-Trust Laws 


(Continued from page 34) 


equally, in many other fields 

The companies are maintaining 
a legal fiction of their lessee’s in- 
dependence to escape liability for 
those dealers’ private obligation 
and obligations to the government, 
federal and state. At the same time, 
by such universal policies as the 
one-year lease, company financing 
and other such measures, the com- 
panies are deliberately protecting 
themsel ve against complaints of 


coercion. In simple terms, no 
coercion can be 


dealer’ 


prosecution for 
undertaken without a 
testimony, but by an intricate web 
of controls the offending corpora 
tions keep the dealer in a finan 
cially vulnerable position so that 
such testimony is unlikely 

Forced reorganization of these 
relationships through divorce- 
ment legislation might accom- 
plish some good, but I am sure the 
committee recognizes the difficul- 
ties which such a course would en- 
counter. The simple fact is that this 
sorry spectacle has come to pass 
mostly because the enforcement of 
existing anti-trust statutes has 
broken down. 


There's No Secret 


There is nothing secret about the 
fact that the anti-trust laws re- 
garding coercion are being violated 
and prosecution is being evaded. 
Again and again, the facts have 
been presented to the law enforce- 
ment agencies of the federal gov- 
ernment and, insofar as Texas is 
concerned, to the state govern- 
ments as well 

The failure of law enforcement 
to prosecute such com- 
everal inherent 


agencie 
plaint uggest 
problems 

] That the law 
unrealistic and out 


regarding co 
ereion are 
dated and, as a consequence, favo! 
the violator 

2.—That the anti-trust 
of the law enforcement agencie 
taffed and in 
adequately financed 

3.—That the public is not aware 
of the 
tion and 1 


ection 


are inadequately 


ignificance of these viola 
therefore, lethargi« 
about demanding action 

If factory-to-customer ystem 
become normal, the manufacture! 
capital investment in distributive 
facilitie 
entry of new competitors and new 
products into the market is di 
couraged far more effectively than 
itself, the demands of 
reflected by 


become excessive the 


DY monopoly 


the marketplace a 


consumer product preference are 
recognized much less quickly from 
company-controlled one-brand re 
tail outlets, and the waning stim 
ulus of product competition sub 
tracts from the activity of the 
market 

The potential result of all this i 
(1) that the manufacturers may be 
creating their own depression and 
(2) the integration of manufactur 
ing and retailing means that faulty 
etback 


have a 


judgment or economic 
within one organization 
much greater impact upon the 
economy as a whole. Such a sy 

tem is almost sure to result in 
chronic overproduction which even 
the healthiest economy cannot long 


urvive or sustain 
The Problem of Enforcement 


The evil of the enforcement 
prescribed by the Clay 
in effect, that it tend 


from 


tandard 
ton Act, is, 
to protect large corporation 
like-size competition but does not 
independent mall 
businessmen. In the 
field, for example, a case against 
one of the majors would, in effect, 
have to prove that these coercive 
injurious to the 


protect the 
automotive 


practices were 
competitive position of other ma 
jors. The effect upon an independ 
ent dealer or lessee—which might 
be, proportionately far more di 
astrous—is not given appropriate 
weight under the law as it now 
tand 

I feel that thi 
render a valuable 
enting to the 
mendations for 


committee can 
ervice in pre 
Congre recom 
trengthening the 
provision ol the 
tatutes to afford 


anti-coercion 
federal anti-trust 
greater protection and a more 
realistic opportunity for relief to 
the individual businessman 
Whatever avenue the committe 
ay travel in approaching a solu 
to this and the other problem 
developed throug! thn) 
te 


feel it is important to keep | 


irgent need 


need | 


monopol 


equence 


ich a 


marketplace 


remote from the sources of produc- 
tion—an independent, competitive 
distributive system is as essential 
to the consumer welfare as inde- 
pendent, competitive retail opera 
tions. There can be no vigorous re- 
tail competition without a strong 
wholesale industry to support it 

Secondly 
urgently necessary—to meet the 
to the very 


action 1 necessary 
challenge which exist 
principle of our anti-trust laws 
Circumvention of these laws and 
evasion of prosecution is, from all 
evidence at hand, now practiced as 
corporate policy by ome of the 
major refiner and automobile 
manufacturers in the land. This 
plainly indicates a decline in re- 
pect for anti-trust statute and, 
along with it, a decline in the 
tandards of morality 
That, in itself, is alarming and dis 
turbing. The toleration of this prac 


tice by government, on all levels, 


corporate 


likewise involves a serious issue 


of governmental morals and raises 
a question as to whether govern 
ment is defaulting its essential role 
of protecting the competitiveness 
of the economi yvstem 

Clearly, no problem exists here 
which vigorous, intelligent and de 
termined enforcement of existing 
anti-trust statute 
Such laws have been the great de 
Today, I 


will bene 


could not cure 


fense of small busine 
am sure, small busine 
fit most—not from governmental 
dictated reorganization of business 

but from action to restore dili 
gent enforcement of our anti-trust 


law 


AC Names Franklin Frost 
For Merchandising 


| ys SPARK Plug Division of Gen 
eral Motors has appointed O 
Franklin Frost as general merchan 
dising manager, Joseph A, Ander 
on, general manager, announced 

Formerly Oldsm« 
ager in Atlanta, Ga 
Roland S. Wither 


Hecame 


Moto 


bile zone man 


Frost icceed 
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When this bus had to be hauled 
down the mountains to Spartan- 
burg, 8. C., for repairs, Monteath’s 
Gulf Service at Asheville, N. C., 
was ready to tackle the job with 
its ten-ton wrecker, which has a 
dead-lift capacity of 40 tons. R. G. 
Monteath, Jr., had the picture 
made for promotional purposes. 


Installing for Handicapped 


(Continued from page 48) 


brake pedal pad. 

12. On power brakes install clev- 
is (521123) in 13/32” hole drilled 
in step 8 and assemble brake rod 
to clevis. (See Fig. 4.) 

13. Assemble brake tube assem- 
bly (521137) to hand lever 
(517718), using special screw and 
washer. 

14. Assemble brake tube assem- 
bly over brake assembly and then 
to upper end of accelerator shaft, 
using special 5/16” bolt and lock 
washer. (See Fig. 4.) 

15. Install accelerator shaft to 
lever rod (519025) between accel- 
erator shaft idler lever and cross 
shaft bracket lever. (See Fig. 4.) 
we 16. Install accelerator pedal re- 
Look for the Came noo ah ‘se turn spring (517736) "ies 


KOOL KOOSHION coor. KES Tmo! grooved end of accelerator shaft 


and cross shaft bracket lever. 
lobe) O—r_— 17. Install accelerator cross shaft 
lever to pedal rod _ assembly 
pdinet cmabeb ane codien is ts (521127) between accelerator ped- 
world. will oulweer ony cushion al adapter and accelerator cross 
on the market today. shaft bracket lever. (See Fig. 4.) 
18. Install new Hydra-Matic 

shift lever (521126). 
ALVANIZED WIRE Adjustments: 

Won't rust or og 1. Adjust accelerator shaft to 
provide a positive closed throttle 
condition when accelerator return 


“SIT YOUR CUSTOMERS — 
ON A BREEZE 2. Adjust brake tube assembly 


to bring hand lever against its stop 
VENTILATED TO PREVENT PERSPIRATION on the accelerator shaft without 

KOOL KOOSHION is durable and comfortable. It's — depressing brake pedal. 

atented construction of tempered spring galvanized wire is soft ; 
and will not flatten out or rust. It is covered with beautiful vinyl net- 
ting and carefully engineered and made by veteran craftsmen. Virginians Rap Sunday Sales 
NEW KING-SIZED CUSHION 
Order our NEW big KING-SIZED KOOL KOOSHION. A large 22!/- 
inch wide seat. This is our 35th Anniversary improvement to the KOOL 

KOOSHION line. The new KING-SIZED is COOLER, CLEANER, SOFT- launched a drive against dealers 
R and more COMFORTABLE. who open their lots on Sunday, 
ER an thereby violating the laws of the 
DEALERS dele) s KOOSHION state. Said Harold Erwin, presi- 


See your jobber now! He can MANUFACTURING COMPANY dent of the association, “We plan 


supply you with the type and size to close up all automobile dealers, 
you want. OKLAHOMA CITY, OKLAHOMA new and used, whe oreak the law.’ 


The association has authorized its 


board of direc.ors to “‘take action 
BE SURE YOU GET THE GENUINE KOOL KOOSHION pe * ss eanaaa 
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The Northern Virginia Auto- 
motive Dealers Association has 
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25% increase | ; 
rcial Credit lan... 


energetic 


“About a 
with Comme 


F, President © 


ff Motors, Inc., 


¢ Gavrilo 
int, Michigan. 


unty from Fl 


TER GAVRILOF 


serving Genesee Co 


says Mr. PE : 
Chrysler-Plymouth dealer 





ee 
I would say that we can attribute insurance and the ladi 


towing and road 


use of CommerciaL Crepir PLAN, important. We get exes 


By having quick financing available from foll wee anne 


about a 25% increase in sales to our 


we can close sales faster and the Casner office. From our exnerienx 
ili comple ted at the ime | uld sa that iiaieteiiiaie I iaiaa 


leg work Ohuy 


entire de 
time without _ 


custome! like the ere lit group life 


Crepit 


COMMERCIAL CREDIT DEALERS ARE Successful ere _GREDIT 


A service offered through wshsidiaries of 
na , pany Baltimore 


ver $175 


A letter or call to your nearest Ce CIAL Crepir PLAN of 





prompt an l expert help with 














It Brought in Jobs 


(Continued from page 39) 


and we picked up a lot of brake 
and wheel cylinder work. Then, 
of course, there were tie-rod ends 
to be replaced and a lot of front- 
end alignment showed up. 

“We did all this with custome: 
approval, understand. We didn’t 
just go ahead and do the work 
arbitrarily, but we have a repu- 
tation for honesty and when we 
called them or, in many 
showed them the work they need- 


cases, 


ed, they approved the work. 

“Our machine was the only one 
in Stillwater for some months and, 
for that matter, it is still the only 
one of its type. So we began get- 
ting tire jobs from most 
other garages in Stillwater 
from some dealers 

“By my calculations, that ma- 
chine paid for itself in 
months of operation.” 

The machine cost him $700, Ham 
says, and in addition to the busi- 
ne it developed, it supplied an 
education in one respect for Ham 


and 


of the 


three 





r 


RADIATOR PRESSURE CAP 


a) 


‘ae 


OIL FILLER CAP 


driving overloads. 


j 


LOCKING GAS CAP 


It can happen to your best customer. Give him preventive 
insurance against irritating delays from broken fan belts, 
bad hose, thermostat, radiator cap, etc. Be sure that his 
cooling system is protected against the hot weather vacation 


> Cool ing System Musts 


Essential part of cooling system check is replacement with 


yy proper Stant EVRSEAL Pressure Cap if customer's cap is 
worn, broken, wrong cap. Engineered in co-operation with 


STAINLESS GAS CAP 


Q 


UNDERHOOD 
RADIATOR CAP 


automotive engineers for original equipment, Stant Caps 
perform under all conditions... 
leys... mountain... from sea level to the heat of the desert. 


summer... winter... val- 


recognized standard 
31 years of original equipment experience on 
filler caps for cars, trucks, tractors and direct 
to radiator manufacturers. The complete line 


source for a generation! 


Write today for 


catalog and complete application chart. 


naming your leben. 


STANT MANUFACTURING CO., INC. 


Connersville, Indiana 


Used on America’s Finest 


as Standard Equipment 
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and his men. They soon had e- 
nough experience checking cars 
that they could look at a car, spe- 
cify how it would “act” on the 
road, and the owner would con- 
firm their diagnosis. 

Ham spent “about $60 a month” 
for eight months advertising in the 
Stillwater Daily News-Press. Dur- 
ing this period he ran one adver- 
tisement each week. Some adver- 
tisements were three columns wide 
nine inches deep, similar to 
here. Others 


and 
the one 
were smaller. 

“The machine and the advertis- 
ing represent a good investment,” 
Ham commented. “They paid off 
Got the cars in here and that’s all 
a man can ask. Gave us a chance 
to find some work besides tire 
truing and then all we had to do 
was sell those other jobs to the 
owner. 

“We still get tire jobs from other 
garages and dealers. Of course, 
when we get jobs from garages 
or dealers the jobs are rough ones 

jobs they can’t handle. We have 
been handling them with satisfac- 
tion.” 

Ham thinks the fact that he sent 
one of his men to a three-week 
front-end school also helped in- 
crease his volume. What this man 
learned paid off and developed 
additional business, too. But the 
tire-truing machine and the adver- 
tising is what brought in most of 
that additional volume, he is con- 


vinced 


reproduced 


Fire Up Volume! 
(Continued from page 30) 
we want to protect our personnel 
further their welfare 
as possible 
We give them two week 
vacation, six paid holidays 
a $2,000 life 
hospitalization insurance which in- 
cludes the payment of $25 a week 
after the first week in the event 
of prolonged illness. This is over 
above the usual workmen’s 


and insofar 
of paid 
a year, 


insurance policy, 


and 
compensation 

To help our men turn out the 
efficient work that brings cus- 
tomers back, they are furnished 
with the best and most modern 
equipment. Our plant was built in 
48 and affords our employees 
modern facilities and most favor- 
able working conditions. In fact, 
we are constantly seeking better 
ways of doing things 

Our operation of over $2,000,000 
gross annually is the result of a 
happy, close-knit family, pulling 
together toward a common goal. 
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dealer in West Me mphi Ark 

Bluff City was founded in May, 
1922 by Hugh J. Jetton, president, 
and Wallace H. Claypool, secre 
tary-treasurer, both then experl- 
enced automobile men. Charles J 
Creath joined the firm in October, 
1922, as a salesman, and later be 
came vice-president and general 
manager. The business became a 
three-way partnership among Jet 
ton, Claypool and Creath. It is the 
largest dealership in the Memphis 
zone, which is the Southeast re 
gional zone of Buick Motor Divi 
ion of General Motor 

Creath now plans to take a 
rest.’ For Jetton, it will mean op 
portunity for more baseball games 
and more fishing 


Joseph E. Bayne, general sales manager, Mercury Division of Ford Mo- Daytona Beach Speedway 
tor Co., gives minature models of a Montclair four-door sedan to Karen To Open July, 1956 

Ann and Sally Hagerman (right), whose parents bought the car. Marking an 

the second millionth Mercury sale since World War II, Mr. and Mrs. A SUPER $2,500,000 speedway is 
Thomas B. Hagerman, Jr., Hagerstown, Md., and their daughters were 
treated to a Detroit visit. They inspected the final assembly line in 1956, in Daytona Beach, Fla., with 
Wayne, Mich., visited Greenfield Village and the Ford Rouge plant. a 300-mile race fot Indianapolis 


Speedway car 
The 2'%-mile peedway will be 


Hot Dogs to $500,000 Dealership uaimeader <die Gan cle tee 


way one shallow turn and two 


Is Memphian's Eight-Year Career longer turn Initial grandstand 


construction will accommodat« 


cheduled to open July 4, 


iy THE first transfer of a major Suick He will actively manage 30,000, with infield facilitic for 


automobile dealership in Mem- Bluff City, but plans no other im an additional 50,000 spectator 
90 em This will replace the peedway 


phis in many years, Joe H. Schaef mediate change among the 
at Daytona 


fer, Jr., 36-year-old former hot dog ployees of Bluff City which had been used 
vendor, has bought the Bluff City He } a brother of Miltor Seach for many yea! and on 
Buick Co. in a better than half- Schaeffer, who operate Milton which many of the world’s fastest 


million-dollar deal Schaeffer Motors, Lincoln-Mercury car records were chalked up 


Schaeffer, who switched from 
hot dogs to used cars eight year 
ago by selling his own 1940 Ford, “Quick! How soon can you put a car back under this?” 
owns four used-car lots in Mem- ie 
phis. In eight years he ha old 
23,000 used cars. His business ha 
grown to a $4,000,000-a-year vol- 
ume —cunie, 

Schaeffer took over the 33-yea! - BODY soe | 
old Bluff City Buick Co. July 1 a 
He has purchased the real estate 
the cars, parts and equipment 
shown on the inventory. The real 
estate includes 285 feet on Union 
Avenue, Memphi “Auto Row, 
extending back to 300° on Beale 
Street. There’s a two-story brick 
building, built in 1920, and 96,000 
square feet of space. It's at 73 
Union. 

Schaeffer's busine has been 
J&S Motors, the “J” having been 
for his father-in-law, Lynn Jack 
who was in with him at first. Jack 
was with Bluff City for 15 year 

Schaeffer plans to continue hi 
used-car lots, but will use them 
primarily to dispose of used cars 


| SOUTHERH AUTOMOTIVE sOURHAL 


he takes in on trades for new sinemaniaenia 
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Slice Melon Right 


(Continued from page 37) 


of profit, and he watches materials 
like a hawk. He knows that wast- 
ing the paint cuts down on his own 
take. 

His concern with overhead has 
doubled the life of sanding discs. 
A sanding dise costing 18¢ to 20¢ 
usually had to be discarded afte: 
the edge wore down. We now cut 
down the dise by 2” by adjusting 
the blade, and thereby double its 
life, 


Our gasoline station manager 
gets in addition to his weekly 
salary 1% of gross sales. This 
amounted to about $1,600 last year. 
He, too, watches productivity of his 
men and how materials and equip- 
ment are handled. 

We never advertise used cars. I 
go over each used car coming in on 
a trade. I want to know what it is 
going to cost me to recondition that 
car for profitable resale. If it is 
going to cost my profit to put it into 
shape, I'd rather do without the 

ale of a new cal 


In other words, 





build your reputation 


Suppliers for more than 
30 ORIGINAL MANUFACTURERS 


No matter what your Valve requirements—Auto- 
motive, Industrial, Farm or Marine—You can't go 
wrong, standardizing on game, Original Engine Engi- 


neered Valves. 


For more than 46 years, xme Valves have been the 


preferred choice of more than 30 original equipment 
manufacturers —Know-how, that can't be matched for 
producing a better, more dependable Valve. This 


unmatched Know-how, makes possible a better, more 
comprehensive 


dependable Valve. Wider, 


more 


TWO PIECE 
VALVES 
Original 

Equipment 


coverage and faster availability. Yes, you will increase 


customer goodwill, build your reputation, with rmec 


replacement Valves. 


MR. JOBBER: Make and 
pocket more with rmec 
Valves. Make a profit on 
EVERY smc Valve you sell. 
Buy them as an individual 
line with your discount 
shown, on each purchase. No 
waiting for compounded 
sales to see what you make. 
Ask your distributor, or write 
for details 





write for NEW CATALOG 54 


COMPLETE THE 
VALVE TRAIN 
WwiTH— 


mmc, 

VALVE GUIDES 
VALVE SEATS 
VALVE SPRINGS 
ond other 
component parts. 








Worehoused & Distributed By: 


PIONEER WAREHOUSE CO 
(Herman Shields) 
2314 Front St, Meridian, Miss. 


DISTRIBUTOR'S WAREHOUSE 
2436 Dennis 


RICH MAN J-ACTURING 


BATTLE CREEK 
MICH,, U.S.A. 


Want more facts? Use Reader Service Card Page 82 


AUTOMOTIVE WAREHOUSE, INC. 
320 


Nashville, Tenn 
T. tL. KIOD COMPANY 


305-7 W. Morehead St. 
hariotte, N.C. 


NEAL GREENFIELD SALES 
Ave 509 E. Third St 
Fort Worth, Texas 


NEAL GREENFIELD SALES 
2916 Main St. 
Dollies, Texas 


BASIC VALVE MANUFACTURER 
FOR ORIGINAL EQUIPMENT 
SINCE 1908 





the deal’s got to be profitable for 
me. 

We put no more than 1% of 
gross into promotion by radio and 
newspaper. At that, we promote 
only service and new cars. 

And we watch every drop of 
gasoline, too. A monthly financial 
statement that shows up soft spots 
is checked into. A new-car sales- 
man who has used excessive gaso 
line for demonstrating over a 
period has to account for plus 
quantity. 

Overhead, I am 
need not be the problem, nor the 
hop payroll the whipping boy. We 
dealers have to take a look at our 
own practices, and see whether we 
are not putting ourselves in the 
red by extravagant and wasteful 
reduction of our resources 


pointing out 


Justice Checks Factories 
For Monopolistic Trends 


EARINGS before the senate ju- 

diciary subcommittee have re- 
vealed that the justice department 
has examined over 10,000 Ford 
documents in its investigation of 
charges that Ford “required its 
dealers to handle exclusively, or 
at least to sell a specified quota of, 
parts, accessories and tools made 
or approved by Ford.” 

It is also investigating General 
Motors because of its alleged mo- 
nopoly of the bus manufacturing 
industry. 

Assistant Attorney General 
Barnes said that the justice de- 
partment activities are concerned 
with the monopoly problem in car 
manufacturing, mergers among the 
smaller factories, sales of new cars 
to consumers by other than au- 
thorized dealers and price fixing 
and price packing by local dealer 
associations 

He refused to consider 
legging” as an evil and said, “I 
agreed that ‘bootlegging’ might be 
harmful to some authorized deal- 
ers ...I could not see how it could 
harm the consumer, In fact there 
was some reason to believe that 
‘bootlegging’ represented a healthy 
form of price competition.” 

Barnes also condemned boycotts 
against bootleggers, saying that 
“there is no rule in this country, 
as I see it, permitting business-men 
to take the law into their own 
hands and organize a_ boycott 
through concert of action against 
unpopular competitors.’ 

Barnes threatened prosecution 
to local dealer associations caught 
fixing or packing prices for new 
automobiles. 


sé 


boot- 
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Out on a limb about brake lining’? 





Brake lining claims coming at you hot and heavy? Got you con- 
fused? Out on a limb? There’s no need to be. Here’s one sure 
thing that makes sense in any man’s language .. . 

Today, Bendix-Eclipse* Brake Linings and heavy-duty fric- 
tional materials are used on more new vehicles than any other 
make! The choice by far of America’s leading car and truck 
manufacturers. And since the earliest days of the automobile, the 
name “‘Bendix’”’ has always been identified and associated with 
every major braking improvement and advancement. On more 

What better assurance could you have that Bendix-Eclipse ee is new vehicles 
Brake Blocks and Linings are best for you and your customer. than an 
Order your stock now from your local Bendix-Eclipse jobber. : y 

, other make 


TRADE MARK 


MARSHALL-ECLIPSE DIVISION OF “Gendt” TROY, NEW YORK 
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In the PACKARD Tre adition... 














No other car ever traveled so far . . . so 

fast! On the Packard Proving Grounds oe . 
high-speed track, a Packard V-8 trav- Pus 1955 PACKAL ‘ 
eled farther than the distance around 

the world at better than 104 m.p.h 

(A.A.A,. sanctioned and certified) to 

furnish additional proof that Packard 

creative engineering does it again! 
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A Great V-8 
with a Most 


Powerful Pomt 
to Make 


We actually have two points to 
make. The first is the tremendous 
power story of the new Packard. To- 
day, when every car manufacturer 
who can is talking about horsepower, 
Packard has the greatest power story 
of all. Its mighty V-8 delivers more 
power to the rear wheels (torque) 








than any other American passenger 
car engine. The Packard V-8 develops 


275 horsepower in the Caribbean, 260 





in all other Packard models, and has 
gained great public acceptance. It i 
the latest and greatest in a long line 

age of Packard power plants and 
Packard pioneered the V-type engine ! 


The engineering leadership which 
produced this great engine is also 
responsible for the other Packard fea 
tures which have caught the public’s 
There’ 


Torsion-Level Suspension which com 


buying eye the exclusive 
conventional spring 
and is another Packard 
“first.” There’s the new Twin Ultra 
matic, the smoothest and most re- 


pletely eliminate: 
important 


sponsive automatic transmission in 
There’s the beautiful 


A New 


the industry 


sweep-lined styling and luxuriously 
upholstered interiors which cause 
many buyers to choose Packard for 
beauty alone 


In the medium-price field there's the 
Clipper, most powerful car in its class 
Built by Packard craftsmen, with 245 
and 225 horsepower engines, the 
Clipper is as distinctive in perform- 
ance as it is in appearance. The 
a full series of 


Clipper gives dealers 


cars covering the entire medium 


price fi ld 


Now for point number two. It is a 
basic belief at Packard that a Packard 
dealer is entitled to make a living and 
do some living at the same time. We 
think this is an especially powerful 
point, and we're proud to make it 
The ability to see 


point of 


things from the 
dealer view is the basic 
starting point for cordial relations be 
Starting 


effort toward 


tween factory and dealer 

there, we bend every 

helping our dealers keep their indi 
idual operations on a high level 

a level as high as the quality of the 


product they are selling 


Era in 


Dealer-Factory Kelations 


PACKARD DIVISION - 
DETROIT 


STUDEBAKER-PACKARD CORPORATION 
, MICHIGAN 
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10] WRITE FOR CURTIS LITERA 
TURE ASSEMBLY KIT C-6—‘iives 
full information on Ourtis Air Compressors 
Curtis Car Washers and Curtis Auto Lifts 
Curtis Pneumati Machinery Division of 

Curtia Mfg Co 19436 Kienlen Avenue St 
Louis 20, Mo 


10 MODEL NUMBER INTERCHANGE 

Ilandy reference sheet with com 
plete listing of all passenger care by model 
number interchangeably with model name 
Saves lock-up time by ineluding car model 
data not found elsewhere. Useful as a supple 
ment to every automotive parte catalog. Kem 


Mfg. Co 10-21 Wagaraw Kd Fair Lawn 
N. « 


10: AUTOMOBILE CUSHIONS Full 
color catalog sheet and booklet on 
ventilated KOOL KOOSHION, Also an at 
tractive folder introducing the new KING 
SIZE Kool Kooshion. Designed for utmost 
driving comfort Kool Kooshion Mfg. Co 
Oklahoma Cit Okina 


105 WAGNER AIR BRAKE AND RO 
TARY AIR COMPRESSOR BULLE 
TIN... Discusses in detail straight air and 
air-over hydraulic air braking systems. Con 
tains an explanation of the operation of the 
Wagner kotary Air Compressor complete with 
diagrams, cross section drawings, and photo 
graphs. Liste by catalog numbers component 
parte aa well as field installation kits, Write« 
for Catalog KU-201 Wagner Electric Cor 
poration, 6462 Plymouth Avenue, St. Louis 
14, Missouri 


108 ; 12-VOLT ELECTRICAL EQUIP 
MENT FOR PASSENGER CARS A 
20-page book covering the description, care 
maintenance, checks, and servicing of the 
latest type Deleo KMemy 12-volt electrical 
equipment used on passenger cars, 44 illus 
trations covering the charging, cranking and 
ignition circuits, et« Technical Literature 
Department, Deleo- Remy Division, Anderson 


109 AMMCO HONING. ENGINE RE 
BUILDING, AND BRAKE SERV 
ICE TOOLS AND EQUIPMENT Catalogs 
describing the Ammeo line of Wet and Dry 
Pin Fitting Honing Machines lirake Shoe 
Grinders, rake Drum Lathe Brake Shoe 
Setting Gages, Hrake Drum Micrometer 

rake Cylinder Hones, Con Tod Alignor 

Main and Camshaft Hearing Koring Machine 

Kidge HKeamers, Cylinder Hones Surfacing 
Hones, Torque Wreneche mall Hore ones 
Tappet and Rocker Arm Grinder snd other 
toola. Ammeo Tools, Ine 2110 Commonwealt 

Ave North Chicago, Illinois 


] ] ] SELECTION GUIDE OF SPEC — 
IZED LUBRICATION TOOLS 
up in chart form covering 10 make 


drawing pointing ‘ ‘ part nat 
Form No 4-80 \lem Di 

Warner 0 ‘ Diversey Part 
Chicago 14 Iilinei 


119 RAMCO SERVICE MANUAL 

edition Illustrated Cilve cou 

data on ston rit inata 

on lo otlng engine trouble 

loss-——pitfall of me 

to overcome, lamune ‘ 

Bivd,, St. Lou 4 Me 

12 NEW GRIZZLY BOOK.Nine basic 
steps to extra mile of afe braking 

Illustrated charts enable maintenance men to 

visualize faulty braking conditions and help 

them in trou shooting and ers ' t 

ind bus aly Mfrs i'r 

Caroline st ‘auldin Ohi 
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You Can Keep Up 
to Date! Send in 
the Card for ... 


@ more information about NEW PRODUCTS on following pages 
®@ copies of these new FREE CATALOGS AND BULLETINS 


12 OIL FILTER MANUAL. Cartridge 
installation manual emphasizing 
easier service on late model cars with hard 
to reach filters. Illustrated instructions for 
ears through ‘54, with cross reference chart 
Wix Corporation, 1211 Ozark St., Gastonia 
N. 0 
12 TIRE RETRUING An illustrated 
bulletin about this newest extra 
profit service Describes Bear Balantru 
Service which makes possible both tire re 
truing and wheel balancing in practically one 
Operation Explains method using just one 
prenens jear Mfg. Co Dept BSAJ Rock 
Island, Ill 
] 2 COMPLETE DIETZ CATALOG 
Illustrates and describes the DIETZ 
complete line of Turn Signals, Clearance 
Marker Lights, Stop and Tail Lights, Head 
lights and Spotlights Mirrors, and other 
lighting and safety equipment for passenger 
cars, trucks, buses and tractors, This 20-page, 
color catalog also shows displays and mer 
chandising aids and is indexed and Kalamazoo 
punched for easy reference and filing. R. | 
ey Co , Wilkinson St Syracuse 1, 


127 HYDRAULIC BRAKE FLUID 
SERVICE HOW TO CHECK 
DRAIN, FLUSH, REFILL, BLEED Easy 
reference book that contains helpful service 
instructions as well as detailed descriptions 
and illustrations of the latest methods and 
procedures for profitably servicing hydraulic 
braking systems, Send for Bulletin HU-17H 
Wagner Electric Corporation, 6362 Plymouth 
Avenue, St. Louis 14, Missouri 
12 SIGNS OF PROFIT A four-page 
pamphlet describing Arrow generator 
and starter stock assortments. One page is 
devoted to a description of the Arrow Quick 
Checking Meter and ite uses. Arrow Arma 
tures Co., Box 1428, Spartanburg, 8. ¢ 


129 AUTOMATIC TRANSMISSION 
SERVICE TOOLS— Illustrated cata 
log pages for use of tools for Olds, Cadillac 
Pontiac Lincoln, Nash Hudson Kaiser 
Frazer, Ford, Mereury and Chevrolet auto 
matic transmissions, The ew Britain Ma 
chine ‘ New Britain, Conr 
130 VAL VE CATALOG \ vy 160-page 
catalog of valves alve guides, valve 
Re al’ opening a other alve con 
onents ote: d by Rich Mfg. Cory Battle 
Creek, Mich 
13] PLASTI - KOTE ‘po -IT- YOUR 
SELF'’ PRODUCTS Complete cata 
Piasti-Kote aerosol pre urized prod 
ecards, merchand 


‘ 


farm equipment 


Lal 
Obde 
132 4 page ge SERVICE GUIDE 
factual presentat 


Impacto n autome 


Sg as ‘| and 


Rand ¢ 


133 CATALOG f 25th ANNI 
VERSARY ‘ i iore than 200 


Item aut t ement 


il mak of 


aan Ite 


14, Mo 
134 : Seong oe rt CATALOGS 


( | action front end parte 


treated springs for cars and trucks. Moog In 
istries, Ine 6651 Easton Ave St. Louis 
14, Mo 
13 WHEEL WEIGHTS Colorful cata 
log describes eight types of balance 
weights covering 74 sizes. Also liste weight 
tools for application and removal of weights 
Snug] Wheel Weight Mfg. Co., Kokomo, Ind 
13 LEATHER KLEEN — Catalog sheet 
Tanner's Council approval Ss 
Testing Company report, Sample and other in 
formation on the largest selling leather and 
plastic cleaner. Tanner Products Corp Jept 
S.J 716 E. Washington Blvd., Los Angeles 
Calif 
13 ar REMY ELECTRICAL SERV 
A 20-page 8%xl1l1l-inch booklet 
ering pon BF steps in servicing the ele¢ 
trical system on an automobile Profuse 
illustrated (84 pictures). A must for the 
automotive electrician Delco-Remy Service 
Department, Anderson, Ind 
] 38 SPARK PLUG SPECIFICATION 
CHART—Covering all types of in 
stallations, designed to hang on wall in 
cludes correct procedure on installing and 
servicing spark plugs. Spark Plug Division 
Electric Auto Lite Co., Toledo, Ohio 
14 PRESSURIZED COOLING SYSTEM 
Servicing and maintenance of the 
pressurized cooling system is detailed in a 
booklet available from Stant Mfg. Co 1620 
a a aa Connersville, Ind 
14? = E, CABLE AND IGNITION 
CATALOGS of Andrews Mfg, Co 
924 8. Theresa, St. Louis, Mo 
144 RADIATOR SERVICING EQUIP 
MENT A new 45% page book Blue 
print For Profit explains big profits serv 
cing radiators, explains the Inland method 
illustrates and describes Inland equipment 
free factory training achool payment plan 
ete Inland Mfe Co 1108 Jackson St 
Omaha 8, Nebraska 
145 FREE SAMPLE OF UPHOLSTERY 
CLEANER FOR AUTOMOBILES 
Illustrated 4-page catalog Jensen Presents 
which gives full information about Jensen's 
Special Auto Upholstery Foam and ho t 
can profit jobbers, car dealers and serv 
stations sent with free sample of the produc 
Jensen Products, 4119 Broadway N.E., Knox 
ille 17, Tenn 
146 NEW HI-LO LACQUER SOLVENT 
LITERATURE ( rful, 8-pa 
which relates tl complete stor 
application of Hi 
tilable Attractiv 


omplete 


150 EL ECTRIC POWER DRIVE 
etin DH 17 ~contair 


, teu i 
rican Chair 
153. “SERVICE MANUAL FK SPARK 
PLUGS ind how t 
them comple te ae r 
SERV I¢ 1 MANUAL Ne 
Champion Spark Plu 
Proled oO} 
154 BLUEPRINT FOR PROFIT 
oklet th « e hiet f 


and 
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of power 

Sana, Micaees Sot ion 
= Auto Equipment - 
SAFETY LIGHTING SEERV- 
r? 7 AL. — Tells how to sell 
: service .. . How to sim 
; * ers + lamps to stock . . 
and packed with plenty of 
** Inquiry Bureau, De- 

Electric 


Oo., 
12, Ohio. 


service 
tools 


262 3% a 3¥ Zine hic ieee 
i de = 


tracks, eee, Suess, ete, New on 

style makes gasket selection simple 
easy, W: for your free copy today. Feit 
tony *, fg. Co., 1608 Oarroll Ave., Ohi- 


Filters and Ignition Parte. Motor 
sion Institute yd Kem Mfg. Company, 20-21 
Wagaraw Ré., Lawn, * J. 
370 BMEBROL MFG. ©O. — Com 
Marvel Gh Marsal Inverse Top Ort 
Motor Tune-U 
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700—Lamp Protectors 


“Sigwire Boots,” rubber fittings de 
signed to cover and protect under 
the-fender signal lamp parts and wire 
agalnst weather deterioration and 
corrosion, have been introduced by 
Signal-Stat Corp., 523-539 Kent Ave 
Brooklyn 11,N Y 

Usable on double and single face 
lamps, the boots help prevent cor 








Fender Line — -~---~-- 





rosion of lamp nuts, bolts and wash 
ers and facilitate removal 
Want more info? Use coupon on 
page 82 and you will get it! 


701—Battery Chargers 


Two battery chargers, one to ac 
commodate six-volt batteries up to 
100 amperes and 12-volt batteries u» 
to 50 amperes, the other a portab! 
model rated at 80/40 amperes whic 
also charges 6/12-volt units, have 
been announced by Allen Electric and 
Equipment Co., 2101 N. Pitcher St 
Kalamazoo, Mich 

The “Super De Luxe” model (right) 
includes a battery analyzer to indi 
cate whether the battery is norma! 
defective, sulphated, worn out or run 
down. Both models fast and slow 
charge and feature forced air venti 
lation, thermal overload circuit break 
ers for protection against burnout 
automatk timers, moisture-proof 
transformers and shock-resistant 
meters. Both operate from 115-volt 
























NEW PRODUCTS 


AND CATALOGS 


50-60 cycle AC current 
Want more info? Use coupon on 
page 82 and you will get i! 





702—Paper Tape 


Pressure-sensitive paper tape which 
takes sharp contours and flats and Its 
designed to unwind easily and stick 
quickly has been announced by Behr 
Manning Division, Norton Co., 1855 
Howe St., Troy N. Y 

t is claimed to hold firmly in place 
in the bake oven and not to lift or 
cur! during wet sanding of the primer 
Available in 60-yd. rolls in five 
widths from ! to 2 it withstand 
temperatures of 250 F. Adhesive 
strength is 35 ozs. per inch of width 
Want more info? Use coupon on 
page 82 and you will get it! 


(More New Products on page 8&6) 
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The SELIG Company 


Ationta, Dallas, Houston, 
Kansas City, New Orleans City 


auto 
quality 


container. Rugged 


SELIG PRODUCTS 
* match pace 
with progress 


Since 1896 when the first Ford rolled from a 


ycle shop, the Selig Company has served the 
industry with products of outstanding 


KUTZIT 


A superior motor block, chassis and parts cleaner 


w you can clean blocks, parts and frames 
h “steam jenny” efficiency without special 
lipment and at much less cost. All you need 


is Kutrzit and an air hose 


1zit absolutely will not harm the skin and 
no disagreeable odor. Guaranteed not to 
t paint or rubber. Diluted solution costs only 


nies per gallon 


rzit is sprayed on then hosed off with water 


Same air hose ts used for rapid drying. Kutzit's 


ining action plus air pressure removes stub 
n grease and dirt without effort. Kutzir is 
» ideal for hand-cleaning of small parts 





SELIG Jet Gun 


improved cleaning spray unit designed « 

tally for applying Kutzir. Operates without 
ustment on from 35 to 175 pounds air pres 
ce. No special container need Simply con 
t JET GUN to air hose and place fluid hose in 
construction throughout 


es time, labor and money 


Send me a 5 gallon trial order of KUTZIT 
Have salesman call and demonstrate 
Tell me how | can get a JET GUN FREE 





Name 





342 Marietta Street, N.W., Atlonta, Georgia ine 


State 

















Want more facts? Use Reader Service Card Page 82 






























A GENERAL MOTORS PRODUCT 
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akec Em Top Sellers 


DELCO-REMY COMPLETE BREAKER PLATES 


MAKE REPLACEMENT EASIER, SURER 


There are plenty of customer advantages to help you sell 
Delco-Remy pre-adjusted, center-bearing type breaker plate 
assemblies . . . extra advantages, too, for the man who does 
the installing. Fact is, all he does is put the plate in the 
distributor! Contact points are already aligned, spring tension 
already adjusted, condenser mounted, and clearances already 
checked. Looking at it from the mechanic’s viewpoint, Delco- 
Remy’s complete replacement breaker plate assembly is a real 
time and work saver when servicing Delco-Remy distributors. 


And here are the mechanical advantages the Delco-Remy 
complete breaker assembly offers the customer: 


) Scientifically spaced support bearings provide maximum 
stability under all operating conditions. @ Smooth motion 
of movable plate on molded anti-friction bearings allows quick, 
accurate response to sudden engine-speed changes. 3 Built-in 
oil-retaining felt provides dependable, long-term lubrication. 

@ Chemically treated support plate increases service life by 
resisting surface corrosion and “grooving.” 


Breaker plate assembly packages are available to cover the 
original equipment replacement needs of many 6- and 8-cylinder 
late-model passenger cars from 1949 through 1955. 

See your United Motors catalogs for complete description and 
application data. Then order a stock of Delco-Remy breaker 
plate assemblies from your United Motors distributor. 


Delco -Rem 


ELECTRICAL Sy‘s 


DELCO-REMY e DIVISION OF GENERAL MOTORS © ANDERS@N, INDIANA 
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704—Handle Tool for easy removal of the handle or 


crank without damage to upholstery 
More New Products A tool for removing remote contro! Want more info? Use suaaaien on 
(Continued from page 83) door handles and window cranks on page 82 and you will get it! 
the 1955 Chrysler line of cars has oe 
been announced by Owatonna Tool 705—Underbody Coating Unit 
Co., 306 N. Cedar St., Owatonna, 
703—WMirror Adapter Minn An underbody coating unit con- 
It is designed to slide between the taining necessary equipment to get 
A device to permit replacement of handle and washer, releasing the clip into underbody business has been an- 
body mount mirrors without drilling nounced by Alemite Division, Stew- 
additional holes or allowing old holes art-Warner Corp., 1826 Diversey 
to show is available from Norlipp Co., fl ——_ Zo Pkwy., Chicago 14, II 
5901-31 S. Lowe Ave., Chicago 21, Ill iy— It contains a 4-1 ratio pump with 
’ air motor for 54-gal. drums, dual 


An adapter bar permits the mirror 
to be mounted in present holes by a 
simple installation method 

Want more info? Use coupon on 

82 and you will get it! 


page 


air regulators and air coupler, 25’ of 

air hose, 25’ of material hose with a 

one-piece aluminum spray gun with 

built-in air velocity regulator, a 

: . ° heavy-duty steel cover for 400-lb 
Ignition Specialists Appreciate drums and a heavy steel hanger. The 
pump, which weighs 13 lIbs., can be 

the QUALITY and VALUE changed from one drum to another 
and handles’ semi- solids, fluids, 

abrasives and non-abrasives. It can 

Built Into Y 2@ be used through piped installations 
The spray gun features an optional 

spray pattern that can be changed by 


turning the nozzle 
Want more info? Use coupon on 


Andrews page 82 and you “will get it! 
706—Outboard Carrier 
IGNIT ABLES An outboard motor carrier which 
ION PARTS, WIRE & C can double as a stand for torage or 
display purposes and which fits 
D-150H 











Johnson 5'%, 10 and 25 and Evinrude 
74, 15 and 25 models has been an 
nounced by E-Z Fold Outboard Motor 
Carrier, 6670 Lincoln Ave., Chicago 
. 45, Ill. 

For 35 years the workmanship, the care = It runs on rubber tires (dual wheels 
and precision that go into the Andrews Line used on 25's) and fastens to the lower 


of Ignition Parts, Wire and Cables have 
made them the standard replacement parts 


chosen by Ignition Specialists the world over. 


ORDER FROM YOUR JOBBER 


ndrews — 
ey woe yy ST. LOUIS, MO NEES unit of the outboard. Gabby Hartnett, 


Chicago Cub catcher, is shown pulling 
a Johnson 25 
Southeastern Representative Southwestern Representative: Want more info? U 
7 ( Se? “ 07 i 
LAWRENCE M. HIRSIG & COMPANY LYNN & HEMPHILL a ao Blagg ser 


American Netione! Bank Buliding 301 North Market : r ) 
Jacksonville 7, Florida Dalles, Texas (More New Products on page 90) 
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LIST PRICE ONLY 


‘aa 


Arvin Series “£55” 


for 1955 Chevrolet, Ford, Plymouth cars 





PRESSURE-FORCED HEAT 
AND DEFROSTING 
Fresh Air or Recirculating 


For comfort, it’s volume that counts! And Arvin’s high- 
speed impeller—operating up to 3000 r.p.m.—pressure 
forces warm air to all parts of the car and to the de- 
froster—within seconds. 


Core is refilled every 2 seconds! 


Arvin’s larger radiator core, with a 2-second hot water 
refill rate, has ample capacity for big, sustained heat 
distribution. All the air in a 6-passenger sedan is circu- 
lated every 2 minutes. When heater is shut off, summer 
vent provides free circulation of fresh air for cooling. 


Arvin—First in Car Heaters since 1921 


Want more facts? Use Reader Service Card Page 82 SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 





Hot Water Car Heaters 


AS A FRESH AIR HEATER 
fits 1955 Ford and Chevrolet cars 





Tod ad 


The Arvin ‘55-12’ installs complete in a ’55 Chevrolet 
passenger car in 1.2 hours. Blower fits pre-punched holes 
in dash—only 4 holes to drill .. The Arvin “55-6” can 
be fully installed in a ’55 Ford passenger car in only 
one hour. Only 2 holes to drill in the dash. 


Arvin Series “20” 


AS A RECIRCULATING HEATER Universal Recirculating Heater-Defroster 
fits 1955 Plymouth, Ford and Chevrolet cars fits most cars and trucks, new or old 


The Arvin 55-6” is the ideal recirculating heater for LIST 
1955 Plymouth passenger cars. All mounting holes but PRICE S O95 
one are drilled in the dash plate, which is easily remov- ONLY 

able for off-the-car drilling . . The “55-12” and “55-6” 


are easily installed as recirculating heaters in 1955 Chev- Defroster extra. Liberal dealer discount. 


rolet and Ford cars, respectively. 


A champion performer, a real space-saver ! 


A spectacular value, with highest appeal to 
every prospect for recirculating heat. The 
Arvin reputation for proved performance in- 
sures big-volume sales. Specially designed to 
fit easily into small or odd-shaped spaces in 
cars or trucks, 


A New Core — King-Size Fan 





Demonstrator Display and Poster A heater with a great heart!—2400 square 

inches of radiating surface in a 6 x & x 2!4" 

Tubular steel frame to hold Series 55’? Arvin Heater honeycomb core. Water changes completely 
FREE with single order for 24 or more heaters—either every 2 seconds at normal driving speeds 

Series ‘55”’ or Series "20’’. distributes heat fast! ... Big &-blade, 7-inch 

Big, 17 x 22”, 2-color wall or window poster in dazzling fan moves 150 cubic feet of warm air per 

Day-Glo ink—FREE with your Arvin heater order. minute. Circulates all air in average sedan or 

truck cab every 2 minutes. 


See your Arvin distributor « Arvin INDUSTRIES, Inc., Columbus, Indiana 
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More New Products 
(Continued from page 86) 





707—Colored Sidewalls 


Changeable rubber sidewalls in red, 
yellow, blue green and pink in two 
sizes to fit popular 15” wheels are 
available from The Goodyear Tire & 
Rubber Co., 1144 E. Market, Akron 
16, Ohio. 

No special tools are required for in 
stallation and the sidewall fits be- 
tween tire bead and wheel rim with 
the bond increasing as speed of the 


wheel increases, according to the 
manufacturer. Resistant to stains and 
scuffing, they may be transferred to 
new tires. 
Want more info? Use coupon on 
page 82 and you will get it! 


708—Torque Wrenches 


Ten torque-limiting wrenches, 
manufactured in conformance with 
military specifications and calibrated 
to an accuracy of plus or minus 3% 
plus a maximum of two Ibs. and in 
cluding models with “4”, %”, Ww” 
and %” drives, have been introduced 
by Plomb Tool Co., Washington and 
Santa Fe, Los Angeles 54, Calif. 

Desired torque is set on a microm- 





++ €ASY off! 


It’s ay 
in the 
Magic 
mechanism .- 
JET, the new hose 


fastest installation and removal. Now . 


So easy to 


stainle teel band 


drop into slots automatically. Now tighten worm screw and JET ison 


to stay. Easy removal 
screwdriver head at same time 


Like all Aero-Seals, JET 
plete choice of size s, too 


Profits come from TURNOVER, not discounts, and new JET means 


business. See your jobber 


Via 
Y Ai SET 


NOSé CLAM D 


PY telddeddad 4 


BREEZE CORPORATIONS, INC., 


Want more facts? Use Reader Service Card Page 82 


» You'll tip y 

clamp with the exclusive patent 

ittach! Just push the housing to de 

nugly around hose hreads of the worm scre 
loosen worm screw, push the buttor 

clamp 


stays put till you remove it 


our hat te 


j 
vailable at no in 


] 


if) | litt 
pring oper / 


There 


700 Liberty Avenue, Union, New Jersey 





eter-type handle, enabling the wrench 
to release automatically, signal the 
user with a reflex action and reset 
itself. 
Want more info? Use coupon on 
page 82 and you will get it! 


709—Air Conditioner 


A “drive-in” air conditioner for 
patrons of outdoor movie and eating 
establishments, featuring warm de- 
humidified air for winter, is available 
from A. R. A. Manufacturing Co., 
1041 Foch St., Fort Worth, Texas 

Similar to a room air conditioner, 
the device is mounted on a stand be- 


side or above the parking area and 
two tubes extend from the _ unit 
where they are fastened to the car 
window. One pumps air in while the 
other is a return-air vent. 
Want more info? Use coupon on 
page 82 and you will get it! 


710—Bead Breakers 


Upper and lower bead breakers, de- 
signed for tubeless tires and safety 
rims and made to apply pressure over 
a wide area and to unlock the bead 
without touching the sealing ridge or 
twisting the bead, have been an- 
nounced by Coats Co., Inc., 3001 Fifth 
Ave., S., Fort Dodge, lowa 

According to the manufacturer, the 
breakers have been tested and ap- 
proved by leading tire makers and 
oil company laboratories. 

Want more info? Use coupon on 

page 82 and you will get it! 
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a OVER 40 CONVENIENTLY LOCATED WAREHOUSES 


Only Southland features store door delivery from over 40 
conveniently located warehouses. This exclusive service 
means that you can stock a smaller inventory while still 
offering complete service. It means these powerful, factory 
fresh batteries arrive even fresher. You'll have fewer cus- 


tomer complaints and adjustments with Southland. Give 


BOOST YOUR PROFITS | 
your battery sales a fresh start, write or wire today for 


with the exclusive 
complete details on how you can make greater profits with 


Electrical Check System 
Southland Batteries. 
Only Southland dealers are able - ‘ , 
ea see er ee Wet or Dry Charged Batteries, Custom-Built 
to boost their profits with the _ 
to meet all Competition. 


exclusive electrical check system 
You'll make higher profits with Southland, because you'll have better 


that builds more sales for bat 
batteries in every price range. And all Southland famous Rub-Glas 
teries, generators, starters and 
8 Silvernode batteries come wet or dry charged, to start their active 


regulators life when they are put in service 


? / jy J // oe j 
4 “iloom UM (01 4444 < ,aselhs 


for complete information 


WRITE OR WIRE TODAY 


ALLIED BATTERY CO. 
2040 AMELIA STREET © DALLAS, TEXAS BATTERIES 


Manufacturers of a Complete Line of Wet and Dry Charged Automotive, Marine and Commercial Batteries 
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711—Squeak 


A portable 
locating motor 
body rattles, 
balance 


vibration 
wheels, thumping tires and 


Detector 


squeak detectc 
and bearing k 
from « 


w for 
nocks, 
yut-of- 


loose connections while driving the 
car has been introduced by B & K 


Manufacturing 
port, Chicago 1 
needed to opera 


3, Ill 


Co., 3731 
No 
te it 


N. South- 
training ik 


Want more info? Use coupon on 


page 82 and 


you will get 


71 2—Radiator Cleaner 


A chemical cleaning compound for 


cooling system: 
performs withot 


and radiators, 
it acid or 


it! 


which 


neutralizer 


and is said to be harmless to skin, 
metal and rubber surfaces, has been 
announced by Warner-Patterson Co., 
920 S. Michigan Ave., Chicago 5, III. 

Packed in a one-pound can, the 
cleaner is poured into the radiator as 
the motor is idling. It removes grease, 
muck, rust and scale so they can be 
drained out 

Want more info? Use coupon on 

page 82 and you will get it! 


71 3—Exhaust Manual 


An illustrated 12-page manual con 
taining step-by-step instructions for 
installing monoxivent exhaust elimi 
nating systems has been issued by 
Kent-Moore Organization, Inc., 5-105 





car “SIZZLE PATCHES’ 
wit 


FILLER 
ABS 


+e the Big Difference in 
TUBELESS TIRE REPAIRING 


‘. 


PORTABLE CLAMP 
Carefully engineered 
for fast and easy han 
dling. Fits any position 
in tire. Fast running 
pressure screw; magne 
tic foot; and other 
exclusive features 


MONKEY 
ibs 


MONKEY GRIP SALES CO. 


Want more facts? Use Reader Service Card Page 82 


SHOP CLAMP 


Mounts on wall or table 
for heavy-duty service 
Wide opening for fast, 
easy positioning. Magnetic 
Handles 
11:00 and 


pressure 
tires up 
all tubes 


foot 
to 


For a safer repair, use the vul- 
canizing patch method with 
an extra piece of rubber to 
“fill the hole.” FILLER TABS 
on Monkey Grip ‘‘Sizzle 
Patches” supply this needed 
rubber. Monkey Grip can fill 
all needs for tubeless tire 
repairing. Order ‘Sizzle 
Patches” today ... the Vulcan- 
izing Patches with the Big 
Difference... FILLER TABS. 


ASK YOUR JOBBER 


ABOUT TUBE 
MATERIALS 


LESS 
AND OTHER 
PRODUCTS 


TIRE AND TUBE REPAIR 


MONKEY GRIP 


P °o 


DALLAS, TEXAS 





Detroit 2, 
of 


General Motors Blidg., 
Mich. Included are illustrations 
various duct system type and in- 
Stallations of each monoxivent fix 
ture, tables of required duct, blower 
and trench depth specifications and 
essential blower data on location, 
mounting, connections and adjust 
ment 

Want more info? Use 

page 82 and will 


714—Ignition Kit 


An ignition kit 
product consisting 
end wrenches and a feeler gauge 
packed in a plastic pouch that fits 
the pocket, ha been announced by 
Herbrand Tools, The Bingham-Her 
brand Corp., 1111 Stone St., Fremont, 
Ohio 

The wrenche 
ings on each end and 


coupon on 


you get it! 


for Delco-Remy 


of three open 


different open 
are lor 


have 
angled 


accessibility to coil leads, points, con 
densers, etc. The feeler gauge cover: 
all Deleco-Remy contact points 
Want more info? Use coupon on 
page 82 and you will get it! 


715—Truck Mirror 


10” truck 


mirror aid to 
be double strength and shockproof, 
featuring a rubber ring channel in 
which the unit floats to absorb mois 
ture and vibration, has been an 
nounced by Auto Lamp Manufactur 
ing Co., 2909 S. Indiana Ave., Chicago 
16, Ill 

Called “Little Giant 
can adjusted to any 


A 6%” x 


the 
ired 


mirror 


be ce posi 


£ 


tion. A channel of 
steel permits 
Want 
page §? 


(More New 


two-piece formed 
replacement 
info? Use coupon on 
it! 
96) 


more 
and yo. u 


Product 


tli get 


on page 
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SAVE SAVE SAVE 


COLOR-SOLV 


It’s New! It’s Revolutionary! 
Simply use Equal Parts 
COLOR-SOLV and Lacquer Color! 


1. Saves 331% to 66%% on lacquer reduction. 









PR pnt 





4. SAVES 50% ON TOTAL COST (Time, Labor, 
Materials). 


5. Provides film thickness equal to double the coat 
application using ordinary thinners. 


6. Eliminates 90% of sand scratches swelling in 
old lacquer coating. 


7. ee PS os wel ae 









eo es 
tory method lacquer application in own shop. 


-Y. Achieves Hot Spray effect with Cold Spray 
methods. 






10. Lets painter avoid smarting eyes, dry throat 
after complete spray job because of inoffen- 
sive, mild odor. 








MARTIN=SENOUR 


2520 S. Quarry St., Chicago 8, Ill. 








aslerpiece 


FOR HARD DRIVING= HIGH MILEAGE 


ADVERTISED 
IN 
The Saturday Evening 


POST 


AND 


LIFE 


GOULD otters All of the New Lifegiving 
... Powergiving qualities of modern Research 
in a Powerful New 120 Ampere hour Battery 


DEEPWELL CONSTRUCTION, seldom needs refilling . . . LEAD BUSHING POST CONSTRUCTION 
resists vibration... ELEMENT TOP PROTECTORS resist damage to separators...KATHON GRIDS 
for longer plate life... LIFETIME DUAL INSULATION, glass mats plus mechanical separators... 
TELEVEL VENT PLUGS, tell water level at a glance . . . HARD RUBBER CONTAINER, rugged, 


longer lasting. 


GOULD-NATIONAL sarreries, inc. 


SAINT PAUL 1, MINNESOTA 
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AS 
ADVERTISED IN 


The Saturday Evening 


POST 


all the finest 

SS 
qualities possible in 
a battery are yours in the great new 
120 ampere hour National Deepwell! 


The bigger capacity, power loaded New National is especially designed for 


the longest service under the toughest driving conditions. The newest 
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z= 
S 
= 


KRG 


developments in battery construction have gone into the new National a 
battery whose outstanding rugged appearance is surpassed only by its 
tremendous performance. 

DEEPWELL CONSTRUCTION, seldom needs filling... LEAD BUSHING POST CONSTRUCTION 
resists vibration ELEMENT TOP PROTECTORS resist damage to separators 


KATHON GRIDS for longer plate life LIFETIME DUAL INSULATION, glass mats plus 
mechanical separators TELEVEL VENT PLUGS, tell water level at a glance HARD 


RUBBER CONTAINER, rugged, longer lasting 


GOULD-NATIONAL BATTERIES, INC. 


SAINT PAUL 1, MINNESOTA 
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More New Products 


(Continued from page 92) 





716—Brake Tool 


A brake tool, which installs and 
withdraws pistons and cups into and 
out of wheel cylinders of Chrysler 
built and some other car without 
damaging of cups, disconnecting of 
brake lines, etc., has been introduced 
by Win-Well, Inc., 6803 West Blvd., 
Inglewood, Calif 

Operating on a pressure 
the tool i 


principle, 
inserted into the piston 


turned so that the teeth lock and the 
piston is withdrawn. Installation is 
effected by inserting the piston and 
cup into the ejector end of the tool 
flush with the surface and injecting 
the piston and cup 

Want more info? Use coupon on 

page 82 and you will get it! 


717—Tubeless Kit 


A tubele tire repair kit containing 
a gun and two cartridges, six “4” and 
ix 5/16” sealing tem plugs, one 
buffer and one tube of cement ha 
been introduced by Kex Products, 
Inc., 7259 Lansdowne Ave., St. Louis, 
Mo 


Holes up to “%” can be handled 





QUALITY 


that RINGS Repeats! 


«+e says Danny Dollar 


Chance or outside appearances may bring a 
customer in for the first time...but profitable 
repeat business is built on quality of parts and 
workmanship. It pays to guard your 
reputation with Niehoff Warranteed Ignition 
Parts...precision engineered to assure 


performance that satisfies. 


WAREHOUSES: NEW YORK 19. NY 


96 Want more facts? Use Reader Service Card Page 82 


250 W. 54th Street. PHILADELPHIA. PA., 1631 Fairmont Ave. 
BOSTON 34, MASS., 254 Brighton Ave, BRANCHES: LOS ANGELES 15. CALIF., 1330 W. Olympic Bivd. 


BIEN UEES 


eevrerrsi 
rien? 
“a ca 


fool 


4 





without dismantling the tire and 
larger holes (up to 5/16”) can be ré 
paired by removing the tire and in 
talling the proper plug 
Want more info? Use coupon on 
page 82 and you will get it! 


718—Bead Expander 


An air-operated tubels tire bead 
expander built to withstand 200 Ib 
of air pressure and consisting of a 
neoprene rubber tube encased in a 
nylon cover has been introduced by 
H. B. Egan Manufacturing Co., Mu 
kogee, Okla 

As the tube is inflated, the nylon 
cover contracts in length, forcing the 


tire bead against the rim. The ex 
pander accommodates most passenge! 
and light truck tubeless tires, weigh 
only one pound and is easily stored 
Want more info? Use coupon on 
page 82 and you will get it! 


719—Metal Cutting Saw 


A metal cutting saw that operate 
as a band or cut-off saw, adaptable 
for machine, welding or maintenance 
shops, has been announced by Gibbe:s 
Machinery Co., P. O. Box 1020, Co 
lumbia, S.C 

The saw splits, notches, slots, saws 
contours and performs cut-off oper 


ations, It is table mounted, but can 
be detached, An automatic pressure 
sensitive clutch eliminates jamming 
and machine damage, the manufac 
turer said, and the operator can se 
lect automatic operation or foot 
pedal control, power or hand feed 
Powered by 1/3 or Yehp on a 115 
volt motor, it operates on standard 
shop current with three speeds 
Want more info? Use coupon on 
page 82 and you will get it! 
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Another in a series ns o— ancsneiaiaind seaneaee 
of reports to AC and important extra protection 


wholesalers and 3% Hl , 
dealers for engine parts! 


oo = 


more than 
SLUDGE-TRAPPING 
POCKETS 





AC OIL FILTERS top all makes 

as New Car Equipment 
The unusual “inside story” of AC Oil Filter construction pictured at 
the left is one reason why AC OIL FILTERS today are standard or 


optional factory equipment on more new cars than any other brand. 


New paper engineering pioneered in 1946 

makes density-type filter obsolete! 
Qil filters came into their own when engineers found a way to filter 
oil through paper. How AC treats its own custom-engineered paper is 
a carefully guarded trade secret. But, this specially processed paper 
filters out damaging dust, dirt, grit or specks of metal as small 

as 1/100,000th of an inch . . . traps as much as I'4 pounds of 


harmful material in 5,000 miles of driving. Hill not remove detergents 


from heavy-duty oils! 


Exclusive AC “accordion fold’’ increases filter area— 
prolongs filter life! 
Ten times the filtering area! More than 90 sludge trapping pocket ! 
Those are two of the benefits of AC’s “accordion fold.” This exclusive 
AC. feature provides better filtering action through the full 5,000 mile 


of driving between filter changes. 


OIL ...gnother AC 
AFILTER sales story that can? 
AC SPARK PLUG DIVISION 
be topped {/ GENERAL MOTORS CORPORATION 


FLINT, MICHIGAN 


AC ENGINEERING WITH GM RESOURCES CAN ALWAYS BE LOOKED TO FOR LEADERSHIP 
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720—Testing Tank 


A contour-shaped tubeless tire 
testing tank of extra heavy gauge 
metal and cadmium-plated rollers in 
the bottom for rust-free operation has 
been introduced by Big Four Indus 
tries, Inc., 5938 Carthage Ct., Cincin 
nati 12, Ohio. It has extra depth to 
insure complete submerging of beads 
and rim rivets 

Want more info? Use coupon on 

page 82 and you will get it! 


721 —Accessory Catalog 


An illustrated catalog of its line of 
mirrors, lamps, directional signals, re 
flectors and flares for use on truck: 


and buses has been issued by Grote 
Manufacturing Co., Inc., Lafayette 
and Grandview Aves., Bellevue, Ky 
Included is a summary of ICC light 
ing regulation for trucks, buses 
tractors, trailers and combinations 
Want more info? Use coupon on 
page 82 and you will get it! 


722—Upholstery Cleaner 


An odorless foam upholstery clean- 
er, requiring no equipment and said 
to offer good results from unskilled 
labor, is available from Jensen Prod 
ucts, 4119 Broadway, N. E., Knox 
ville, Tenn 

It will easily, safely and quickly 
remove soil from all types of up 





It’s a special Fel-Pro 
formula that makes 
Felcoid so tough, you 
can bend it, flex it, fold 
it, without affecting its 
sealing power. Because it 


is a homogeneous material, 
it maintains its shape 
insuring easy installation 
Because this amazing 
material can be folded to 
fit into SMALLER 





CARTONS, it means 

easier handling and stocking 
of entire Fel-Pro Gasket 
sets... head sets, oil 

pan sets, full sets and 

push rod cover sets. 





— <> elcoid Oil Pan Gasket! 


FELT i PRODUCTS MFG. CO., 1548 Carroll Ave., Chicago 7, Ii. 


627 
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aid, and 
and gal 


holstery, the manufacturer 
is marketed in pints, quart 
lons 
Want more info? Use coupon on 
page 82 and you will get it! 


723—Mounting Band 


A pneumatic mounting band 
tubeless tires that can be operated 
without removing the wheel fron 
the car has been developed by United 
States Rubber Co., Rockefeller Cen 
ter, New York, N. Y 

The unit, which weighs 5 lbs., ha 
no moving parts and fits most pa 


for 


~~ 


senger cars, is placed around the out 
side of the tire. When the band i 
inflated, the beads are forced into 
a seal against the rim 
Want more info? Use coupon on 
page 82 and you will get it! 


724—Abrasive 


A mesh-type waterproof 
abrasive product, said to be resistant 
to filling and loading and usable for 
wet or dry sanding by hand or ma- 
chine, is available from Minnesota 
Mining and Manufacturing Co., 900 
Fauquier St., St. Paul 6, Minn 

“Fabricut,” as it is called, has a 
“self-cleaning” action which mini 


coated 


44 : 
: IN] 
A 


mize filling as the stock being re- 


moved passes through the openings in 
the mesh. If the mesh doe 
clogged, it can be blown clean with 
compressed air. Grits range from 100 
to 400, roll sizes run to 24” wide, 
dise sizes are up to 18” diameter and 
tandard sheet sizes are 9” x 11”, 
3” x 8” and 3” and 3 2/3” x 9” 
Want more info? Use coupon on 
page 82 and you will get it! 
(More New Products on page 101) 


become 
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McQUAY-NORRIS 
BEARING SERVICE 


Sure you know CHROME-CONTROL LEAK-PROOF Piston 
Rings. You know they hug that cylinder wall, keep the oil down 
and power up. You know they seat quick and do the job right 
and you also know they give positive performance. You know 
that because you’ve heard about them for more than 45 years. 


McQuay-Norris Manufacturing Company, St. Louis 10, Mo. 


PISTON RINGS 











usin! Here you see a precision 

5! designed for a specific job, to remove 

orn cups and pistons quickly, easily and 
efficiently. This means a savings to you of time and 
money plus greater profits. Do the whole job with 
this “two-way” brake tool. No more disconnecting of 
brake lines, and no more pinching or possible damage 
to the cups when installing new parts. Sold only 
through your jobber with a manufacturers warranty 


of performance 


WITHDRAWAL OPERATION 


Vernon "Dibbs” Giddings, eighteen years 5) 
On automotive expert, says Wonder P i. 


Brake Tool is ao ‘two-way’ instrument that 


poys for itself, and is priced right. No ool 
more blowing ovt of pistons and cups ——_ 

a 
then prying them out with hand pincers F= 
Wonder Brake Tool saves me time and i 

sy 


money 
Simply press teeth of tool into pistor 


clockwise and when locked tight, pu 


Manufactured by 
INSTALLING OPERATION 


4 | s— 


Swab piston and cup with brake fluid, insert into injector end flush with 


surface, hold close to « ylinder and set into position 


6803 WEST BLVD. - INGLEWOOD 3, CALIFORNIA 
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More New Products 


(Continued from page 98) 





725—Engine Hoist 


An engine hoist made on a balance 
fulcrum principle to lift engines with 
the transmission intact and tip then 
to any desired working angle is avail 
able from G & H Product Inc., 224 
14th St St. Paris, Ohio 
The hoist handle in-line or V-typ 
» 1,600 Ibs. and pern 728—Door Handle Remover 


' 











Me 
wl 
t a 





installation or removal by one man 
in 15 minutes, according to the manu 
facturer. Engine can be tipped by 
turning worm of the hoist with a 
ratchet wrench 
Want more info? Use coupon on 
page 82 and you will get it! 


726—Undercoater 


An undercoater, featuring “coil 
le design heating units to prevent 
clogging and small supply lines to 
the spray gun for greate! “flow 
ability,” has been introduced by Spee 
Flo Corp., 720 Polk Ave : Houston 
lexa 


—_—_—_— 


Atomizing air pressure is said to be 
reduced by almost half, thus reducing te 3- hoek tre 
m | 


ILEAGE! ~ 


Mileage — you add it with Michigan | ® ° 
Hi Therm Engine Bearings — best for mic . an 
replacement. You add miles of satis | 


faction — you stay miles away from 


arguments and make-good jobs. You're 
miles ahead with faster, more accurate 
installations 


A “engine iene 


=A SPECIFY MICHIGAN HI THERM 
Made to the some original 
equipment specifications as the 
bearings we supply to leading 


cor and truck manufacturers 


rspras and producing 
ivings of over one third 


per drum 


page 82 and. you will ‘gett DETROIT ALUMINUM & 
7a7—Storage Better: | BRASS CORPORATION 


Dry charged storage b i 
t “b r charg DETROIT 11, MICHIGAN 

an addition of et 
have been announced y 
Division, General! Motor 


an be used withou 





SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 Want more facts? Use Reader Service Card Page 82 








"Tn Proud. of the Story Behind. 


one Ste TMEBUG 


gqrict NAL : ~p. | 
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4 “It doesn't take three guesses to pick the place where | 
started in business,” says Mr. Panasuk. “Starting as a small 





filling station and repair shop, doing all the work myself, 
Seven-Mile Auto Electric has increased twelve times in size, 
has floor capacity for eight to ten cars at a time, and employs 


half-a-dozen men to handle customer service.” 











Modern scientific testing equipment eliminates oe 


results in tune-ups that sell parts and labor, build cus- 


tomer good will. 





these Pictures! 


LTTERINGE, 


owner of Seven-Mile Auto Electric, Detroit, Michigan, who 


has built a highly successful business on original service parts 


‘The smartest move | ever made was 
when I decided to handle Original 
Service Parts and nothing else!’’ 


Reliable workmanship, matched with 
the quality of original service parts, 
has been the pattern thousands of 
successful men have followed in serv 
icing customers’ cars. They know 
original service parts are the key to 
growth, expanding operations and 
bigger profits. Let us show you the 
many outstanding opportunities for 
increased profits open to you with 
Auto-Lite Original Service Parts. For 
complete details, see your Auto-Lite 


distributor or write 


THE 


ELECTRIC AUTO-LITE 
COMPANY 


Parts & Service Division 


TOLEDO 1, OHIO 











More New Products 
(Continued from page 101) 





729—Trash Bag 


A fabric trash bag with disposable 
moisture-resistant inner paper liner 
designed for installation under the 
dashboard, i available from Berk 
shire Specialty Products Co., 63 Park 
St., Adams, Ma 

“Sto-It” can be installed without 
tool and it lide out of the way 
when not in use 

Want more info? Use coupon on 

page &2 and you will get it! 


730—Armature Lathes 


A line of precision armature lathe 
and mica undercutter incorporating 
feature aid to be found usually on 
only expensive production and in 
dustrial machinery ha been an 
nounced by Parker Machine Too] Di 
vision of Parker-McKnight Co., Cin 
cinnati, Ohio 

Mode! 300 i 
pany equipment 


hown here, The com 
include Jacob 


dovetail ways with 
adjustable gibs, automatic push-but 
ton feed, ground spindle with ad 
justable bearings, heavy cast semi 
steel bed, line-of-sight undercutter 
and swing-in growlet 

Want more info? Use coupon on 

page 82 and you will get iu! 


armature chuck 


731—Brake Guide 


guide containing 
descriptions, pictures and diagrams of 
how variou brake system work 
with a pecial ection on powe! 
brakes, has been published by Amer 
ican Brakeblok Division of American 
Brake Shoe Co. and is available from 
N. A. P. A. warehouses, American 
Brakeblok jobbers and sal person 
nel. It core in pocket size 

Want more info? Use coupon on 

page &82 and you will get it! 


732—Wheel Weight Molder 


A wheel weight molding machine 
with which owners can make '% oz 
to 6 oz. weights from scrap lead, has 
been annouced' by Bee-Line Co., 
P. O. Box 569, Davenport, lowa 

The device is said to produce over 
300 weights an hour. One-inch clips 
are available for weights of 1! OZ 
or more, and %” clips for 4 oz. and 
1 oz. weights 

Want more info” Use coupon on 

page 82 and you will get it! 


A brake service 


104 


733—Sidewall Kit 


A kit of colored sidewalls for 15” 
or 16” tire including a set of four or 
five idewall disc cement, abrasive, 
application brush hardwood roller 
and instruction j available from 
Nu-Way Kolorwall Inc., 1797 W 
Adams Blvd., Los Angeles 18, Calif 

Made latex rubber, the disc 
come in medium hade of blue, 


green, yellow, pink or white and ap 
plication is reported to take about 15 
minutes per tire 
Want more info? Use coupon on 
page &2 and you will get it! 


734—Cleaning Guide 


“Cleaning Guide for Garages,” a 
17” x 2142” wall chart covering 
cleaning part with cold olutions, 
cooling ystem motor exteriors, 
floors, ramps, pit pumps, lube 
equipment, carbon removal, boiling 
out radiators, car washing, steam 
detergent cleaning, pressure rinsing, 
paint stripping, prepaint conditioning, 
hand cleaning, soaking up oil spillage 
and washroom sanitation, has been 
issued by Oakite Products, Inc., 152 
Rector St.. New York, N. Y 

Want more info? Use coupon on 

page 82 and you will get it! 


735—Power Unit 


A portable power unit for starting 
talled cars on outboard motors, fea 
turing a built-in charger that can be 
used to recharge batteries, has been 
announced by Blitz Electric Co., 5713 
Wentworth Ave., Chicago 21, Ill. It 
can be used for emergency signaling 
or lighting 

Want more info? Use coupon on 

page 82 and you will get it! 


736—Siren 


A siren aid to provide peak per 
formance on 22 ampere by using a 
drive motor which does not need spe 
Clal generators or batterie has been 
introduced by Pyle-Nationa 0., 1334 
N. Kostner Ave., Chicas l ll. The 
faster the vehicle tra‘ louder 
the ignal!l 

Want more info? 

page 82 and you 


737—Wrecker 


A wrecker de ignea tor usé¢ on a 
pick-up truck or light chassis of “4- to 
] ton capacity and especial! ulted 
for work in congested area nas been 
announced Dy Ernest Holme Co., 
2505 E. 43rd St., Chattanooga, Tenn 

rhe frame is no higher than a truck 
cab and when mounted on a light 


truck with short turning radius, can 
afely make harp turns into close 
places. It is power-operated with a 
worm drive winch and has rear-end 
controls with throttle regulator, non 
winging double booms and an out 
board leg designed to be hooked into 
either side of the frame 
Want more info? Use coupon on 


page 82 and you will get it 


738—Lights 


A clearance marker light and an 
armored light, both featuring easy 
bulb change without tools, have been 


ida 


i 
Wn 
\WU0 RU RRR EET I/// 


PAT. PENDING 


announced by K-D Lamp Co., 1910 
Elm St., Cincinnati 10, Ohio 

Neither lamp ha crev or re 
taining rings, and it Is unnecessary 
to disassemble either model for 
mounting 

Want more info e coupon on 


page 82 and you will get it! 


739—Valve Lifters 


A line of one-piece hydraulic valve 
lifter to provide replacement cov 
erage in Chrysler, DeSoto, Dodge, 
Hudson, Lincoln, Nash, Packard and 
Plymouth cars, has been announced 
by AC Spark Plug Division, General 
Motor Corp., 1300 N Dort Hway 
Flint 2, Mich 

Want more info? Use coupon on 

page 82 and you will get 


it! 
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Another contribution 
from CLEVITE...this useful manual 


for the bearing service industry 


@ Here’s a book that has been developed to help 
mechanics, parts managers, foremen and others who 
buy and install engine bearings. It is one more of a 
continuing parade of contributions made by the 
world’s foremost designer and builder of original 
equipment engine bearings. 

We've called this valuable book ‘Mechanics’ En 


gine Bearing Reference Manual’’. It explains in 


more than 100 pages of easy-to-read technical data 
how to determine and correct the causes of bearing 


failure and how to properly fit new bearing 


You can get your complimentary copy through your 
nearby N.A.P.A. jobber 
able source of the famous Monmouth* line of Clevite* 
77 and Micro* bearings identical with original 


bearings installed in most automotive equipment, 
™—, 


your local and depend 


eThe« v evite and M ere registered trade marks of Clevite 


TRADE MARK 


ENGINE BEARINGS 


Clevite Service 
The Cleveland Graphite Bronze Co 
Division of Clevite Corporation, Cleveland, Ohie, U.$. A. 
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LOOKING FOR A WAY TO 


INCREASE YOUR REPAIR BUSINESS? 


UMS HAS IT! 


pat mee i 
MODERN SERVICE SCHOOLS 


The .purpose of the UMS Training 
Schools is to enable you to receive a 
thorough training in today’s service 
methods, and to keep abreast of the 
many rapidly changing service and 
testing procedures. Free expert instruc 
tion is available through {ims at the 
GM ‘Training Center nearest you. 


Want more facts? Use Reader Service Card Page 82 





WORLD'S LARGEST PRE-SOLD MARKET 


As original equipment on nearly half of 
the cars on the road, the UMS lines 
have paved the way to a readymade 
market that is unparalleled in the 
automotive industry. All are “‘name 
products” that are known and respected 
for fine performance. 





GREATEST MERCHANDISING PROGRAM IN THE INDUSTRY 


It’s the greatest not only because it 
includes so many sales aids, but because 
merchandising programs are worked 
out individually for each product, and 
are specifically planned and timed to 
hit with all possible force—assuring 
good results. 


SOUTHERN AUTOMOTIVE JOURNAL for JULY 





We realize that just about everyone makes you 
fabulous offers in the way of product support. 
But it’s the follow-through that counts. UMS 
has a sales assistance program that does just 
that. It never stops working. Each part of it is 
designed to fill a specific need in building a 
better business. When you handle the UMS lines 
you handle well-known parts with a readymade 


stay sold by strong advertising and merchan- 
dising programs. 

Look over all the sales advantages shown here 
imagine how they could help you improve your 
business. Together, they represent the most 
powerful sales assistance program in the in 
dustry. That’s why we say, “There is a way 
to increase your service business—and UMS 


market of millions of motorists— motorists that has it!”’ 


«Listen to Lowell Thomas on CBS Radio Network—See your newspaper for time and station 


NATION WIDE 
La 
WAREHOUSE 


SYSTEM 


WATIONWIDE AVAILABILITY STRONGEST ADVERTISING SUPPORT EVER COMPLETE CATALOG AND SERVICE INFORMATION 


A phenomenal advertising campaign, Quick, easy-to-use application and 
including 271 advertisements in leading service information comes to you on 
all United Motors lines, through the 


The right part, right there, right when 
you want it. That’s what doing business 
with United Motors means. There are magazines, has been designed to pre 
nearby United Motors Distributors, sell your customers. It’s national in most complete and up-to-date catalog 
backed up by the huge inventories of a scope, but local in effect. People in your service in the industry. You are always 
nationwide system of GM and UMS community, your block, will read these kept informed of the latest develop 
warehouses. advertisements—and you will profit. ments and service procedures 








50,000,000 CARS WORTH OF EXPERIENCE 
BEHINO THESE UNITED MoTORS LINES ! 


ORIGINAL EQUIPMENT CHASCIC AND ENGINE PARTS FOR 


BUICK + 6 74a + CHEVROLET - GMC OLOSMOBILEs PONTIAC 


—PLus- DELCO icin aes *§ GM HY DRA-MATIC wits ano pant 
DELCO tin: - Guide - ROCHESTER (inins - Saginaw sii « KLAXON » 
ROCHESTER (sion - DELCO bran pan » Delco Remy s1aiine ontine somirior 
HYATT womens « MORAINE casi » HARRISON vavintons «+ AS vr 
DELCO shock sesonecns » Ascheared, (nuit v4 © HARRISON wieemostars © DELCO swiom 
NEW DEPARTURE eau cranncs - MORAINE cnc cranes + SIRO WME brent en 


SEE YOUR UNITED MOTORS DISTRIBUTOR 


sage. 


GENERAL MOTORS PRODUCTS |» UNITED MOTORS LINES 
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TIME SAVERS 














To Remove Automatics, nington, Holley Motor Company remove the tank ready for the 
Make Jack Holder Aiken, South Carolina new core Charles E. Coffey, 311 


Main, Winfield, Kansa 
_ removing an automatic To Remove Radiator Tank 


transmission with a floor With Crimped Header Checking Power Valves 


jack, it is not easy to keep it on the On Ford Carburetor 
jack I have made a holder that ¥ RECORING radiator with 


bolts onto any floorjack by drilling crimped headers over top or bot- ] HAVE been using this method 
two %” holes in the saddle of the tom tanks, like Studebaker, Pack- ince 1939 in checking power! 
jack ard, etc., I have found that by valves on eight-cylinder Ford car 
Make as follow Take one old grinding the edges down to the buretors and it seems to be very 
pan from an automatic transmis tank, it takes very little effort to effective 
ion (I used a Fordomatic pan) and Place valve threads down be 
aw two slots on the bottom of tween the thumb and two finger 
each side and on each end (eight covering three of the four holes 
in all). Spread as to go over tran Fill the upper end (diaphragm) 
mission. Cut two holes in the bot- TANK with gasoline, take the air hose and 


tom to bolt to the jack after the blow in the fourth hole. If bad, 
pan is spread. Weld around the top PSRTAMLE GAMER bubbles will appear in the gaso- 
a small rod for reinforcement line on top of the diaphragm 
You can remove this without it E. L. Holiman, Henderson Coun- 
turning or falling.—-Clyde Ken- | ai I] ty Junior College, Athens, Texas 








€ TU D § for Every Purpose! 


WHEEL STUDS « CYLINDER HEAD STUDS and 
UNIVERSAL STUDS for Manifold, Transmission 
and Motor Repairs .... 





The Champ-Items line of studs from 1” 





to 4” length in sizes from i” S.A.E. x 
4” U.S.S. to %” S.A.E. x %” U.S.S. 70 dif- 
ferent numbers to take care of any job; 
with dowels, nuts and lockwashers. 
If you don’t have our new catalog, send 
for one today — it includes a wall chart 
showing actual size and specification 
on each stud. 


,OmMOr, 


ORDER » Me YOUR 
FROM CHAMP-ITEMS JOBBER 


Lovis 14, Mo. 
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Starting Oil Pan Screws 
By Using Speed Nut 


Ww" starting front oil pan cap 
crews that are close to a 
cross member, a speed nut will 
hold them in 
started 

Using a piece of tin, drill the 


place ready to be 


number of holes wanted with a 
9/32” drill bit for the 5/16” size 
and cut out around the holes with 
tin snips. Place the in the 
pan holes and start a few thread 
into the speed nut. When they are 
tightened, they will seal them- 
selves into either side of the gasket 
C. Kernaghan, 2324 Harris, In- 
dependence, Missouri. 


crew 


Removing Dodge Clutch 
From 1940-48 Trucks 


i ip clutch disc and pressure 
plate are hard to remove on 
1940-48 Dodge trucks as you some- 
times have to remove the throw- 
out shaft and fork to get the cove! 
down 

To remove easily, drop the covet 
and disc until they hang up, then 
push the hub back into the baffle 
plate in the cover and clamp a 
pair of vise grip pliers on the hub 
This will hold the disc so it will 
Jet the cover slide out Jack 
Monroe, Jack Monroe’ 
Leesburg, Florida 


Garage, 


Silencing Front-End Noise 
On Chrysler-Built Cars 


sie FIND and eliminate body noise 
in the front-end of late-model 
Chrysler-built car 
quires a considerable 


ometime re- 
amount of 
time 

We find we can eliminate the 
every case by 


in the low- 


noise in almost 
loosening the two bolt 
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er radiator support and using a 
jack to lift the front high enough 
to install a rubber 
thick (a piece of old inner tubs 
doubled will do) between the ra 
diator support and frame. Re- 
tighten the bolt This also acts to 
cushion the radiator from road 
hocks Frank M. Roberts, Young 
Motor Company 119 Columbia 
Street, Chester. So 


him about 's 


ith Carolina 


Why not try your hand? Maybe 
you could use seven bucks. 


When Replacing Fuel Pump 
Avoid Carb Difficulty 


VW HEN a gasoline fuel pump | 
replaced and there is no fi! 
ter on the carburetor, dirt or lat 
may be found present In the new 
pump 

After all othe 


tarter or run the 


connection are 
made, use the 
engine a few seconds before con 
necting the outlet side of the pump 
to avoid carburetor trouble by 
Kernaghan 2324 Harri Inde 


pee nde nee Mi our 





DON'T 


uss CONTINENTAL 


CHROME-FLEX 


STEEL-FLEX 


PISTON RINGS 


. unequalled in value, unsurpassed in performance. Don't ever 
take a chance on losing a ring job simply because the cost is 
just a few dollars more than the customer can pay. When you 
want a fine piston ring inexpensively priced—giving your custom- 
er the best possible job, at the least cost—use Continental 


Piston Rings. 


At a considerable saving, the performance of Continental Steel- 
Flex or Chrome-Flex Piston Rings will equal or better that of 
any other piston rings on the market today. 


THE ONLY COMPLETE RING LINE 
MADE IN THE SOUTH BY SOUTHERNERS 


CONTINENTAL PISTON RING COMPANY 
MEMPHIS, TENNESSEE 
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Mr. Dealer —.6% ain’t enough! 


Ls 


It’s being proved everyday 


We read in trade papers 
about your problems — in- 
cluding that .6%_ profit. 
Boost profits by as much as 
$90.00 a day installing 
Rogers Re - manufactured 
Engines. 





The Finest Replacement Engine You Can Buy 


You can increase profits the Rogers’ 


way. Each engine dynamometer tested for new engine performance. 
Written guarantee for your customers 


Write, wire or ott the distributor aonvest yee. 


ALABAMA 


Anda a Taylor Parts & Supply Co 


ty Parts 


He ner T e Parts Ce 


hHuntsy Gs f ve Part 
yiey : fotor Supply 
Mar Marion Auto Supply 
Mobile Motor Parts & Supply 
Montgomery Motor Parts Ce 
East Alabama Auto Parts 
Motor Parts & Supply 
Selma Parts Service Co 
Thomasville Clark's Parts Service 
scalo W. Ala. Parts & Sply 
pka— Turner Motor Supply 


GEORGIA 

Albany Bru 

Alma bu 

A ee Aut ' 

Athens-—Anderson Auto Parts 

Atlanta~-Max Auto Part 
Perrin Auto Supply 


Augusta 8 wers Auto Electr 

he Motor pply ¢ 
Bainbridge Bruce Jones Co 

1 rt 

Baxiey—-Brooks Auto Part 
Blakely ee Auto Parts Co 
Brunswick——The Motor Supply Co 
Calr Kee t t 
Carr tor 
CartersvilleA re Supply Co 


lumbus— Auto ‘ 
Cordele-—-Cordele Auto Supply Co 


Butler 


JOHN ROGERS co. 300 Hunnicutt St., N. W 


110 Want more facts? Use Reader Service Card Page 82 


ack’s Auto Parts ahassee Genuine Auto Parts Co 
thbert eenan Auto Parts Co Ue Auto Parts Co 
Dalton-—Hart’s Automotive Parts Co 
y 1W Aut vr ) 
Decatur—-Decatur Auto Parts Co 
uglas-—- Brooks Auto Parts 
blir Dublin Motor Parts Co 
fast Point-——-Genuine Parts Co 
Eiberton-—Anderson Auto Parts 
Fitzgerald—Brooks Auto Parts bet ‘ e Parts, Ir 
sinesville—Slack’s Auto Parts m—Marion Auto Part 
Hartwell-Anderson Auto Parts 
n Auto Parts Co 


MISSISSIPPI 
edale- Motor Parts & Supply Co 


NORTH CAROLINA 
' yes & Hog 
k's Auto Parts 


Ine 


Mitchell Auto Parts 


naw a SOUTH CAROLINA 
Jesup Br oks Auto Parts Co ke F Motor pply C 
A ri v f 0 
af ayette-—-LaFf ayette Auto Parts Anderson Auto P ae 
Macon-—Butler Supply Ce } estor H reniken & ( 
ezuma eenan Auto Parts Co . ‘ 
: “ig he Part 
Keer , A ry . ‘ Anderson Auto Parts 
ther earing & Par 
Rossville--Hart’s Auto Parts 
andersville--J. B. Wall Co 
angeburg 
ivannah—The Motor Supply Co Rock H Benr 


attery & Electric Co 


tatesboro , Spartanburg Spartan Automotive C¢ 


Swainsbor¢ 


Pinckney’s Au ; , York—-York Auto Part 
Keenan Aut 

e¢-— Bruce Jones TENNESSEE 
an Auto Par Carthage—Auto Parts & Service ( 


ack Auto Part Chattanc oga Hart's Auto Parts Co 
Waycross Thompson Motor Supply Co arksy Auto Part 
Cleve wie Hart's Auto Parts Co 
FLORIDA: Cookeville-—Auto Parts & Service 
ak Springs-—Taylor Parts & Fayetteville-—City Auto Part 
Supply ¢ 
ack ville-—— ylidated Automotive 
Motor Parts & Sply ( 
Lake City Consolidated Automotive 
Marianna——Keenan Auto Parts Co ‘ 
anama City Taylor Parts & Sply Co Maryville 
Q y--Keenan Auto Part aski-—f 
Sarasota — Anderson Auto Parts t 
ot. Petersburg Automotive Sply Co 
: Motor Parts Co., Inc 


Springfield—Auto Parts 4S 
Wincheste Winchester Aut 


{tlanta 





Note the use of peg board for 
tool display at Auto Parts Supply 
Co., Richmond, Ky. 





More Jobber News 


(Continued from page 43) 





MEWA Membership Swells; 
26 Southerners Join 


es and Equipment Whole- 
rt alers Association admitted 70 
firms, 26 of which were Southern, 
at its May board meeting 

Southerner are: Allied Parts 
Co., Inc., Orlando, Fla.; Auto Parts 
Inc., Roanoke, Va.; Auto Supply 
Inc Vicksburg, Mi Jearing 
Parts & Supply Co., Augusta, Ga 
Berner-Pease, Miami, Fla.; Cairo 
Auto Supply, Cairo, Ga.; Carson 
Auto Parts, Rockwood, Tenn., and 
Guyton’s Auto Electric Service 
McComb, Miss 

Harrison Motor Supply Co 
Montgomery, Ala.; Hoppe Auto 
Electric Service, Abilene, Texa 
Huggins Motor Parts, St. Peter 
burg, Fla.; Jobbers Supply Co 
Inc., Kansas City, Mo.; Ben Leva 
Auto Supply, Lawton, Okla 
Medart Auto Electric Co., Inc., St 
Louis, Mo.; Meyers Auto Part 
Colorado City, Texas Panama 
Motor Parts Co., Panama City 
Fla.; Perrin Auto Supply Co., At 
lanta, Ga., and Reaves Auto Parts 
& Service, Tampa, Fla 

Simplex Parts Co., Memphi 
Tenn.; Simpson's’ Auto Parts 
Kountze, Texas; Southeast Wheel 
& Rim Co., Inc., Jacksonville, Fla 
Standard Parts Co., Memphi 
Tenn.; United Auto Supply Co., 
Pensacola, Fla.; W. W. Auto Part 
Co., Victoria, Texas Westbrook 
Auto Supply, Longview, Texa 
and Chas. H. Woodward Elec. Co 
Inc., Richmond, Va 


Texan Adds Marine Lines, 
Pushes Outboard Service 


gene Auto Part Inc 
Beaumont, Texas recently 
added Evinrude Motors to its Ma 
rine Sport Co. Division which al 
ready carried boats, boat kit 
paints, pads, water skis and re 
lated equipment, T. G. McWhirter 
announced 

It has added 1,000 square feet to 
its machine shop for outboard mo 
tor service after careful considera 
tion of the area. “Such moves have 
increased foot travel and custome! 
contact for our stores,” he said 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 





/. DERFORMANCE 
PPROVEDY 


ENGINE BEARINGS 


ht 


DUA 4 
,; if ; 
For many years leading engine manufacturers have 6 —y ( 


shown their approval of Bohn quality and performance through 


their wide preference for these bearings as original equipment 


When you install Permite-Bohn Engine Bearings, you are using these 
same top-quality bearings. Because they are “P-A” 
(performance approved) bearings, Permite-Bohn Bearings win customer 


confidence, insure satisfaction 


For heavy-duty service, the Permite-Bohn line features aviation-type 


copper alloy bearings with lead-tin overlay 


The line is complete, including the right bearings SS 


for every application 


You can count on prompt service 


from your nearby Permite Distributor. 


ALUMINUM INDUSTRIES, Inc., Cincinnati 25, Ohio 


original ~» equipment 


the complete ™ meteor and chassis line 
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A Mineral Area (Mo.) Certified 
Automotive Service dealer meet- 
ing was held recently at Desloge, 
Mo., with Herb Johnson of Ramsey 


Corp., St. Louis, as the principal 
speaker, Charles Louis of Author- 

ized Motor Parts Co., St. Louis, 

told what the CAS plan of fi- 

nancing repairs was doing for St. = 
Louis participants. Shown here 

are (1 to r.): M. L. Long, Long Au- 

to Parts, Fredericktown; Manual 

Roth and Benny Benson, both of 

Rouggly and Roth, Festus; Charles 

Louis; Henry J. Dowell, Lead Belt 

Auto Supply, Flat River; Herb 

Johnson; Don E. Sanders, Farm- 


see ate “gy 5 Farmington; 
en i " 8s 1 es 

Potosi; — Weldvon, "Waldron TH E N E W FUEL Pp UM P 
Auto Parts, DeSoto; Farrell Miller 


and Chas. McDaniel, both of St. ENGINEERED FOR CAPACITY 


Francois County Finance, 
River. 


© CAPACITY FOR HIGH VOLATILE FUELS 


4 . Py ‘ 
Grimm Relieves Kingsley The trend to greater horsepower has resulted in improved motor 
‘ The 


fuels that are capable of assisting combustion at high speeds 


With AC Division ; CaPaC new fuel pump is designed with exclusive functional refine 


ments to handle these high volatile fuels. The innovations not only 





AMES W. Grimm has been named insure a longer life, but provide a greater capacity to rid the fuel 
system of excessive vapor formation. 


Philadelphia regional manage! 


for the replacement sales depart- 
ment of AC Spark Plug Division CAPACITY TO RESIST VAPOR LOCK 
of General Motors, He was pre- . 


viously assistant regional man- 

ager in New York r High volatile motor fuels require a free unrestricted flow to minimize 

—_ the possibility of vaporizing. The CaPaC new fuel pump is engi- 

neered for maximum fuel-flow capacity through the use of an exclu- 

Kingsley, who is on leave of ab- sive Valve Cage Assembly with special “blended radii.’ This permits 
g the new CaPaC to handle high volatile fuels with minimum possibility 


sence because of illness. His terri- aii of “Vapor Lock,’ missing, bucking, and stalling 


tory includes Delaware, Virginia, 


eee CAPACITY FOR STAMINA AND ENDURANCE 


Part for part the CaPaC new fuel pump has an outstanding capacity 
AC Distributors Tour GM . for service under all operating conditions. Linkage Assembly is made 
of airplane-quality alloy steel. Rocker Arms are radius ground to 

insure a smooth non-scoring contact with cam. Diaphragms have a 
The AC Spark Plug Distributor nylon-fabric base of great strength, will retain maximum flexibility 
over a wide range of climatic conditions and temperature, treated 


Council recently concluded a two- with a compound to resist the effects of gasoline, oil, and special 
day session with a tour of the Gen- alcohol-blend fuels, and are unconditionally guaranteed 

eral Motors technical center neat 
Detroit. Southern council members 
are J. L. Baldwin, Baldwin Supply 


Co., Charleston, W. Va.; Frank K 
WELLS MANUFACTURING CORPORATION © FOND DU LAC, WIS. 


Meyer, Jos. F. Meyer Co., Houston, 
Temes: C. BM. Scates. Onburn, Crow FUEL PUMPS * IGN'TION PARTS * BATTERY ESSENTIAIS 


& Yantis, Memphis, Tenn., and L 
T. White, Sr., Motor Bearings & 
Parts Co., Raleigh, N. C 


Grimm succeeded James FF. 
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New officers of the Automotive 
Advertisers Council are (Il. to r.): 
R. K. McConnell of Federal-Mogul, 
treasurer; S. R. Robinson of Grey 
Rock, president; Herman C. Teetor 
of Perfect Circle, vice-president, 
and M. Robert Wolfson of Mare 
mont Automotive Products, re 
cording secretary, Not shown are 
Frank F. Schuhle of General Elec 
tric and George W. Stout, exec 
utive secretary. C. H. LeFevre of 
Sealed Power is the retiring pres 
ident. Elections took place at the 
four-day spring meeting at The 
Homestead Hotel, Hot Springs, Va. 





Arrow Armatures Creates 
Own Sales Organization 


agp Armatures Co., rebuild 
LS er of generato: tarters and 
armatures, has established its own 
ales organization, according to Al 
bert S. Holzwasser, president, Di 
trict manayers, handling only Ar 
row products, will reside in each 
territory 

Creation of this new sales o1 
ganization is the first phase of a 
program to establish complete job 
ber coverage in all states east of 
the Mississippi River where Arrow 
products are sold. Another phase 
of the program is expanded ad 
vertising and merchandising activ 
ity designed to provide sales sup 
port for jobbers and service shop 
handling the product 


“Captain John" Arata 
Dies at Mobile 


OHN Paul ‘aptain John” Arata 
r of uthern Auto 
Part Co Mobi Ala died re 
cently ra heart attack 
A native al he had re 
ided in Mol for 50 year He 
entered the t d-parts busine n 
1930 and late 0 erted to 
int He open 
Ala., earl 
Husine will be 
nephew Edwar 
hard F. and D. fF 


Jimmy McKinney hi 

oted from countermar 

ilesman, General Manager Ross 
Figart of Auto Parts Supply Co.., 
Richmond, K innounced, Jack 


Figart is filling in as counte , 


‘ thie 


We hi: the Auto-Lite ipvnitio: 
line on a limited basi Russell 
Allen, ; ident. Mid - Georgia 
Parts, Inc., ffir ia eported 


ecentl 
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Pruc.iT 


TIREPAIR KIT 


@ Approved by Manufacturers of Tube- 
less Tires, this specially designed Bowes 
equipment will enable you to make sure, 
safe, satisfactory repairs on 1 ubeless 
Tires. 

rhe result of months of experiment 
and actual tests and backed by our many 
years of successful experience in the Tire 
repair field we are proud to offer to you 


this outstanding development. 


ALSO AN INDISPENSABLE AID 
IN STANDARD TIRE SERVICE 


You will find this same equipment equally 
valuable for standard tires. If you just 
repair the tube you are missing a lot of 
easy profit possibilities. With this equip- 
ment it is easy to sell the customer a 


minor casing repair, 


BOWES “SEAL FAST” CORPORATION, INDIANAPOLIS 7, INDIANA 
BOWES PACIFIC CORP., RIVERSIDE, CALIFORNIA 





Better Public Relations 
Is Floridians’ Goal 


—_, emphasis will be placed 
+ on better public relations 
whether it be the general public 
the customer public or the manu 
facturing public—by Florida Auto 
motive Wholesale: Associati 
according to Charles H. “Chuck 
Davis, executive secretary 

In this first year of real activi 
ty, this is the obvious project to 
accent,’ Davis declared last month 


‘The expansion of a sensible pub 


lic relations program in the yea 
to come will be automati 

With 51 active members on out 
roster today we believe we can 
ti xpand our membership to we l! 
ver a hundred by the time of our 
fall meeting. One of the urest 
ways to win new mem 
proving the effectivens 
value to all pha ( of 
economy.” 

Davis is planning a series of 
meetings with local jobber group 
in Orlando, Jack onville, Tallaha 
see, Tampa, Pensacola, Miami and 
other major trade area 

Phil Sommerlad, president of 
Motive Parts Co., In¢ Daytona 


Phil Sommerlad 


Beach, is chairman of the membe! 
ship committee and is spearheading 
the drive for new member 

A merchandise exchange service 
already has been launched for it 
membership by the association 
Listings of parts, supplies and 
equipment—either for ale ol! 
wanted—are published in a month- 
ly bulletin devoted exclusively to 
this service, the first issue appear- 
ing July 1. 

“Too many ‘premium’ deals are 
being offered, mostly in chemicals 
and oil filters,” Russell Allen, 
president, Mid-Georgia Parts, Inc., 
Griffin, Ga., stated recently 
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SILVERTID 


and 
" 


are available locally! 


| 
Now. you can get Grizzly “Silvertip” and “‘Syncro” Saftibonded Brake \} 


Shoes from Grizzly shoe exchange depots or Grizzly authorized stations j ' 
near you. Grizzly offers you a complete line to service all makes and medels . P 
} ’ 
ky 


of passenger cars and light trucks and you can get what you need, fast! — 


Grizzly Saftibonded Brake Shoes are correctly bonded by factory methods 7 


‘ 


: ‘ 
that defy comparison .. . know-how that assures top performance 1s 


taken from Grizzly’s long history of bonding methods and materials 


Of course you already know that Grizzly “Silvertip’’ meets the severe 
requirements of power brakes, automatic transmissions and more 
powerful engines, providing over 25‘; added safe mileage 

and that Grizzly “Syncro”’ is the super-safe lining proven best 

for regular duty. So buy Grizzly “Silvertip” and “Syncro”’ 
Saftibonded Brake Shoes for your assured 


customer satisfaction 


Look for this 
original trademark 


Ask your Grizzly Distributor about 


“Grizzly Exchange Brake Shoes’’ now 
Grizzly Manufacturing Division, Paulding, Ohio 


Bear in mind wae ... ask for 


GRIZZLY 


BRAKE LINING 


Grizsly Brake Lining it advertised in POST 
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Vulcanizing 
Patches 


Best to Rede Vubeless Tires 


More than two years ago tests of 
various methods of repairing tubeless 
tires were started at the Egan plant. The 
method of repair illustrated below was 
proved best in actual road tests. 


Be Safe... Be Sure! 


FIRST rem@ve tire from wheel. There is no short cut to positive 
certainty of@xtent of injuries to the tire. Then repair with a CAMEL 
Vulcanizigg Patch for proved results and greatest customer satisfaction. 
Here's 


After removing tire from wheel, ex- 
amine thoroughly and remove injur- 


ing object. Buff thoroughly around 


area with strong wire buffer 


Place a regular CAMEL Vulcanizing 
Patch over injury. Use the same 
CAMEL Patches in the same familiar 
way as when repairing an inner tube 
(If injury is more than V4", it may be 
necessary to add tube gum, or com- 
pound from a CAMEL Tire Gun, to 
fill the injury.) 


Center CAMEL No. 77 Clamp (which 
has a fixed spider) over patch. Tighten 
clamp, light fuelboard. It’s that sim- 
ple! We recommend materials illus- 
trated at right. Use them and be sure 


every time 


“The CAMEL Method Is The Proved Method.” 
H. B. EGAN MANUFACTURING CO. 


MUSKOGEE, OKLAHOMA TORONTO, CANADA 





Officers and directors of Midwest 
Show at kickoff meeting are (read- 
ing clockwise around the table 
from the extreme left of the pic 
ture): William Hudgins, Jr., C. W. 
Corcoran, John R. D'Agostino, 
Jos. L. Haenny, E. F. Brase, G. R. 
Porter, F. A. “Lonnie” McHugh, 
Tom Mills, Earl McAtee, P. L. 
Robertson, L. C. Dobrunz, Al 
Kreutzer and Harry Osiek. Direc- 
tors not present for the picture 
are Earl Blankenship and Art 
Johnson. 


Midwest Show Officials 
Set Ball to Rolling 


— and directors of the 
Midwest Automotive Service 
Industrie Trade Show recently 
held their kickoff meeting to di 
cuss plans and promotions for the 
how to be held in St. Louis, Mo., 
May 9 to 12, 1957 

The officers and directors, repre 
enting automotive jobbe! and 
manufacturers in the Midwest, are 
C. W. Corcoran, Car Part Inc., St 
Loul president; L. C. Dobrunz 
Wagner Electric Corp., St. Loui 
vice-president; John R. D'Agostino, 
Jorbein, Young & Co., St. Louis, 
ecretary; Wm. M. Hudgin Jr 
K cochook Co.., Ine St Louis, 
treasurer; Tom Mill Auto Part 
Co., St. Louis, chairman of finance 
committee; Earl Blankenship, E 
Blankenship & Co., Marion, Ill.; E 
F. Brase, B & H Auto Supply, Cape 
Girardeau, Mo.; R. G. Dolan, Per 
fect Circle Co., St. Louis; Art John 
on, Cummings & Emerson, Peoria 
Ill.; Al Kreutzer Wholesaler 
Clutch Service Co., St. Louis; Earl 
McAtee, Barrett Equipment Co., 
St. Louis; Lonnie McHugh, Fred 
Campbell Auto Supply, St. Loui: 
Harry Osiek, H. C. Osiek Co., St 
Charles, Mo.; G. R. Porter, Uni 
versal Parts & Service, St. Louis, 
and P. L. Robertson, Sunnen 
Products Co., St. Loui 

At the meeting Al Kreutzer wa 
named chairman of the sponsoring 
wholesalers committee and L. C 
Dobrunz chairman of publicity 
and promotion. Jos. L. Haenny i 
general manager. Plans are being 
made to have a show even bigge! 
than the highly successful show in 
St. Louis in 1954 


Texan Opens Larger Quarters 


Ashby Auto Suppl Dalla 
Texas, opened larger quarters la 
month at 2601 Swi i 7,500 
quare-foot plant compared with 
4,500 square feet at i id location 
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Finance, J. F 


and S 


Texans Set Deadline for Factories cing ont An 


Houston Aut 


Exhibiting at Houston Convention 0». 


A TOTAL of 315 manufacturer 
have been invited, but only 
125 may participate in the second 
booth conference of the Automo 
tive Wholesalers of Texas, accord 
ing to an announcement by Grover 
C. Morris, executive director with 
headquarters in Austin 

The booth conference will be 
conducted in connection with the 
annual convention of the associa 
tion, scheduled for the Shamrock 
Hotel in Houston Oct. 27 and 28 
Conference hours are 3 to 9 p.m 
on Oct. 27 and 8 to 11:30 a.m. on 
Oct. 28 

Due to limited space of 
booth in the di play hall of 
Shamrock, AWOT has set Sept 
as the deadline for manufacture! 
to confirm their space reservation 
The first 125 manufacturers to re 
turn their signed contracts to the 
Austin office will get priority on 
booth space 


Exhibitors Were Suggested 


A list of participating manufac 
turers will be released before the 
convention. The list of those in 
vited was compiled from sugge 
tions by AWOT member: who 
were asked to name the manufa 
turers they would like to see in the 
conference 

Although the convention pro 
gram is not complete, one feature 
will be an addre by George 
Arnold, counsel for the subcom 
mittee of the small business com 
mittee, national house of repre 
entatives. This is the committee 
investigating alleged coercive prac 
tices of major oil companies and 
car manufacturers, Arnold, in addi 
tion to being son-in-law of Column 
ist Drew Pearson, is the son of 
Judge Thurman Arnold, renowned 
as a “trust-buster” because of hi 
activities several years ago 

Others tentatively scheduled fo! 
the convention program are Reu 
ben Senterfitt, former speaker of 
the house of representatives, Texa 
legislature; Cayce Moore, humorist 
and barber of Hearne, Texas, and 
Joe Wells, Texas employment com 
mission. 

Entertainment will include a 
cocktail party, sponsored annually 
by the Southwest Group, AAR; a 
boat trip down the Houston ship 
channel to the famed San Jacinto 
battleground, and dinner at the 


I 
f 


f 
i 


ti 


I 


mittee is headed by the following Co 


J. V 


learby San Jacinte n Special otevens¢ 


ntertainment eing arranged ing hall 
or ladie Supply 
Automotive who ale of Hou Moore Bri 
m have assumed complete re tainment 
ponsibility for convention ar Parts C« 
angements and an array of com Swank 

| 
chairmen Wilsor 








Crown valve pads make CHEV 
ROLET V-8 quiet as a mouse! 


Below you see the Crown #508 being in 
stalled on a '55 Chevrolet V-8. Pour regu 
lar motor oil on the pad until it is satu 
rated. When placed over the valve 
mechanism the pad forms a flexible cust 
ion which lubricates the valves and silences 
clicking NOISES. Crown pads are designed 
to accomplish four important functions: 
(1) to stop valve clicking on overhead 
valve motors, (2) to aid in proper lubri 
cation of the rocker arms, (3) to protect 
the valve stems from condensation drip, 
(4) to strain any dirt picked up by the 
fan and backlash through the breather. 


ee ¥ s | 


The Crown #508 is carefully de 
signed for the new Chevrolet V-% 
Onecee installed over the valve 
mechanism, your customer's 
Chevrolet will perform quieter 
than a mouse! Crown pads are al 
The pad is made of cotton so available for: Chevrolet 
wicks sewed together and Ford Y-Block V-8, Ford 6, GM 
1 d i pan sjuick Standard and Master, Nash 
encrcsee 18 8 porous uC Studebaker, International Trucks 
cover. The exact dimensions Oldsmobil Lincoln Cadillac 
hold the pad in place when Willys, MG, Austin 
installed. 


“Crown—the original and leading overhead valve pad" 


EARLE ESTES MFG. CO. 


UNION CITY, GEORGIA 
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qu STANDARD DUTY 
ELECTRIC 


IMPACTOOL $945 


NEW 


JOBS NOT REQUIRING 
MAXIMUM POWER and SPEED! 


Now, an Impactool with world-famous Ingersoll-Rand 
quality at a new budget price. An ideal service sta 
tion and service shop tool for jobs that do not require 
maximum power and speed. The 4U-SD has the 
same construction features and ball and cam impact 
mechanism proven in the I-R line of Impactools 
Saves time and effort on dozens of service jobs 
Handy standard attachments convert the 4U-SD 
from a nut runner into the following tools: 

wire brush 


hole sawer 
wood borer 


reamer 


ftapper 


« 
@ screw driver 
om 
e drill @ stud driver 


@ masonry drill 


Call your Ingersoll-Rand jobber for a demonstration 
of this new popular-priced Impactool, or any tool 


in the I-R line 18-264 


Ing ersoll-Rand 


11 Broadway, New York 4, N.Y. 


eo 4 , m4 ~~ en | aN 


Ohya od» Pagcdots RAR & ELECTRIC 
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Lothair Teetor, assistant secretary 
of commerce for domestic affairs 
and former chairman of the board 
of Perfect Circle Corp., was the 
speaker and received an honorary 
doctor of laws degree at the com- 
mencement program of Tri-State 
College, Angola, Ind., in June. 
Teetor has announced plans to re- 
sign his government post to re- 
turn to Perfect Circle. 


* 
Why Lawrence Hirsig Grins 


Wondering why Lawrence M 
Hirsig, well-known manufacture! 
representative of Jacksonville, Fla., 
is smiling day and night now? It’ 
because of the arrival June of 
Lawrence McBryde Hirsig II to hi 
on and daughter-in-law, Mr. and 
Mrs. B. W. “Larry” Hirsig of Jack- 
onville Fla 


Mrs. Norma Jean Moser ha 


joined The Flowers Co., Hickory 
N. C., as private secretary to H. 


Lester Flowers, partner and gen 


eral manage! 


Jack P. Hennessey, Sr., president, 
Jack P. Hennessy Sales Co., 
Englewood, N. J., celebrated 
his 40th year of active  par- 
ticipation in the tire indus- 
try last month, also marking the 
tenth anniversary of his company. 
Hennessey, who started out in 1915 
with Firestone Tire and Rubber 
Co., has three song in the automo- 
tive and tire fields. 
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United Motors Service Division of 
General Motors Corp. has ap- 
pointed Edward L. Lape (top), 
former assistant general sales 
manager, to succeed Vernon A. 
Dupy (above) as general sales 
manager, Roland E. Withers, gen- 
eral manager, announced. Dupy 
has been named director of pur- 
chasing, scheduling and warehous- 
ing operations. Lape joined GM 
in 1920 in its Chevrolet Division. 
In 1946 he was transferred to the 
service section where he held va 
rious executive assignments in 
merchandising, warehousing and 
distribution. Dupy joined United 
Motors in 1919 and has held a 
number of executive positions. 


Hirsig Represents Hastings 


Lawrence M. Hirsig & Co. ha 
announced it representation of 
The Hastings Co., King, N. C., re 
manufacturers of generators, brake 
hoes, clutch pressure plates and 
other items. The Hirsig organiza 
tion will work in conjunction with 
present Hastings sales personnel in 
order to render increased service te 
the jobbers in the Southeast 


We recently received the first 
olid carload of AC Spark Plug 
Division products ever shipped in 
to Mississippi,” Willis E, Johnson, 
ales manager, Noel’s Auto Electric 
Service, Inc., Jackson, Mi an 


nounced 
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HEAVY DUTY 


ELECTRIC 
IMPACTOOL 


MAXIMUM 


POWER AND SPEED 
FOR ANY JOB! 


Here is the lightest, most powerful '/2"' drive Im 
pactool in its field. Handles all but the largest nut 
and bolts on cars and trucks. Ideal for use on today’s 
ST] 


it 


high compression, high torque engines. The new 
gives you extra power and speed on universal | 
and angle head jobs and it's multi-purpose, t 
Standard attachments easily convert it from a nut 
runner into the following tool: 
reamer wire brush 


screw driver hole sawer 


e 
. 

tapper ° wood borer 
. 


drill 


masonry drill 


© stud driver 


Get a demonstration of the new 5U in y shop 


today Your Ingersoll Rand jobber will arrange it 


at no obligation 


Ing ersoll-Rand 


11 Broadway, New York 4, N.Y 
Qa ys mw | Oe 
dime is @,. F ~ ren Y] [tt 
. 
Oneygumiti 9S OS MLO A 


AIR & ELECTRIC 
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ge trend to higher sales volume iam ae HH eager se jones very much on the 
noted earlier this year over the HH 50080” cuseeer sei TI our particular co! 


ame months of last year, becam teader Survey {1 paint specialist an 
even more pronounced last month -~c_weeeeees 
with a whopping 92'42% of replie ttt t+ ps +te et pecialist because | 
to a survey reporting greater sale jeueeeesseeees: h 
for the first five months of thi 
year over the same months of 1954 ociation of Alabama 
Answers to the questionnaire ‘In our opinion the jobbing busi account 
which was sent to 350 wholesale1 ne is definitely on the upward To be a specialist 
over the South and Southwest trend. The dealers, garages, service ary that you have the j 
continued to tell of sharp price cut tation etc., continue to realize questions and problem 
ting and difficulties brought on by that the jobber is an important One Southwestern company 
“hot hot deliverie by com factor in the industry—that he ha which has more than a dozen 
petitors. Machine shop volume wa well equipped shop facilities—that branches reported sales volume up 
up for quite a few, too he has many services that will al 13°7, with all but one store show 
One Southeastern jobber who i ways be in demand ing 
known to have been revamping hi We are enjoying a substantial The highest machine shop vol 
force and riding herd for more increase this year over previou ume in three years was reported 
sales, reported his volume was up years and have every reason to be by a Florida wholesaler whose 
5%. He clearly emphasized thi: lieve that busine will continue over-all sales volume was slightly 
was not for quotation by name to grow. We are still very consciou ahead 
however! of the fact that it will be necessary A Virginian whose sales were up 
This comment came from Ed for us to supply properly trained 15% said his biggest problem wa 
ward Coward, president of Allied manpowe! proper merchandise a way to reduce “a very high in 
Auto Parts Co., Inc., Mobile, Ala., materials and machine shop serv ventory and at same time retain 
volume of busine 





pecialist he defin 








own paint and bor 











ome 15 years and } 
assistance to our paint 


an increase 


who is immediate past presidcnt of ice 
the Automotive Wholesale A ‘Paint and body supplies are A South Carolinian said his part 





A BEAUTIFUL COMPACT CABINET! 


HANG IT 


ON YOUR 
WALL OR 


CABINET 7 —— STAND IT 


ON YOUR 


WITH PURCHASE OF TRU-TORQUE © COUNTER 


SAFETY CUP ASSORTMENT 


Size: 
MONEY-MAKING COVERAGE - 13’x16"x3'%4” 


An assortment that will enable you to service wheel 
cylinders on 95% of all Passenger Cars... All the 


fast moving items! - 
Part Liste Net 
No. Price 


A REAL TIME-SAVER a ee tn | 62% 
; ~ T-1499 2.80 
T-1219 2.80 


A complete stock at your finger tips! Save that time and 
profit consuming trip to the jobbers on every brake . . T-2936 2.80 
7 ASSORTMENT -1/8° TT095 7.62 


service job. T-4600 2.80 
CONTENTS 1.666 2'80 


a Includes 8 cups 45/1 T-12000 220 ; 
fe) AP hela 4) le ds OBLEM (with self centering 8” T-857 2.30 4 
expanders) and 4 springs Ch .Desoto-Dodge- 
All cups are marked for size and number. Look at the each of the following sizes. Mtr 1946.1954 $32.02 $19 
cup you've taken out and replace it from your cabinet 
with the same size or number. Order replacements from 
your jobber salesman on his regular call, «++ AND “TOW IN Y c 4 


This offer open for limited time only 


. See 
your Jobber or contact OTTO-ITEMS, INC. JOBBERS NOTE: Packed & prepaid in 
cartons of six — including cup assortments. 


OTTO-ITEMS INC. © 1200 RECO AVE. ® ST. LOUIS 22, MO. 








a 
— 
- 
— 


Series 
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Westley Appoints Olson 
As Vice-President 


Moog Succeeds Father 
As Moog President 


t 

ooG Indust ( if 

| | nted Hubert ¢ 
rie execut ‘ ce ‘ 
edi 


comparis¢ 

also have two new 

this year, but busin 

last year. Don’t know 
Actually hi 

10% ahead 


tain 





number 


2 or more 

An Alabamian ala 
was up 10° “partl 
panded sales of lawn m« 

One North Carolinian 
had no recent pel 
to report but he wo 
we can get a sale 
erted, “Salesmen are 
They don’t know and 
to learn Hi volu 
about 14% 

G. K. Linkous of Link Dan 
ville, Va., whose volume was well 
up, said 

“"s uppose nearly everybody 
ays competition and price cutting 
are their current problems, but I 
believe we will nearly always have 
both! So why worry? 


“Our associate company, Dan 4 
ville Welding Co., Inc., completed 
25 years on May 3, 1955. Began afl 
business May 3, 1930. A hell of ; 
time to begin! Perhaps it was ; 
good time to start a new business! 


Labor troubles, including strike 


ln were tame Hydro- Muscle’ 


a Virginian his volume 


being down. A Kansan was also 
among those with lower volume RIDE ee)’ | ROL 


Rotary Lift Ups Lippincott 


Rotary Lift Co., Memphis, Tenn AS ADVERTISED IN 


has promoted Roy Lippincott from 
assistant sales manager to sal ¢ Be a ride control specialist The Saturday Evening 


manager, Allan Robinson, vi Sell Briggs Hydro-Muscles from Dp i424 ff 
president, announced _ high-profit, fast-action, 12-shock 

joined the firm a year ago “ee b 
assortment, Potent tie-in sales ° 


tools included FREE! Ask your 








NAPA 





Marylander Moves 


NAPA Jobber for the full facts 
Salisbury Automotiv ! al As) 


isbury, Md., moved to 


ee ee ee en. No wonder BRIGGS business is BIG business! 


new location 





hop under one ro 
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Kelite Appoints Rotoli 


named A 
manager of it 
head- 
William 


Sorensen, executive vice-president 


Kelite 
Rotoli a ale 
Southeastern 


Corp. ha 


region with 
quarte! in Atlanta, Ga 

announced, Rotoli is to direct sale 
for the company in the Carolina 
Tennessee Mississippi, Alabama 
Georgia and Florida it Wa an 


nounced 


Mountjoy Names Travis 

Mountjo Co., San Antonio, 
Texa has named Don Travis, a 
retired Army major, as sales rep 
resentative, Cory Mountjoy, presi 
dent and ale manager, an 
nounced, Travis has had long ex- 
perience with procurement divi 


ion of the Army 


Louisianan Holds Open House 


Morgan 


varape 


Moto: 


invited dealer 


Hime|l 
City, La 
men, parts men and the general 


Supply 


public in the territory it serve 
to its grand opening June 18, Him 


el’s home store is in New Iberia 


Haenny to Head Up Dixie-Jibo 


Dixie-Jibo Co., St. Loui Mo., 
ha named Jo L. Haenny a 
president. Haenny will continue 
as veneral manager of the Midwest 
Automotive Trade Show, Inc., 
which will be held in 1957 in St 


Loui 


Ammco Appoints Two 
Ammeo Tool Inec., has named 
as district representative Jack 
Myers for Louisiana and southeast 
Texas and Ernie Bateman for Mis- 
sourl, Kansas and Oklahoma. Both 
will work under Roy Culp, district 


manapetl 


“Since the first of the year the 
following lines have been added to 
oul tock: Bonney tool Sealed 
Power hard parts, Federal-Mogul 
bearings, Moog tie rod ends and a 
ociated parts, Fisk tires, Briggs- 
Stratton engine parts and ware 
house on AC products,” announced 
Max M. Goins, Holston Auto Sup- 
ply Co., Kingsport, Tenn 


“Our annual fishing trip to Fon 
tana Lake recently was very suc 
cessful over 100 fish were 
caught,” reported O. L. “Pete” 
Garner, secretary-treasurer, Hayes 
& Hopson, Inc., Asheville, N. C 


122 


The pride of Mills-Morris Co., 
Memphis, Tenn., is its basketball 
team which wes 1955 champion 
of the Commercial League, suffer- 
ing only one defeat during the 
season. Shown are (I. to r.): Front 
row, Tommye Wright, Miriam 
Thomas and Beverly Garey; back 
row, Etayle Pharr, Barbara At- 
kins, Claudia Wood, captain, and 
Margaret Garey. 


Owatonna Appoints Kail 


Owatonna Tool Co, has named 
William “Bill” Kail as sales rep- 
resentative for southern Texas. He 
has had many years of experience 
with tools and with jobber oper- 


ation 


“We have added machine shop 
ervice,’ Ray E. Houk, manager 
Motor Supply Co., Oklahoma City, 


Okla., reported recently 





Carolinian Moves, 
Volume Ups 20°% 


“Up until March we were 
running about the 
ame as last year and then we 


along 


moved to a new location and 


oul ale volume jumped 
20°. We now have parking 
pace so the customers can 
get to u I have seen some 
place that 


haven't been in for five year 


custome! In oul 


or more 

“We have added many new 
line garden prinklet 
hose toilet seat lantern 
brooms, etc and are orry 
make this move 
years ago,’ reported R. A 
“Dick” Nix, manager, Jenkin 
Automotive Parts, Columbia, 
s. ¢. 


we didn't 











Floridian Completes Addition 

Miller Machine Co., Orlando 
Fla., recently completed 
modeling and a 3,700-square-foot 
addition to it hop and parts de 
partment. About two thirds of this 


ome re 


pace has been u ed for tock 30b 


Berry ales manager, reported 


South Carolinian Hires Two 
Jattery Electric Co.. Green 

ville, S. C., has named L 

on and Bill Dea botl 

with Anderson Auto 

Anderson, S. C 

and counter sale 


Cecil Morris, pre 
Holston Hires Durden 


Holston Auto Suppl 
Te nn ha 
former manager of H 
beal Parts Co., Corbi 
inside salesman. He ha 


King 
appointed Bill 


ears of experience in 


field 


Texan Adds Parking Lot 


Auto Spring 
Wichita’ Fall Tex 
added a new custome! 
and increased delivet 
These change have ir 
Clyde Ba 
reported 


business a lot 


managel 
Carolinian Opens Branch 


MacMillan & Cameron Co 
mington, N. C., opened a 
Jacksonville, N. C B 
eron, partner, reported 

“We have added Clinton chain 
aw outboard motors and part 
Power Products engines and part 
Moto-Mower lawn mower part 
RPM and Reo lawn mower part 
and Briggs, Stratton and Clinton 
engines and part Willis E. John- 
son, sales manager, Noel’s Auto 
Electric Service, Inc., 
Mi recently reported 


J ac KSOn 


Among lines added recently are 
Wagner brake parts, Hastings oi! 
filters, the entire National Carbon 
line, including light bulb and 
Prestone,”” Bob Berry, sales man- 
ager, Miller Machine Co., Orlando 
Fla., announced 

“H. C. Ferguson, Jr., came with 
us June 6 as an outside salesman 
announced Peoples Auto Supply. 
Inc., Danville, Va 
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B OVW -R Roller Bearings 


Straight, T d and 
Peace eller tanuiibes FE DE R A L- MOG U L $ E RV I C t 
Division Federal-Mogu! Corporation 


TIT FRO DETROIT 13, MICHIGAN 


oy 
> e ) S 
DUR 3088" 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 Want more facts? Use Reader Service Card Page 82 





SQmawew ES ee oe 


fOR\ South Carolinian Both Agrees and 
Disagrees on Wholesaler's Future 


By CECIL MORRIS 
President, Battery & Electric Co., Greenville, S. C. 
JOB -OESIGNEO rer ’ : 
ie | AKING paragraph for paragr: iph Editor note: The author was 
I might ay his first paragraph requested to comment on ex- 
HAND-FORGED FROM or tig ty ag sc holding hi cerpts published last month 
place in the distribution of auto- rom a thesis by James Gordon 
CHROME NICKEL motive parts over the years, he yore son of Gorde n E. John- 
ALLOY STEEL eems to forget that not too many son. Roanok e. Va., jobber, in 
FOR EXTRA STRENGTH years ago we had very little co- which the younger Johnson 
AND EXTRA LONG LIFE ercion from the automobile, truck cited management as a weak- 


- and tractor dealers, the oil com ne of wholesalers et-up 


18” Straight Spoon panies, while now we have a very 

concentrated type of coercion di- tie down to a_ busine uch a 
rected at each dealer with more or parts distribution, which over the 
T-2X 18” Curved Spoon le the ultimatum that you give years has not paid any high sal- 





panies and the major tire com 


me 
\ 


~ = 
' 
ly 


- 





us the majority of your busine arie 

or else To offset thi condition we 
If Mr. Johnson knows the an- ourselves have put in profit shai 
r. 21R J wer as to what the automotive ing, and I believe profit sharing in 

a jobbers can do to offset this co- automotive jobbing organization 

" Drop Center Tool—elimi- 

ercion from the big three, then I is the answer to getting a bette: 

certainly would like to have that class of personnel, than it has been 

answer myself possible to keep over the years on 
I agree with Mr. Johnson in the a salary basi 

fact that jobbers must be flexible I honestly fee] that the auto 

and not get in a rut. By that I motive redistribution program 


mean that the jobber that feel need more of jobbe repanizZa~ 
tarted in 


—— ee SE ee ee ee ee ee ae = &, 


nates slipping and tube pinching 


« 


New LifeGuard that every new line come along tions, such as has been 
lube Remover hould be turned down’ without Alabama and several othe! tate 
proper investigation as to its po as I feel much can be accomplished 
tential is really foolish, because for the good of the industry and 
1-5B yt el we know the world changes con the individual jobbers as a whol 
. tantly and the method of distri by educational work thr 


for all-around work 


er 


bution of automotive and afte: tate jobbing orgar ! 

market parts we feel will change though we in South Carolina hay 
teadily through the vear and we a yet not been able to organize 
are trying to let our muscles han I do envy those tate that have 
: 5 limp so that we at least give the organized as they are doing much 

T-66 — fellows with the new lines a chance to correct a lot of ill 

Universal Hub Cop Remover for off to present their program to u In conclusion, I would like to say 
cars— prevents marring—keeps cap As to personnel, I feel just a that the automotive part and 
from dropping — satisfaction guaranteed Mr. Johnson doc that we have ervice busine to me has been 
had too much mediocre material a very good busine over the 
in executive places, but when we years, and although it has not been 
realize that the automotive part as lucrative as other forms of busi 
distribution busine is relatively ne till there are a lot of us that 
T-10 young and is just reaching its ma know no other busine and we 


Bead Spreader for cas 


turity you can realize that even only hope that we will measure up 

though many of us would have to the opportunities that we have 
SEE YOUR JOBBER on the complete liked to have had better material in this busine through the yea! 

4 line of Job-Designed Ken-Tools. | in our key positions, it was not to come. as I certainly am not on 


Forged by the largest excl ye manu 
te ata of vod ailie iewdhanainn I available and ince the beginning of those that feel the automotive 
Tools and Equipment. THE KEN of World War II anyone with the parts distributing busine is one 


t TOOL MFG. CO., AKRON 5, OHIO. ability to operate a parts jobbing that is dying, because there are 
organization could possibly have few of us in this busine today 


C VOB -OLSIGNEO done better in other line and | that are not doing a volume fa! 
am sure that most of the top-rank beyond anything that we had ev 

Fn a | ing young executive went into hoped to do a few years % ut 

other types of work, as the field profit-wise it 1 t whi W 


TIRE CHANGING . ; j c y 
same meen. Ud was more promising, and ines would like, neither | 
AROUND THE WORLD they were starting their life’s work type of busine in the 


there was no particular need to tion market that I know 


ing inspection and repair 





es ee ae 
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Automotive NEWS BRIEFS 


{Continued from page 13) 





Delco Battery Sales Up 
40% over Last Year 


et ACEMENT battery sales have 
climbed 40° during the first 
ix months of 1955 over a com- 
parable period of last year, H. D 
Dawson, general manager, Delco- 
Remy Division of General Motors, 
announced 

“Sales of Delco batteries are now 
the greatest in the history of our 
division and we are expanding our 
manufacturing facilities as rapidly 
as possible to keep pace with the 
growing demand,” Dawson said 

Construction of a new plant in 
Olathe, Kan., will start in July 
adding 160,000 square feet of man 
ufacturing pace Other expan 
ion projects are nearing comple 


Muncie Ind and New 


srunswick, N. J 


tion in 


Ford V-8 Engine Reaches 
20-Million Milestone 


™ Ford V-8 engine, which wa 
introduced to the high vol 
ume field in 1932, reached it 


20,000,000 mark July 1, Ray H 


Sullivan, vice-president and group 


executive, Ford Motor Ce an 
nounced 

During the past 23 years, Ford 
has produced more V-8 automo 
than all the rest of 


combine d 


bile engine 
the industry 
asserted 
Through July 1, For all-time 
J production of V-8 engine 
20,004,804 ! not 
made 


World 


Sullivan 


[ S 
reached 
counting 202,389 which w 
for government use du! 
War Il 

The 1932 Ford was the irst pop 
ular-priced car to offer a V-8. It 
was rated at 65hp 


Bradenton, Fia., Dealers Elect 
The Bradenton (Fla.) Automo 
bile Dealers Association has elected 
D Hilliard Hilliard srothe: 
(Pontiac-Cadillac), president 
Harley Moore, Moore Motor Co 
vice-president, and F. B. Firkin 
Bradenton Nash Sales & Serv 
ecretary-treasurer. J. O. Cox, Cox 
Motor Co.: W. H. Rossman, Man 
atee Motor and Thos. D. Muff 
Tropical Hudson Motor are d 


rector 
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White Motor Appoints Tobin 


Cleveland 
Tobin a 
truck 


Jauman, executive 


The White Motor Co 
Ohio, has named P. E 


general sales manager of it 


division, J. N 
vice-president, announced. He is to 
direct all field operations and sal 


and service activity 


Park Chemical Ups Compher 


Detroit, 

M. Com 

manager of it 

W. P. Wood 
ice Jy announced 


‘ president 
Compher 


had been in sales depart 


ment ten yeal 








<4 


WHAT A WALLOP! 


The heavy impact of Gabriel's hard-hitting advertising 
and promotion program is a real knockout for selling 
opportunities. And why not? Gabriel makes and features 


. . » THE ONLY COMPLETE LINE OF SHOCK ABSORBERS 


—all possessing Gabriel's exclusive Patented O-Ring 


design. 


Get behind Gabriel and ride with the champ because 
Gabriel means more customers, more sales and more 


profits for you. 


GABRIEL :.. ,.::::: 


t name RIDE CONTROL 


will make you a big winner, too! 


THE GABRIEL COMPANY Cleveland 15, Ohio 
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Fastest Selling 
Cushion on 
the Market 


| Oe. 
ca 


Mitchell Offers Most 
In All-Purpose Cushions 


Here is the coolest, most com- 
fortable, all purpose cushion. 
Mitchell's famous “Open 
Window" weave of beautiful 
Vinyl-Coated fabrics allows 
free circulation of air to all 
points of body contact, thus 
speeding evaporative process. 
Each cushion is hinged and 
trimmed with heavy duty 
plastic film—stoutly stitched 
for maximum strength and 
beauty. Parallel constructed 
coils of 21 gage wire allows 
the seat spring units to with- 
stand heavy pressure. The 
beautiful cushions are con- 
veniently packed in assorted 
colors (blue, red, green), 12 
to the carton. 


MANUFACTURING CO. 
Fort Smith, Arkansas 
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More than 5,000 families inspected this building when this, the new 
third Chevrolet dealership, was opened at Fort Worth, Texas. It marked 
the sixth franchise opened by R. E. Dumas Milner of Jackson, Miss., in 
the last several years, As in the past, Milner promoted one of his own 


employees into the position of partner and vice-president 


Charlie 


Burnham, who began with Milner as used-car salesman at Jackson, Miss. 


Chevrolet Factory Man 
Joins with Milner 


I* CONJUNCTION with a July sales 
promotion aimed at selling 1,200 
new cars and trucks this month, R. 
E. Dumas Milner announced the 
hiring of Julius Lile, an _ ex- 
perienced sales promotion expert 
with Chevrolet Motor Division 

Lile will work out of Milner En- 
terprises’ general offices in Jack- 
son, Miss., where he will have the 
title of general sales manager of 
the automotive division. 

The Milner interests include six 
General Motors dealerships. 

The sales program calls for giv- 
ing away a new car at each dealer- 
ship this month six cars in all 
with the 1,200 sales as a minimum 
goal for the organization. 


Chrysler Figures Show 
Come-Back Voyage 


wus Chrysler Corp. announced 
its new models last fall, the 
goal was set at capturing 20% of 
the new-car market. That figure 
had been almost attained—coming 
to nearly 19% as July 1 rolled 
in 

By divisions, here was the pro- 
duction, listing the comparative 
figures for the first six months of 
this year and for the first six 
months of 1954: 

Plymouth, 422,190 and 216,398; 
Dodge, 179,188 and 67,950; DeSoto, 
79,895 and 37,600; Chrysler and 
Imperial, 111,753 and 56,833; 
Dodge trucks (including military 
and other government), 55,103 and 
47,939 


GM Establishes Record 
For Six Months 


‘NENERAL Motors’ production of 

WD 2,458,646 cars and trucks the 
first six months of this year wa 
the highest in its history 

The production of 377,183 car 
and trucks last month in the U.S 
and Canada compared with 311,- 
559 during June, 1954, achieved in 
spite of strikes 

Production of cars for the first 
six months of 1955 compared with 
the same period of '54 was: Chev- 
rolet 938,941 and 760,769; Pontiac, 
312,310 and 194,605; Oldsmobile, 
328,413 and 223,962; Buick, 425,- 
057 and 287,042; Cadillac, 82,201 
and 61,741 

Truck production, with the 
same comparable periods, wa 
Chevrolet, 196,973 and 182,287; 
GMC Truck and Coach, 51,858 and 
46,530, plus 21,486 trucks made in 
Canada in comparison with 20,668 





HELP WANTED 
Manufacturer of alignment 
plies and front ¢ ! 


in first letter as 
ines handled obber fe 
5 t UTHER 


6 Pea 


aT 4) 
JOURNAT al 








HELP WANTED 

eading manufacturer 

motive Equipment des 

n several choice te 

that are up-to-date ar 

These products are 

plete selling rogram. Pl 
formation in first letter 

overed, lines handled obber f 
et Write Box 2 SOUTHER) 
MOTIVE JOURNAT 406 fF t 
At 


inta (ra 
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(on-base out you mony. presenta Krome- il 


>» AMERICAN HAMMERED 


’ Pre-seated Krome-Oil 


y 4 PISTON RING SETS 


Pre-seated narrow land Look for 
contact surface of Krome-Oil chrome here 


top groove compression ring ---to install a 
full chrome 


Pre-seating means early break-in, no cus- ring set 
tomer complaints. It is a factory-applied 
lapping process for the top groove compres- 
sion ring equivalent to many hundreds of 
miles of actual engine operation. Sell and 


install chrome, with its long wearing quali- 


When you install 
chrome, be sure 
you're selling a full chrome ring set. Check 
for chrome on the top groove compression 


ties, confidently because Krome-Oil rings 
are pre-seated. They break-in instantly, 
deliver premium performance all the way. 


ring, on the side rails of the oil ring. Install 
chrome confidently because Krome-Oil is 
pre-seated, seats instantly, doesn’t scuff, and 


pays off in longer engine life. 


f 3 |i Zid 2 
Jet 1 a 





All-in-one ring envelope 


All-in-one ring envelope contains all the 
rings for one piston. They’re packaged in 
this envelope in the order of installation. 
This prevents mix-ups, saves yours or me- 


chanic’s time. A real help and 

time-saver in the shop. Gd 
+ 

American Hammered 


AUTOMOTIVE REPLACEMENT DIVISION 
2001 Sanford Street « Muskegon, Michigan 
Manufacturers of American Hammered Automotive Replacement Piston Rings. 
A Division of Sealed Power Corporation 








Tasiell 


Krome-Oil 


the chrome ring set 


Remember profit-packed American Hammered Power-Plus Service— 
Koetherizing « GI-60 Groove Insert « Dry Film Lubricant 


with all the answers 
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ENGINEERED 


TRUCK AND TRAILER 
FRAME MACHINES 


The Bee Line, Heavy 
Duty, Truck and Trailer Align- 
ment and Frame Machine with 
Hydraulically operated frame 
press and tools insures greater 
profit because of more accur- 
ate, easier and faster correc- 
tions. Designed to speed up 
jobs on all model trucks, busses 
and trailers. Send for complete 
information today. 


WRITE FOR INFORMATION 
(| TRUCK FRAME MACHINES 
(| TRUCK WHEEL STRAIGHTENERS 
[| TRUCK FRONT END MACHINES 
(| 50 & 125 TON HYD. PRESS 


NAME 
ADDRESS 
city STATE _. 


Beeline Co. 


A 











DAVENPORT. IOWA 
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No Time for Frustration 


Editor’s note: The following statement was issued last month 
by the chairman of the board of the company which publishes 
this and six other business papers. In it he points up the ac- 
tivity of the Hoover Commission and what you can do about 
its report, assuming you are interested in having your taxes 
sliced a bit. He is a former business manager of SAJ 


By WILLIAM J. ROOKE 
Chairman of the Board, W. R. C, Smith Publishing Co. 


£ pe old saying that nothing is 
so certain as death and taxes 
is indicative of the feeling of fu- 
tility and frustration that confronts 
the average citizen when he hears 
of the constantly mounting cost of 
government. The astronomical fig- 
ures involved, and the general 
tendency on the part of bureau- 
crats to endeavor constantly to ex- 
pand their operations and budgets, 
leave most citizens with a feeling 
of helplessness insofar as a remedy 
for the situation is 

Past recent 


concerned 
experience, how- 
ever, shows that something can be 
done to increase efficiency in gov- 
ernment and reduce the mounting 
cost of government. The Hoover 
Commission, which functioned in 
the early postwar years, studied 
the reorganization of government 
departments carefully and offered 
175 recommendations for increased 
efficiency and economies. Of these, 
some three fourths were adopted 
and have already resulted in sub- 
stantial saving 

Now, a new Hoover Commission 
has been studying the organization 
of the executive branch of the gov- 
ernment. Thirteen task forces set 
up by the commission have con- 
ducted studies to determine the 
causes of waste and inefficiency in 
the federal establishment 

The personnel of these task 
forces includes some 200 ex- 
perienced business and industrial 
executives men who have been 
outstandingly successful in estab- 
lishing efficiency and economy in 
their own organization Among 
them are such leaders as Harry 
Erlicher, former vice-president and 
purchasing agent of General Elec- 
tric; Charles R. Hook, chairman of 
Armco Steel; Thomas D. Jolly, 
vice-president of Alcoa; Admiral 
Ben Moreell, chairman of Jones 
and Laughlin Steel, and Charles J 
Stilwell, president of Warner and 
Swasey 

The commission task forces have 
found that the possibilities for 


savings, without impairing govern- 
ment functions, are enormous. 
These are typical of possible sav- 
ings: The Defense Department 
could lop off $2 billion a_ year 
through better inventory control 
and more efficient buying; econ- 
omy in handling paper work of 
government could save another $1 
billion; improvement in civilian 
employee administration, reducing 
the 25% annual turnover, together 
with some reduction in numbers, 
would save $1 without 
hardship 

The commission has completed 
the major portion of its studies and 
has rendered its reports and rec- 
ommendations to 
committees and 
agencies concerned. Already Oppo- 
sition has developed on the part of 
bureaucrats to many of the rec- 


billion 


congressional 
administrative 


ommendations. Congress has done 
little about these 
tion 

What the reader of thi 
zine needs to realize is that the 
responsibility — for 
economies adopted rests with him- 
self in the final analysis. You are 
the man who votes and, because 
the men in Congre from your 
area are particularly 
votes, the opinions you give them 
will carry weight. 

If you are like the average busi- 
nessman, you are completely tired 


recommenda- 
maga- 


getting these 


ensitive to 


of having to pay and pay and pay 
a lot of your money in federal 
taxes, only to watch it go down the 
drain in wastefulness and extrava- 
gance. Now you can do something 
about it you have a compelling 
reason to write your senators and 
representatives in Washington to 
ay that you are tired of high fed- 
eral taxes and federal extrava- 
gance, to say that you want them 
to study the Hoover 
recommendations and to put these 
recommended economies into ef- 
fect. Your 
today in three 
handsome dividends! 


Commission 


nine-cent investment 
letters will pay 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 





L. H. Ridout, Jr. (left), Dallas, Tex- 
as, a delegate to the national deal- 
er council of Ford Motor Co.'s 
Ford Division, points out pro- 
posed recommendations to R. R. 
Anfin (center), Ford's Southwest 
regional manager, and A. J. M. 
Oustalet, Jr., Jennings, La. Ridout 
and Oustalet were to represent the 
Southwestern states in the 14-man 
council at Dearborn, Mich., July 12. 


Used-Car Dealers Protest 
Oklahoma New-Car Tax 


pay AR dealers in Oklahoma 
are protesting the newly-lev- 
ied two per cent excise tax on new 
cars they register in the state (the 
tax must be paid again by the cus- 
tomer ) 

Mike Tapp, attorney, said the 
Oklahoma Independent Auto Deal- 
ers Association may carry the i 
sue eventually to the state u- 
preme court 

The bill was backed by new-cal 
dealers who objected to new-cal! 


sales by used-car deale1 


NIADA Names Eva Mosley 
To Secretarial Post 


ATIONAL Independent Automo- 
bile Dealers Association ha 
appointed Mi Eva Mosley of 
Nashville, Tenn., a ecretary, Ray 
Miles of Norfolk, Va., president 
announced last month 
She ucceed Mi Margaret 
Corell, who resigned 


H, C. Doss, former sales vice-pres 
ident of Nash, retired July 1 as 
consultant to American Motors. A 
native of Alabama, Doss jo ned 
Nash in 1944 after 27 years with 
Ford Motor Co., including five 
years as genera! sales manager. He 
said he had no immediate plans 
except to take a long vacation. 








Basic 
Manufacturers 
Since 1921 


NEAPCO PRODUCTS INC + POTTSTOWN, PA. U.S.A 


UNIVERSAL JOINTS & PARTS 


Americas Wlost Complete Replacement Line 
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Auto-Lite Service School 
Moves into Texas 


thew Electric Auto-Lite Co.’s cen- 
tral service school was to con- 
duct a two-week electrical course 
for Southwestern repairmen at 
Jeard and Stone Electric Co., Dal- 
las, Texas, this month 

Scheduled to begin July 11, re- 
pairmen from Dallas, Houston and 
San Antonio, Texas; Oklahoma 
City, Okla., and Shreveport, La., 


previously held at the factory’s 
Toledo headquarters 

Some of the topics to be covered 
were basic information and fun- 
damentals of electricity, magne 
tism and testing equipment; the 
torage battery as it is related to 
the electrical system, and compon- 
ent parts of the electrical system 
and wiring 
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Raybestos Book Explains “Key to the rest room please.” 
Principles of Brakes 

AYBESTOS Division of Raybes- 
R tos-Manhattan, Inc., has is- Written to promote safe driv- troubles, tests and cure 
sued a 16-page illustrated booklet ing and maintenance, the booklet Called “Stop Smoothly Safely,’ 
explaining in layman’s language includes data on stopping, slippery it can be obtained by writing High- 
the principles or basic patterns of roads, sharp curves, coming down way Safety Dept taybestos, 
brake mountains, total brake failure, Bridgeport, Conn 


AP Parts Promotes Stivers 





You have heard of us Wage - 4 Car Dealers Dream AP Parts Corp. has upped H. C 
“Skip” Stivers from assistant sale 


manager to sales manager, T. O 


Ulmer, vice-president in charge of 
ales, announced. Stivers is to be 


responsible for replacement sale 


EASILY AND SAFELY of exhaust system part one yaad 


cants. He joined the company 


CLEANS AND RESTORES COLOR years ago and was later appointed 


territory manager in the tate of 


HEADLININGS Texa 
FLOOR MATS 


DOOR PANELS 
Tornado Blows Up 
SEATS Real Generosity 


C. H. McAleer could not 
FOR leave his station in Blackwell 
FABRIC Okla., to assist personally in 
LEATHER the clean-up work after the 


& PLASTICS tornado which damaged part 
#f the town. But he found a 


way to help 
SOME AREAS STILL McAleer and his crew vol- 


OPEN FOR JOBBERS unteered to repair free any 


flat tire on any vehicle used 





luring the emergency. They 
wound up repairing 1,000 flat 
4119 BROADWAY KNOXVILLE, TENN tires on ambulance police 
‘ars, trucks and cars of vol- 
AMPLE 
unteer worker 


231 GARDEN LANE 


‘tne sourm ey The JOHNNY DANIELL Co. cecatur. ceorcia 
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Deeply recessed, thick plastic lens 
amber or red) within a sturdy, stream 
lined two-piece aluminum housing 
Screw holes match those of your pres 
ent heavier clearance lights. Bright 
3 c.p. bulb 





Write for catalog of 
“ty more than one thousand 
fleet accessory items to 











YANKEE METAL PRODUCTS CORP 


Norwalk, Connecticut 


No. 78 
ALUMINUM ARMORED CLEARANCE-MARKER LIGHT 









Ne. 130 
ALUMINUM FLUSH 
REFLECTOR 

Only “eo” overall 
height. 3” red or 


amber wafer-thin 
Stimsonite unit de- 
signed for shallow in- 
stallations. 





No. 130A 

ALUMINUM ARMORED 
REFLECTOR 

Deeply recessed 3” 
Stimsonite lens in red 


or amber plastic. 


Sturdy aluminum 
housing keeps its lus- 
tre for years. 





OF TOMORROW" 





BOLI MUL MILLI 
of America’s 
most popular 
passenger car 
mirrors 

come the new 


fleet accessories by 


Here's lightweight, long-lasting aluminum, 
handsomely fashioned into gleaming fleet 
accessories by Yankee. No more ugly 

brown stains will mar the sides of trucks 
equipped with the rust-proof ALUMILINE 
Yankees ALUMILINE costs no more than ordinary 
painted accessories yet it's common 
knowledge that aluminum accessories last 
far longer. Another ALUMILINE plus; each truck 
carrying the required number of lamps, 
mirrors and reflectors in aluminum can add 
ale Ete lilet Meh m sre alltel mslehalelele Mele ile) 


during a year's hauling 


Save weight! Save money! Dress up those 
trucks! Replace with Yankee's ALUMILINE 





Tarheel Used-Car Dealers Organize 
Amid Complaints about License Law 


A’ CHARLOTTE, N. C., June 29, 
250 used-car dealers met and 
organized the North Carolina In- 
dependent Automobile Dealers As- 
sociation 

They elected K. M. Matthews, 
Charlotte, president; E. M. Staf- 
ford, Charlotte, vice-president; 
Loyd Taylor, Burlington, 
tary, and Ralph Johnson, Fayette- 
ville, treasurer 

It was decided to 
state into 20 
area vice-presidents 
chosen later. 

The dealers called the recently- 


secre- 


divide the 
from which 
would be 


areas 


getting the law enacted 

The law requires licensing of all 
used-car dealer prohibits them 
from selling new cars as new Ca! 
and outlaws trading unless the 
dealer has an established place of 
business. He must have a building 
large enough for both display space 
and offices not operating from a 
lot with an office on it 

Ray Miles, Norfolk, Va., presi- 
dent of the National Independent 
Automobile Dealers Association, 
said he thought the legislation was 
unconstitutional 

Miles Elliott, Norfolk, NIADA 
field director, asserted he thought 


North Carolina Begins 
Regulating Industry 


ee have begun to en- 
force the new law which be- 
came effective in North Carolina 
July 1 regulating sale 
tomobiles 

The 
distributor 
representatives 

Motor Vehicles 
Edward Scheidt 
from his department would inspect 
the state’s 3,200 dealer places as 
soon as possible. They would pro- 
and infor- 


of new au- 


factorie 
thei 


measure licenss 


salesmen and 
Commissioner! 


aid inspector 


vide application form 
mation on obtaining 
their businesses 
ments 
Licensing fees, expected to bring 
in $40,000 to $50,000 annually, 
expected to pay for administration 


license if 


met the require- 


are 


passed licensing law, which went 
into effect July 1, “aimed at un- 
fair regulation of the used-car 
business and at creating a monop- 
oly to the detriment of the pub- James C. Downing, Atlanta, 
lic.” Ga., past president of NIADA and 

New-car dealers and the North now a Nash dealer, addressed the 
Carolina Automobile Dealers As- gathering. C. T. Byrd, president 
sociation were charged, by some of the Charlotte Independent Au- 
with “discriminatory tomobile Dealers Association, acted 


and “unfair tactics” in as chairman. 


LAN 


\ Flee 


} TTS A Smoother Ride 
... For More Profits 
SELL D&T COIL SPRING 
STABILIZERS 


of the law. 

The scale of fees i 
distributor or wholesaler, 
manufacturer, $50; factory branch, 
$20; supplemental license, $5, and 
salesman or representative, $2 

The law, backed by the North 
Carolina Automobile Dealers As- 
sociation, was passed during the 
closing days of the legislature 


the group could do something a- 
bout the law but still preserve it 
worth-while features 


Car dealer, 
$15; 


members, 
legislation’ 








uaker Supreme 


HYDRAULIC BRAKE FLUID 


tied 


profitable always guaranteed 
safe for all brake systems! 


RS\ 


EFITS 





as THE BEN 
MOLDED ake Fluid! Chemica 
OF HIGH 
QUALITY 


RUBBER 


cod” for more mob! 


Supre , 
of Queker “Castor Oi ke fluid systems - ° 


formance 
retures! 


Analyzed oe” in all bre 


tier per 
- oe of low tempe . 
you 8 ET! 
ITA BLE? ho 
poor that sey Quaker Sup’ 
guar 
field! ; ™ 
| 12 ounce cans £ we Pe. 


SIZES: qetions be us. Hirslg €*- 


+4! b cked by bg 
And it's 5¢ in its 


regard! 
is suprem 





pb A 
STABI 
ARE LICENSED UNDER PAT. NO. 


TURNER Mecasactuning Go. 


KOKOMO, INDIANA usa * 


SEE YOUR JOBBER OR 
WRITE FOR LITERATURE 


L 
2 e quarts 


atier 





(luaker Supreme Chemical Corp. 


MONTC MERY, ALABAMA 





Want more facts? Use Reader Service Card Page 82 SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 
















Two Dodge truck dealers of Lub- 
bock, Texas, help maintain their 
State's tradition of doing things in 
an unusual way. When new truck 
models are introduced, E. E. 
“Eddie” Louthan and G. C. “Mule” 
Dowell, of Louthan-Dowell Mo- 
tors, visit the Detroit truck plant 
and then drive new models back 
home to learn all the new fea- 
tures and find how they operate 
so they personally can talk 
“trucks” to their customers, Map- 
ping the route to Lubbock are 
(l. to r.): William 5S. Woolsey. gen- 
eral sales manager of Dodge 
trucks; Louthan; K. C. Deacon, 
vice-president of Dodge and gen- 
eral manager-trucks, and Dowell. 






Olds "Rocket" Facilities 
Set to Grow 50°% 


Cpr Lansing, Mich., 
“Rocket” engine plant, said to 
be a limiting factor in the divi- 
ion’s over-all production, will in- 
crease its capacity 50% as part of 
General Motors half-billion-dollat 
expansion program 

According to J. F. Wolfram, gen- 
eral manager of Oldsmobile and 
vice-president of General Motor 
185 machine will be installed 
ome of which will occupy an area 


recently devoted to production of 





bazooka rocket 
The engine assembly line will 






be extended and a third line of 
transfer machines and other equip- 
ment will be installed to machine 
cylinder block 









By mid-June thi VCal Old 
mobile dealers had delivered more 
than 278,000 ca! an increase 





of 60°° over the 174,517 passenge1 
cal old through June 10, 1954 
There are more than 2,000,000 
“Rocket’’-engine-powered cars in 








ervice today 
“The multi-million-dollar ex- 
penditures involved in this expan 







ion program will enable Old 





mobile to manufacture cars in line 
with its true sales demand,” Wol 
fram emphasized It will permit 
Oldsmobile to gear its productive 
capacity to this increased demand 








and allow flexibilit fo! future 





Brow th 








Chevrolet to Train 20,000 





An accelerated service training 





program will see more than 20,000 





mechanics from Chevrolet dealer 





hips trained in specialized course 





in Chevrolet classrooms this year 





made po ible by the opening of 
29 General Motors Service Cente: 


throughout the country. 
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available to 
jobbers only. 


astings 
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Jobber for Hastings 
Replacement Parts 













“Rebuilt by Hastings" means that the work 
is done in a superbly equipped shop... 
by careful workmen under close super- 
vision . . . and tested before shipping. 
Ask your jobber for Hastings replacement 
parts and you will be assured of complete 
customer satisfaction. Write us for the 


name of your nearest Hastings jobber. 


Generators 


Armatures 






Pressure Pilates 





Carburetors 
Starter Bendix 
Starters 

Ford Distributors 
Clutch Discs 





Fuel Pumps 


Bonded Brake Shoes 


mpa ny 


KING, N.C. 

























Dependable BRAKE SERVICE 


a 


The new EIS electrical indoor 

Brake Service Sign is a real ElStopper! 
it's moulded of durable plastic, 
completely wired for immediate, ‘sitent” 
selling. Whether you hang it or 

stand it on its easel, this EIS Sign 
identifies you as a # depend able 

Brake Specialist. rings ‘em in 

for brake work 


To get this EIS attention-getter, simply 
attach a dollar bill to this ad 

and mail to your EIS Distributor or 
direct to the factory. 


MR. JOBBER! Tell your customers about 
these EIS Signs! They heip you — they 
help them. Make sure they're supplied. 


ALSO AVAILABLE 


Ne. 63.Metal enameled sign (22” x 22”) 

single face. 

For exterior wall use_____. 75 

Ne. 64.Metal enameled sign “(22” & 22” ) 

with bracket 

For exterior use. _.. 2.00 

Ne. 61- Paper indoor sign 1H) 
no charge 

Ne. 62—Paper indoor sign (22"' « 22'')- 
no charge 


ey ES) 





y 





—— fam 

~/ 

No. 65-Sign 
1.00 


REPLACE...REPAIR... REFILL WITH EIS 


Write for Catalog: EIS AUTOMOTIVE CORP., Middletown, Conn 
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The Southeast region alumni of 
the Ford Merchandising School, 
operated to train sons of dealers 
and other young executives in 
dealership management, met re- 
cently at Virginia Beach, Pictured 
here (l. to r.) ere newly-elected 
officers with John Heflin, dean 
(far left): Walter McRae, Jr., Du- 
val Motor Co., Jacksonville, Fla., 
president; John Dekle, J. P. Lewis 
Motor Co., Savannah, Ga., vice- 
president; Rhae Adams, Emrhae 
Motor Co., Virginia Beach, Va., 
secretary, and James Pletcher, 
Pletcher Motor Co., Philadelphia, 
Pa., treasurer. 


GM Dealer Council 
Meets in Detroit 


. ee General Motors 13th dealer 
-. council met in Detroit, Mich 
last month to discuss factory-deal- 
er relationships and plans on how 
to better serve customers and co- 
ordinate activities with the fac- 
tory 

The council plan was instituted 
by General Motors in 1934 to cre- 
ate more effective and equitable 
relationship 

Southerners attending were: W 
A. Coleman, General Truck Sales, 
Inc., Washington, D. C.; Almond 
Cooke, Broadway Chevrolet Co., 
Louisville, Ky.; R. A. Parker, Al 
Parker Buick Co., Houston, Texa 
Charles E. Vincel, Charles E. Vin- 
cel Pontiac Co., Inc., St. Louis, 
Mo., and M. B. White, General 
Truck Co., Oklahoma City, Okla 

W. H. Foote, Foote Auto Co., 
Florence, Ala.; John C. McKellar, 
McKellar Cadillac, Inc., Orlando, 
Fla.; Enrico Menapace, Rico Mo- 
tor Co., Gallup, N. M.; F. B. Pey- 
ton III, Bradley Peyton III, Char- 
lottesville, Va W. M. Robertson, 
R & S Motor Sales Co., Joplin, 
Mo.: Jesse A. Rogers, Plains Chev- 
rolet Co., Amarillo, Texas: J. F 
Scarborough, Scarborough Chev- 
rolet Co., Inc., Statesville, N. C., 
and D. J. Yoder, Yoder Motor Co., 
McAllen, Texas 


Borg & Beck Elects Nutt 


g3org & Beck Division of Borg- 
Warner Corp. has named Harold 
Nutt as president and general 
manager, succeeding T. L. Knecht 
who retired May 31. Nutt, who 
was formerly vice-president and 
general manager, joined Borg & 
Beck in 1930 as director of engi- 
neering. 
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About 200 paint and body men at- 
tended this meeting in Danville, 
Va., sponsored by Peoples Auto 
Supply, Inc., and E. I. du Pont de 
Nemours & Co. The meeting 
featured speakers, films and prizes. 


TIRE 


Chevrolet Opens Office T | 4 q U | 3 | 
For Southern Florida P 


- eaeingen importance of the 
southern Florida market ha 
resulted in the opening of a Chev 
rolet zone branch in Miami, W. E 
Fish, general ale manage! an 
nounced 

Joseph J. Acree, assistant man 
ager of the 3irmingham, Ala 
zone, will be transferred to the 
Miami office, serving as an a 
sistant manager under the Jack 











onville zone 

Fish also announced S. T. Ball 
Jr., zone business manager at At 
lanta, will succeed Acree in Bir 
mingham, and Harold C. Redfern 
district manager at Charlotte, ha 
been promoted to Ball’s forme: 
position 


DUAL DUTY 
















GM to Spend Half Billion 
On Plant Expansion 


gear: Motors has announced 
a half-billion-dollar program 
to increase its passenger-car pro- 
duction capacity designed to keep 
pace with the expanding market 

The expansion will include con 

truction of approximately 6,300 
000 square feet of floor space, but 
the major part of the money will 
be for new machine tools, presse 
and other facilities, Harlow H 
Curtice, president, said 





Mt 


— 








The program is expected to be 
ubstantially completed by the end 
of next year. Each of the five car 
division Chevrolet, Pontiac 
Oldsmobile, Buick and Cadillac 
will have expanded production fa 












cilities under this program 
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For tubeless tires, AKRO's 


For tires with tubes or tubeless tires, 
you've got the right repairs when you've got 


AKRO! 


For inner tubes, AKRO's Dual-Duty! 


Feather edged to prevent road pound. 
No machinery needed. 

Can be used hot or cold. 
Self-vulcanizing during wheel spin. 


Excellent tubeless repair for those who prefer patch 


method. 
Complete size range! 


Tubeless Tire Plug! 


The safe, sure way to repair tubeless tires! 


Complete size range. 


Designed specifically for tubeless tire repairs! 


Remember... 
your profits go up when tires go 


down! 


AKRO Tubeless Tire Plug 


.. Automotive Service and Know-How Since 1929 


THE BUXBAUM CO. 


Write Dept. JJ for catalog peges Canton 7 Ohio 
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Ford Counsel Denies Forcing Dealers 
To Carry Only Factory-Supplied Parts 


ey Motor Co. officials have 
denied to a congressional com- 
mittee that they force dealers to 
carry only Ford parts, prevent 
them from dealing with indepen- 
dent suppliers or from dealing in 
other makes of cars, or that they 
force dealers to take more cars 
than they want 

Appearing before the Senate 
judiciary subcommittee on anti- 
trust and monopoly, Ford General 
Counsel William T, Gossett said 
last month that Ford dealers were 
not limited to any specific area in 
selling their cars. He said that if 
they were, there might be a series 
of monopoly situations in which 
dealers did not compete. 

He also said that his company 
was concerned that some Fords get 
to used-car dealers who are ir- 
responsible and don’t do the serv- 
ice job that is necessary both be- 
fore and after a new car is sold 

Vice President Walker A. Wil- 
liams said, however, that in talks 


with the dealer, Ford set up sales 
which vary with the 
“area of 


objective 
market in the dealer’s 
responsibility.” He said Ford trains 
its dealers to go for volume sales 
to boost profits. Denying that deal- 
ers are forced to accept a quota 
of new cars, Williams said that 
the company does not ship without 
firm orders, which are filed 30 
days in advance, with estimates 
worked out 60 days ahead 

Despite capacity production this 
year, Williams said, Ford has not 
been able to keep up with de- 
mand, Ford dealers have only a 
16-day supply of new cars and 
a 17-day supply of used cars, he 
stated, adding that a normal sup- 
ply is 30 days 

Gossett said that the Justice De- 
partment’s complaint against Ford 
in its current investigation is that 
dealers are not allowed to deal di- 
rectly with independent automo- 
tive suppliers. He denied this. He 
aid that there is no rule that re- 


quires dealers to use only parts 
manufactured by Ford, because the 
company approves many other 
suppliers. But he said Ford has 
to protect it reputation against 
inferior part old in it 
name. “The only obligation of a 
dealer is not to sell as a Ford part 
a part that is not a Ford part,” he 
said 

The car owner expects to re- 
ceive a genuine Ford part, Gos- 
sett said, and “our 
to make sure he gets one when he 
wants one.” He agreed that the 
Ford contract requires dealers to 
carry an adequate Ford parts in- 
ventory to provide good service 
He said that Ford has discovered 
there are some irresponsible parts 
manufacturers who cut the corners 
on quality and make parts which 
do not function properly. There- 
fore, Ford insists that its deale1 
carry a supply of Ford parts so the 
dealer can do a good job. “It’s 
afety on the high 


sometime 


objective is 


a matter of 
way,” he said 

Gossett said that the Ford con- 
tract with dealer 
with 90 days notice by the factory 
or with 60 day 
er. Ford buys back part 


can be cancelled 


notice by the deal- 
inven- 





KY Ky me) an oY od ed 


Don't Take Chances! 


The best overhaul job can be ruined by a defective 
gasket. Always use VELLUMOID for tight, lasting 
seals on all oil, water and gasoline connections. 


Southeastern Representatives 
Lawrence M. Hirsig Co., Jacksonville 2, Florida 











WRITE FOR CATALOG 
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425 LAKESIDE AVENUE, N. W. + CLEVELAND 13, OHIO 


America's foremost 
manufacturer of self- 
spray enamels, lac- 
quers, and other aero- 
sol consumer products. 


] 


C. 
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FREES 
FROZEN BATTERY 
TERMINALS!! 


and 1000 other uses! 


It's concentrated! 
it dissolves rust! 
Has no unpleasant odor! 


Silent Partner 


nanic’s ; 
The Mec arantee 


Money-back gu 


PETROLEUM SOLVENTS CORPORATION. NW Y 17. NY 
in Canada: Montreal, Que 
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tories “at a fair price,” he said, if 
a contract is terminated. He said 
he knows of no instance in which 
a dealer’ franchise has been 
threatened for dealing in othe 
than Ford part 

Even before 1949 when automo- 
bile contract were revised, Gos- 
ett said, there were exceptions to 
the rule that Ford dealers could 
carry only Ford parts. He said 
these were in cases where Ford 
was unable to supply parts or in 
which the car owner specifically 
asked for other parts 

Williams testified that a num- 
ber of Ford dealers also have “‘an 
interest” in selling other cars. ‘““‘We 
make no move to prohibit that at 
all,” he said, stating, however, 
that most dealers carry only Ford 
products 

He said that most Ford cars are 
financed through Universal CIT 
but that there are many other fi- 
nance companies and _ banks in- 
volved and that dealers can make 
their own arrangements for fi- 
nancing. Gossett said Ford is op- 
erating under the terms of a con- 
sent decree with the Justice De- 
partment and that Ford sold the 
only finance company it eve! 
owned a long time ago. 
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Arvin Industries to Build In some | 

; the ¢ a compre ive rene 
Indiana Parts Factory | etre coms : 
a ( ped l cA LE ‘4 le i i« 

longitudinal direction may 


Pees Industries, Inc plans to 
erect a factory building in Co- crease deceleration rates to a point 












lumbus, Ind., to make part and where passenge! are thrown Vv! 
components, Glenn W. Thompson olently against seat instrument 
president, announced last month panel, glass or other interio! bod 
Exhaust mufflers will be made part However, with the single 
first, adding other parts later on unit structure, a more gradual ab 





orption of the blow, with ac 





Occupancy of the building 








cheduled for Oct. 1 companying reduced deceleration 
rates, tends to decrease accident 

American Motors Building result 
The additional use of box-gird 






Shock-Absorbing Bodies . 
er construction in the cowl section 


and in the engine compartment a 








MERICAN Motors Corp, is con- 






structing shock - absorbing © puts greater protection in front 
bodies of the kind used in air- of the passenger.” 
planes lightweight train and 
buses, Meade F. Moore, vice-pres- Atlantan Buys Ware Buick 






ident of automotive research and In Augusta, Georgia 
engineering, asserted 

“Nash and Hudson cars are the OHN R. Richard Atlanta, Ga 
only American cars built on the ey former Southeastern’ branch 












ingle-unit principle without a manager of Motors Holding Divi 

eparate, rigid frame,’’ Moore said ion, General Motors Corp., ha 
The whole body and frame is one bought Ware Buick, Inc., Augusta 
integral, all-welded unit that tend Ga., Fred A. Ware announced last 
to distribute and absorb the shock month 

of impact. In this construction, the Richard changed — the firm 

frame is in effect three-dimension name to Richards Buick, Inc., and 
al, completely urrounding — the aid that no change n personnel 






passenger: 














When dirt defies soap and water 
don’t use harsh abrasives or sol- 
vents that irritate even the toughest 
skin. Protect your hands with DL 
HANDI-CLEANER. DL dissolves 
stubborn grime and grease with or 
without water. Fortified with Lano- 
lin and Hexachlorophene DL keeps 
hands soft, guards against infection 
and prevents dermatitis. Use it... 
sell it... it's a profit maker. 


Packaged in 14 07., 3 ib., 444 0nd 5 Ib 
dispenser sizes, ond 5 gal. containers 









omrty BANITE CO. 
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HANDS DIRTY? 


DON’T USE SOLVENTS 
OR ABRASIVES.. 





ao OS mene | FAIR LAWN, NEW JERSEY, U. S. A. 


BUFFALO 4,N.Y 










MICRO-BRONZE 


LIFETIME 


FUEL FILTER 






























~ | THE 

MICRO-BRONZE 
ELEMENT 

Sse tare | fait 








NEVER NEEDS REPLACEMENT 
on muss = 
'smct 1920] KEM MANUFACTURING CO., INC. 
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Shown at the Twin City safety check program, Little Rock and North 


Little Rock, Ark., are (l. to r.): 


Lt. Jack Rhea, safety officer for 


the state police; Mayor A. C. Perry of North Little Rock; Bruce White- 
head, manager, 555 Tire and Service Co., and state chairman of the 
safety check program; W. F. Barbee, president, Voss-Hutton-Barbee Co., 
and general chairman of the program; W. W. “Bill” Blatter, Bill and 
Dub’s Garage, vice-chairman; Mayor Pratt Hemmel of Little Rock; 
George H. Benjamin, executive secretary of the Greater Little Rock Au- 
tomobile Dealers Association and Arkansas Automobile Dealers Associa- 
tion, and at wheel is Gov. Orval Faubus. Automobile is a 1925 Chrysler 
touring car, which is in good condition and passed safety check. 


Arkansans Safety-Check 
8,679 Cars and Trucks 


i of 8,679 vehicle afety 
checked at Little Rock, Ark., 
2,205, or about 25°, were found 
to need correction 

The Twin City safety check pro 
gram wa 
Rock and North Little Rock Cham 


bers of Commerce and assisted by 


Chevrolet Motor Division of Gen- 
eral Motors Corp. has named C, R. 
Fike as manager of its Memphis, 
Tenn., zone, W. E. Fish, general 
sales manager announced, After 
joining the company as a sales 
representative in New Orleans, La., 
in 1937, Fike was parts and acces- 
sories manager in the El Paso and 
Dallas, Texas, zones and later in 
the Southwest and Great Lakes 
regions. His last assignment was 
city manager at Minneapolis, Minn. 


pon ored by the Little 


Auto Service Association 
(independent garagemen), the 
Greater Little Rock Automobile 
Dealers Association, jobbers, tire 


ervice 


Al kansa 


deale tations, civic club 


members, city and state police, 
radio and television stations, news- 
papers and Little Rock Tech High 
School. It was conducted May 16- 
21 and might have reached its goal 
of 10,000 vehicles had not more 
than a day been lost because of 
rain 

Three check lane 
in Little Rock and two in North 
Little Rock. Said W. F 
president, Voss - Hutton - Barbee 
Co., general chairman of the pro 
gram, “All in all the program wa 
a success.” 

Orval Faubus, governor of Ar- 
kansas, and Pratt Remmel, mayor 
of Little Rock, who ran against 
each other in the general election 
last fall, were both active in the 


were operated 


Sal bee 


program 


GM Hires Hafstad for Research 


Dr. Lawrence R. Hafstad, physi- 
cist and atomic energy scientist, 
will join General Motors Corp 
sometime this year as director of 
its research staff, Harlow, H 
Curtice, president, announced 
Since January 1, Dr. Hafstad has 
been director of the atomic energy 
division of the Chase Manhattan 
Bank, New York. He will succeed 
Charles L. McCuen, who will re- 
tire 


Kentuckians to Hear 
Sutter and Bell 


{,REDERICK J. Sutte: 
the National Automobile Deal- 
er Association’s industry relation: 
committee, will discu ‘Factory- 
Dealer” relations at the conven- 
tion of Kentucky Automobile 
Dealer Association, Inc., sched- 
uled for August 28, 29 and 30 at 
Hardin, Ky 
Frederick J. Bell, executive vice- 
NADA will also 


chairman of 


president of 
peak 

Don A. Campbell, Lebanon, Ky., 
executive of the 
Kentucky Retail Lumber Dealer 
Association, will peak at the 
Tuesday morning (August 30) 
busine e tetailing with 
Profit.” 


vice-president 


ion on 


MoPar Names Texan for Sales 


ion of Chrys- 

Roy A 
upervisor 
istant 


MoPar Parts Divi 
ler Corp. has appointed 
McAda, formerly a sale 
of western region a“ a 
ales manage! 3orn in O’Brien, 
Wichita 
company 


Texas, and educated in 
Falls, McAda joined the 
in 1937 as district part 
ative with headquarters in San 
Antonio and Houston, Texa 


represent- 


Highway Users Name Alabamian 


Highway User: 
appointed J. Olan 
South- 
covel 


The National 
Conference has 
Cooper, Auburn, Ala., a 
eastern representative to 
Alabama, Georgia and Florida. A 
native of Hamilton, Ala., Cooper 
has been associated with the Ala- 
bama Polytechnic Institute’s agri- 
cultural experiment station 


Ford Names Glass for Dallas 


Ford Division of Ford Motor Co 
has appointed Joe B. Gla for- 
manager of its Memphis, 
Tenn., sales district, as district 
ales manager for Dallas, Texa 
Glass, who joined Ford in 1935 in 
its Houston, Texas, office a na- 
Personville and Houston, 


merly 


tive of 
Texa 


Jacksonville Dealers Elect 


The Jacksonville (Fla.) Automo- 
bile Dealers Association has elect- 
ed E. Robert Langley Lang- 
ley Oldsmobile, Inc president; 
C. C. Kirby, Jr., Fletcher-Kirby 
Motors, Inc., vice-president, and 
W.H. Terry, Jr 3111 Terry Inc., 


secretary-treasure! 
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| YOU CAN BE 
SITTIN’ PRETTY 
in this 
Famous Folding Aluminum Chair 


by FREDRIC ARNOLD 
| 





ees 


As a thrilling EXTRA to its outstanding 
1955 Oil Filter Cartridge Sales Program, 
WIX offers you this handsome, teather- 
weight Chair. As advertised in LIFE Maga 
zine, this famous Fredric Arnold Chair 
features tubular ALCOA Aluminum legs 
and frame, woven Saran fabric seat and 
back in multi-colored plaid, and extruded 
aluminum arm rests polished to mirror 
finish — weighs only 72 ounces and folds 
flat to 3” x 23” x 28”. 

WIX is the outstanding sales and profit 
opportunity for you—the Oil Filter Line that 
gives you more of everything —SUPERIOR 
QUALITY ... COMPLETE COVERAGE 
..- GENEROUS PROFITS... TOOLS TO 
SERVICE ALL FILTERS... and nou 
this ‘Sittin’ Pretty’ Chair Program. Get 
your Featherweight Folding Chair NOW 
— call your nearest WIX Jobber today! 





OIL FILTERS CARTRIDGES 
AUTOMOTIVE * INDUSTRIAL * RAILROAD 
WIX CORPORATION *« GASTONIA « WN. C, 
In Canada: Wix Accessories Corp. Ltd., Toronto 
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Three Fourths of New Cars 
Go to Third of Families 


()*’ third of the nation’s fam- 
ilie those with incomes of 
$5,000 or more—buy three fourth 
of the new cars, accord- 
ing to recent surveys of U.S 
& World Report and R. L 
& Co 

The report, 


country 
ae 
NWeU 


Polk 


called “The People 
Automobiles Today,” 
of 18,000 new- 


3uying New 
urvey 

1,000 
18 principal make It 
facts about the market for each 


represent 
car buyer 
contain 


each of the 











Cd, : Order 
402° “STEELFLEX" 
rE Kexible 


EXHAUST TUBING 
from 
UNIVERSAL 
METAL HOSE CO. 
local Atlanta 


warehouse stock 
7 


SAFETY 
EQUIPMENT COMPANY 


212 Marietta Street, N.W. 
Atlanta 3, Georgie 











make and compares each with the 
other and with the market as a 
whole 

The $5,000 - and - up 

which in 1949 bought le 
half the new car old, not 
only buys most of them today, but 

the fastest-growing 
nation, Federal Re 
data showed 

Of these 


ome 


income 
Zroup 
than 


group in the 
erve 3o0ard 
new-car buyers, 93.7% 
liquid a 
$1,000 or 
familie 


reported form of 
et and 71.4% have 
more in asset (These 
with assets of $1,000 or 
only one third of the 
for ove! 


more 
nation 
familie account even 
out of ten new 
The survey 
familie buying 
best 
econd 


of the 
than one car 


-car sales.) 
that the 
are the 


indicate 
new cal 
prospects for the sale of a 
Only about 10° 
families have 
but according to thi 
new-car-buying 


new Cal 
nation’ more 
report, 31.6% of 
families do 

Four out of five of all the car 
they buy, they buy new. Among 
familie 61.6% bought 


within a one-yea!l 


two-cal 
the second ca! 
period 

The report 
trade- 
tions a 
have fo! 


deal with 
uch ques- 


also 
in plans, covering 
degree of loyalty buyer! 
othe: 
extent 


a particular make, 
they may consider, and the 
to which dealer solicitation i ig- 
nificant in stimulating and closing 
the sale 

The study deals 
of the head of the 
of three are managerial or 
men), age, education, 
how the family uses the car, how 
the head of the family get to 
work, how they pay for their car 
how many have two-car ga- 


with occupation 
family (two out 
pro- 


fessional 


and 
rages 
A separate section on media at- 
tempts to analyze which of 33 ma- 
jor magazines do the most effec- 


tive and economical job of cover- 


new-car-buying 
‘hree new 
ma weeklis 
to be strongest 
Although the numbe: 
the tudy 
azine will endeay 


from 


able copies of 
ited, the mag 
to fill request 
ested who Market Di- 
vision, U. S. Neu & World Re 
port, 24th and N Street N. W 
Washington 7, D.C 


those inte! 


write to 


Miamians Elect Hofmayer 


The Miami (Fla Automobile 
Dealer! Association ha elected 
Hofmayer, Ungar Buick 
Caldwell, vice 
McGahey J! 
treasurer, and P. K. Hodson, H 
Munroe and Edgar Jone 


board of governor! 


Jerome C 
Co pre ident: Tom 


president Tom 


Coman 
to the 








So-Called 


“OUT OF ROUND 
TIRES” 


Cured in 30 Seconds 
Without 
Cutting or Grinding 
Low Cost — Revolutionary 


“INCLINE POSITIONING 
INSTRUMENT” 


See Your Jobber 


or Write for Details 


MFG. CO. 


Sioux City, Ia 


CHAMPION 
414 W. Seventh St 














BOWERS Batteries 
¢ Bolter Y 


READING, PA 


BOWERS BATTERY & SPARK PLUG CO., 
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WONDER SEAL 


INSURES A WATER TIGHT JOB 
ON REBORE—REBUILD—RE-RING 


Ask your Jobber. 


—THE ORIGINAL— 


AND VALVE JOBS 
Why take a chance on comebacks 
When ever cylinder heads are removed 
use WONDER SEAL and charge it to 
your parts cost. 
High pressure cooling systems demand 
WONDER SEAL 
SEALS AND REPAIRS BLOCKS— 
HEADS—WELDING LEAKS. 


Miller Mfg. Co. 
Dept. S. Camden 5, N. J 








SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 





Says Oil Filters Cut Battery Manufacturers 
Elect Floridian 


Engine Wear 68% 


a OIL filter can prevent two- a | i ie Independer 
facture ) 


thirds of the wear that other- 
- “har S 


wise would take place in you! le 
Cal engine, Carleton J. Lauer, , 1 Battery 
experimental engineer in charge of ident 
AC Spark Plug’s oil filter and as Ve 
trainer development, stated re- ' ‘ 

. 7 first p idency of the associa 


cently ? 
y . ( also general manager of 


“Oil is continuously being con- : , 
taminated and so must be con- , ‘ h ‘ontract Battery Manufactul 
Tampa 


tinuously filtered. Continuous fil- 
‘irst activit ot the 


tration will prevent up to 68°¢ of 
the engine wea! United States Rubber Co. and Dow tion will be an attempt to | 
Corning Corp. have developed an membership by 200 elig 
experimental tire which has the ifacture! Grave aid 
tamination is relentlessly taking same basic ingredients of a win 
; dow pane. Made to withstand a Dod Pp t G . 

its toll in wearing out your engine temperature range of nearly 600°, odge Promotes Georgian 
the tire is made of silicone rubber- 
glass fiber, which is mostly quartz Dodge Division of Chrysler Corp 
oil cleanline where detergent- and sand derivative. Use on auto has upped William P. Wood from 
i ; has 1” Onh mobiles looks unlikely now, but it List . i | ‘ At 
dispersant oOlls are usec nly two may be suitable for high-speed ( ri true . manager in} d 
in a thousand supersonic aircraft where tires lanta, Ga., region, to truck sale 
parts of oil will “make the lub- could be exposed to heat of more promotion manage 
ricating oil look coal black,” he than 400°. ‘ zone covering Memphis, Tenn 
pointed out suis, Mo.; Atlanta, Ga., and 

“There is a definite limit on how I oro, N. C., Edward H. Rice, 
much foreign matter the oil can four thousandths, or from six to 
carry,” Lauer said. Engine bear- 100 microns, so filters much re food joined 
and solid particle pecial truck sale 
lanta region 


“It is not enough to change oil 
at 1,000, 2,000 or 3,000 miles. Con- 


between oil change 
“Color is no longer a criterion of 


parts of carbon soot 
r of its South 


manager-truck announced 
Dodge in 1953 as a 
ing clearances now range from one move abrasive man in the At 


quarter thousandth of an inch to larger than the clearances 





The PIONEER Tool 


FOR INSTALLING VALVE SEAT RINGS 


The Biggest 
Seller 


Has been proved OK by Tubeless Tire Mirs 


1 p of the SnU pring Stee 4 te 


end te prevent p trem 

y ‘equivement on Tube , 

be sure of getting the World's fine 
as the most modern The nome SNUGL (Regitered I 

* every weight ls your Guerentee of complete satistectio 


Write ter owt new brochure end name of your neared jobber 


THE FIRST . . . and still the MOST POPULAR, 
MOST PRACTICAL, SIMPLEST. MOST UNI- : SNUGL’S 
VERSAL tool of ts kind a ade ’ cave 


4 


EVERLASTING . . . the fir 


</J years ago are 


New Tubeless Tire Clip 


” 


till 


K.O.LEE CO. — Gnual Ni MEG. CO. “ 
ABERDEEN, SOUTH DAKOTA ore gay eee 


Jf it's made by Lee it's a “Knock-Out” 
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KOKOMO. INDIANA whittie® CAF 
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Power Display Planned 
By GM at Chicago 


A GIANT outdoor exposition por- 
traying the dramatic contri 
butions of diesel and_ aircraft 
power to America industrial 
economy will be staged by General 
Motor on Chicago lakefront 
August 31 through September 25 
Harlow H. Curtice, president of 
General Motors, announced 

Siggest show of its kind ever! 
presented, the spectacular “Gen 
eral Motors Powerama” will be 
open to the public in a 1,000,000 
quare-foot area on South Lake 
Shore Drive, adjacent to Soldier DELCO 
Field. This was the site of the 
Century of Progress exposition in 
1933-34 

Admission to the 26-day ‘world’ 


fair of power” will be free. Enter Roland S. Withers, general manager of United Motors Service Division 


tainment on the colorfully deco of General Motors, watches while T. L. Kendall, director of engineering 
whe ; and replacement sales manager for Delco battery operations, demon- 
rated grounds will range from strates how easily and quickly electrolyte can be added to new dry 
tage shows with singing and dance charge battery, making it immediately ready for customer service—a 
fully-charged battery as fresh as the day it was manufactured. In this 
demonstration Kendall showed how, after he started to pour the electro- 
‘ration of the , tive é 
SrEVEn Gf the mater sooomativ lyte in the last battery cell, the automobile horn blew immediately. 
saw mill, cotton gin, earth mover, 
fighter plane and many other! 
mechanical giants low-cost passenger train designed president Thi diesel-powered 
Introduced to the public at the and built by General Motors at the beauty will be able to carry 400 
Powerama will be a lightweight request of a committee of railroad passengers in “Air Ride’ comfort 


ing to exhibits showing actual op 





a DEGREASER' 
148, ee 
: | NTRATE 

st seni ¢ Fe WAKES 7 GALLONS 


| RADIATORS” 


Rex Ryan, Bloomfield, lowa 


Kex did all his own work, operating in a former coal house at 
s home, With only 4,117 cars and trucks in his county! 
He iys Last year, income from labor was $10,790, material 
' were $4049. The first 38 months after installing Inland 
ipment, my business paid two-thirds of the cost! . 
' Servicing radiators offers tremendous opportunities! Town SPRAY OR BRUSH ON 
Lacan, Stes, anae WEEE ie & mathe! Wkee’ ethene. Takes 7 out of oil and 
e country, net $6,000 to $20,000 @ year! grease . . . emulsifies it . . . so that 
iat ik! 000,000 radiatora require servicing yearly — . . = 
Iniand equipment enables you to do professional work, use easy all dirt may be hosed off as easily as you rinse 
is r i mn ne | ne ake ; : 
ee el Bend for free ve, Blue on aaaeene hands under water faucet. Launders engines faster, more com- 
print for Profit! SCHOOL pletely, and safer than steam cleaning (warm the engine). Self 


scouring action brings out factory new appearance . . . provides 


| N LA N D Mfg. Co. cto all pion o accurate visual inspection . . . Gunked engines run cooler. Genuine 


ou 0 


1108 Jecheon Ot., Dept. GA-8, Omade 8, Nebr ly. Hundreds of gradu Guak is sold in bulk sizes at better automotive wholesalers every- 
”" s Largest adiator Equipmen fgr ates are now exper ' 
. : : ag where. Retail sizes may be obtained at Western Auto Stores and 


Other free catalogs-—-supplies, cores diator repairmen, Free 


to Inland customers Associate stores. Try it today! 








j INLAND MFG. CO., Dept. SA-7 
1108 Jackson St., Omaha 8, Nebr. 


| lease ser ree ooklet ‘‘Blueprint for Profit 
if bookl I I for I — \MMEDIATE DELIVERY 


| FIRM 
—>1 Pi Mfg Chemist, 


| = id = CAR r 
| 81 CITY STATE... ; =e , LAWRENCs MASS, 


| If Dealer, Car Sold Have Radiator Shop 
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round a hardware item which 
be bought anywhere for $6.95 
the sliding mechan 

door. The car 

tvled tail dech 
toured to accom! 


able 


Although the Fore 
will never be duplicated or offer 
al an one f it feature 
can be duplicated in 
tion, Flajole assert 
All it tyling 
functional 


Head] 


un l 
The resilent low 


ich distribute impae 


p 


irface are 
bumpe! 


expert 


First Actual Hardtop Convertible 


Also Meets Some Safety Demands 
ee: first prototype of 
actual hardtop convertible 


make its public debut 
28 at the Detroit Hi 
eum 

A sports car with 
roof that rolls back 
at the touch of a button 


Friction Materials Group 
cre 8 =~ of one o Majo! i Rm uM ! Mp aes Names New Officers 
manufacturing companle put iT ley ‘ é NV ) } y 


an independent styling consultant or design chan lema d i F'ric 


William Flajole Flajole, 40. is ad 
vanced styling consultant t« 
ican Motors Corp 

The Forerunner har 


minate a decade long 


Inst 


the automotive indust! 


fle package of open 
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ADVERTISERS’ 


The Advertisers’ Index is published as a convenience, and not ae a part of the advertising contract. 
Every care will be taken to index correctly. No allowance will be made for errors or failure to insert. 
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irfa 
DiCelloe To 
Die ke Kob 
Ditzler Color D 
Doan Manufactur 
Dodge Division 
Du Pont de Nemour 
Ine I I Finis 
Du Pont de Nem 
Ine I I"« 
Dept 
Dwiggins, Fore 


beling, P. H 
Ibert, Earl H 
ekart, Hugh K 
dwards- Dennis Co 
gan Mfg. Co I 
is Automotive Cor 
leetrie Auto Lite 
Merchandising 
Parts & Service 
merol Mfg Co 
ates Mfg. Co 
vans, J. | 
ving Mf Co 
xide Automotive 
Phe Eleetri 
Jattery Co 


F 


F & B Mfg. Co 

Federal. Mogul Service 
KCA Ball Bearing 
Bower Koller Bearings 
Federal-Mogul Engine 
Hearings 

Felt Products Mfg. Co 

Field, Edward 

Ford Motor (« 

Fram Corporation 

Friedlander Jack 


H 


Hamilton, G. O 
Harrison Radiator Divi 
Hastings Co The 
Hlastin Mfz (« 

Piston Rings) 

Filter D 1 
Heard, W.G 
Heath Co., Geo. D 
Heckethorn Mf K 
Hein-Werner Cor 
Hlenr Carl il 
Hershey, Maxim 
Hertzberg, Sam 
Hirsig & Co., I 

6 
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Hoehler, BE. M 
Hoffman. A. W 
Holmes Ce Erne 
Huber Jerr A 
Hughes, T. D 
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MeHugl H 
McPhail Co 
McQuay -Norr 
Merryman, } 
Midwest Gene 
Miller Mfg 
Miller Sale 
Minnich Co 
Miro-Flex (« 
Mitchell Mf 

J Monkey Grij 
Monroe Auto 

Jackson, 8S. J., Jt ped _ 

Jane Way-Zwisler ( Morris 

Jayne Albert Moshes 

Jensen Products 

Johns-Manville Cory 

Jolly Sales Co 
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Stafford | 


Jones 
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w Britair 
Niehoff & 
Norton, K. W 
Frank 


Nowlin 


SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 





SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 


there's a 
D&V product 
that does 

the job 
BETTER 


Every item in the D&V Line is designed to 
mechanical fault quicker, better and cheaper than it can 
be done any other way. You please your customers—you 


profit more—with D&V service items 


e idler arm adjusters 

e oil sleeve retainer 

e gearshift neutralizer 

e Clutch anti-chatter kits 

e u-bolt muffler clamps 

e universal tail pipe hanger 
e hydraulic cup expanders 
e brake anti-squeak washers 
e brake cam rollers 

e coil spring hysters 

e spring shackle repair kits 
e universal hood lock kit 

e caster shims 


Eleven strategically located warehouses through 


out the nation mean ready availability alway 


Write for Our Latest Full-Line Catalog 


D&V MANUFACTURING COMPANY 


Box 3843 + Birmingham 8, Ala. 





Want more facts? Use Reader Service Card Page 82 





THE HIRSIG ORGANIZATION 
SALUTES 


NORTH CAROLINA 


SUMMER PLAYGROUND 


OF THE SOUTH 
AUTOMOTIVE STATISTICS 


Total Vehicle Registrations 1,257,004 
Gallons of Gasoline Used 1953 1,144,530,000 
New Car Dealers 1,107 
Independent Garages 1,202 
Number of Service Stations 6,164 
Miles of Paved Road 

Hirsig Managers 


ee mm ZX 
Jas Wa‘ *. x= s 
ae! Fart, 


oe 


ninewsea™ = 


COVERAGE MAKES SALES 


These Hirsig district Managers cover the State of North 
Carolina, rendering complete and effective service to 
jobbers and manufacturers on all Hirsig lines. 


JIM MARK 
RUTHERFORD FULLER 


The Hirsig organization covers all of the ten Southeastern states just as intensely as 
they cover the State of North Carolina. The ten states covered are Florida, Georgia, 
South Carolina, North Carolina, Virginia, West Virginia, Tennessee, Kentucky, 
Mississippi, and Alabama. 


Want more facts? Use Reader Service Card Page 8&2 SOUTHERN AUTOMOTIVE JOURNAL for JULY, 1955 





68 Beveled 7-C 


SEATS 3 TO 4 TIMES FASTER 
THAN OTHER CHROME RINGS! 


BEVELED CHROME RAILS 


make fineline contact with cylinder 
wall for a faster seat. Less area to 


wear-in means less time to break-in. 


DALE IA AAAI See the Difference ! 


Only Hastings gives you a chrome oil ring with patented, beveled fm Sk «& 


rails—a chrome ring set that seats 3 to 4 times faster than conven- 
BEVELED CHROME RAIL —the new 


tional chrome! 
These exclusive beveled rails make POSILIV fineline contact with fast-seating ‘‘fineline’ design 


cylinder wall—tapered, out-of-round or re-bored. Oil control 
| 


now And because Ha ting | ul Of! pre ure oil rin 8 
in anil x Sk «@ 


led chrome oil rings are included in the Hasting 


Sets your jobber now has. With Hastings torsional designe 1 CONVENTIONAL CHROME RAIL 


graphitic Compression ring in the same “Motor Engineered 
originated by Hastings...now replaced 


you get the fastest seating, best perflorming chrome combination 

there is! by Beveled Chrome 
Next ring job, install the on/y chrome rings that are beveled to 

seat fast, and stop oil-pumping from the start. Install Hastings 2-C 


Chrome Set—made by replacement specialists! 


HASTINGS MANUFACTURING COMPANY, HASTINGS, MICHIGAN + HASTINGS LTD., TORONTO 
Piston Rir gs, C asite, Oil Filters, Spark Plugs, Wear Reducer 


H A oT | N ( C STEEL-VENT PISTON RINGS 
Regular ou Chrome F cod, 


Tough on oil- pumping Gentle on cylinder wails 
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RAMCO'S 
ENGINEERING 
LEADERSHIP 
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iperior repair work 
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FTA va 
PISTON RINGS 
Mg for today’s Re-Ring Jobs RTC for Ficet and Engine Rebuild Jobs G for the New Type Engine Ring Jobs 


Ask your Ramco Jobber for Complete Details or Write Us. Copyright 1955, Ramsey Corporation, St. Louis 8, Missouri 
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